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heating sales 


Draw Up New Codes 
His Business 
Increasing 
Beer Equipment 
Dealer Section— 
Page 101 
Cooling Conclusions 
which will be found in the 
AUTOMATIC HEAT AND 
Air CONDITIONING 
SECTION—Page 53 
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A COMPLETE 
LINE.. for every 


pumping need . 


Water Systems 
Cellar Drainers 
Centrifugal Pumps 
Deep Well Turbines 
Plumbers Pumps 
Hand Pumps 
Windmill Pumps 
Cylinders 


Hydraulic Rams 
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The Up-to-date 


QUALITY LINE 
for the Up-to-date Dealer 


Write today for full informa- 


tion, including prices and sales 


helps, on this profit making line 
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VOGEL NUMBER 
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fine-looking, high-grade 
Frost-Proof Closet, with the 




















same dependable valve as the 


Vogel Number One. 


Has low-down, galvanized drum- 
shaped tank, vitreous china bowl, 


and top supply. 


We believe that this new frost- 


proof outfit will be as popular 





as the Vogel Number One, of 
which 500,000 have been sold. 


Literature on the new Vogel Number 
Four is now available —imprinted with 
your name and address. 


JOSEPH A. VOGEL CO. 
Wilmington, Del. St. Louis, Mo. —_ 


. Frost-Proof Products 
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BABE RUTH K.0.’d BY SEWER GAS 





NEW GLASS FILLER 
MAKING GOOD 


In restaurants and cafeterias, 
on soda fountains and bars, the 
Speedway Glass Filler is clicking. 
This remarkable glass filler is 
capable of delivering 1,200 glasses 
of water an hour at average pres- 
sure. In addition to speed, its 
ease of operation 
makes it very 

popular, as well 
as the fact that 






it closes gently. Since the stem 
is oscillating, the glass may be 
pushed against the rubber ring 
from any direction. Monel metal 
seat and no wear on the body, as 
in CHICAGO FAUCETS gener- 
ally, guarantees real _ service. 
There are many interesting fea- 
tures of this faucet — write for 
particulars, 


BROWNIE SHOWER 
HEAD BRINGS 
REPEAT ORDERS 


From the standpoint of the 
owner the new improved 
Brownie Shower Head is a jewel 
for the following reasons: 


. Gives a better shower. 

. Stream stays within the tub. 

. Saves water. 

. Saves fuel. 

. Does not drip after water is 

turned off. 

6. Cleans self by flushing, or if 
limed can be cleaned easily 
with a wire brush. 

7. Costs but little. 

8. Sample may be tried out 

without obligation. 


From the standpoint of the 
plumber, the Brownie is a good 
item because sales resistance is 
reduced by the trial-without-obli- 


in & GW i) 











gation offer; because it appeals to 
the sense of economy; because 
each sale brings repeat orders. 
Send for prices and complete in- 
formation. 


GOSS PRIMER KEEPS 
OUT SEWER GAS 


The Goss Automatic Floor 
Drain Primer keeps a water seal 
in the floor drain trap—the one 
trap that is apt to godry. It does 
it automatically, thus removing 
all danger. This safety device 
should be specified in the Sani- 
tary Code of your city, as it is 
now in several large cities. Why 
not take the initiative in promot- 
ing this health measure? Write 
Mr. Goss in care of The Chicago 
Faucet Company. He will tell 
you how. 























b | 
Sewer Gas in 


Bench Blamed 


George Herman (“Babe”) Ruth of 
the New York Yankees, baseball's 
most colorful figure, was il] today in 
his room at the Del Prado hotel, 

Fellow players of the Yankees team 
isaid that a sewer near the Yankee 
dugout back.d up yesterday and the 
sewer gas, coupled with the extreme 
iheat, made Ruth ill. 
Ruth wanted to play this afternoo 
but a physician advised against it 
and ordered the ballplayer to remain 
in bed. 

“Nothing serious,” said Joe Mc- 
Carthy, manager of the Yankees. 
“Babe felt a bit nauseated and we de- 











































NEWS TELLS PUBLIC 
OF GAS DANGER 


On the front page of The 
Chicago Daily News of June 
19th, appeared the above article 
about Babe Ruth being incapaci- 
tated by sewer gas. Plumbers, of 
course, know of the dangers of 
sewer gas, but the general public 
will learn from news of this kind. 
Better keep this for future refer- 
ence. 


CONDITIONS COMPARED 
WITH THOSE IN HOME 


In this case, the subject is one 
of the world’s greatest and best 
known athletes—a man who can 
drive a baseball out of any ball 
park—and yet sewer gas laid him 
low when it came into the open- 
air players’ bench. Think how 
much more powerful and destruc- 
tive sewer gas is when it comes 
into the basement of a home 
where it can affect women, chil- 
dren, invalids and convalescents. 
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To the man who dislikes making 
RADIATION MISTAKES 
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radiators can bring your cus- 

tomer down on you like a ton of 
bricks—but you can avoid all those 
troubles by always using Erskine 
Copper Radiators. 


93 radiators troubles with copper 





If the tubes are too small, steam or 
water can t get through fast enough 
against the condensation in real cold 
weather to keep rooms comfortable. 


If the fins are too small, heat cant 
be delivered to the air in the room 
in large enough volume in cold 


1 East 42nd St., New York, N. Y. 
Vanderbilt 3-3913 
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Check these 3 points on Copper Radiators: 


The TUBE—Is it 34” wide? The FIN—Is it 214” high? The BOND—Is it permanent? 


ERSKINE COPPER RADIATOR 


CORPORATION 





Other Products; All-Copper Water Heaters, Thermoist Humidifiers, and Electric Radiators 





weather. The right size is 214” 
high, -as in the Erskines. 





lf the fins work loose from the tubes 
through weak soldering or welding, 
the radiators efficiency is killed 
That cant happen-swith Erskines, 
due to their patented, permanent 
bond between fin and tube. 











Why take chances with your cus- 
tomers and lose their confidence at 
a touch of cold weather? Always 
use Erskines, on all steam or hot 
water jobs. Booklet gladly sent 
on request. Prices lower. 












Sales Representatives in all 
Principal Cities 
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New FAST SELLE 


eee F-M - a o 
Home Water 
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THE “CHALLENGER” 


The Home Water Plant business must 
be retained for F-M Dealers! No other 
dealer shall ever have as much to offer 
in value, in dependable service, in sala- 
bility. Fairbanks-Morse has protected 
its dealers in the past—and now pro- 
tects their profits again with a NEW 
“CHALLENGER” of greater value than 
ever before. The new “CHALLENGER” 
is a complete 200 gallon, electrically 
driven unit with no “extras.” An overload protection relay is 
now included at the same low price. 

The “Challenger” is a quality system which enables the F-M 
dealer to meet the price competition of units less worthily made. 
No maker of water systems with lesser manufacturing facilities and 
less volume of sales than Fairbanks-Morse can offer equal may 
at, or near, the price and permit the dealer the discount to whic. 


be is entitled. 


ENTIRELY MU LINE 
OF WATER SYSTEMS 


A New line of Shallow Well and Deep Well Pumps that includes 
all the technical advances which have come so rapidly durin 
the past two years. All shallow well units now include eadionll 
protection relays at no extra cost. Rated capacities are actual. 
Subtract about 10% from ratings of other units which are made 
on displacement, if you wish to compare with Fairbanks-Morse. 

Each item in this entirely new line carries a definite sales 
advantage for the F-M. Dealer. Fairbanks-Morse advertising is 
carrying the sales message to millions. The F-M trademark is a 
silent but powerful sales aid for you, if you handle the line, but 
tough opposition if you do not. 

Dealer discounts on these new lines remain on the same liberal 
basis. If you are offered a lower selling price than F-M prices, 


make certain that it is not lower at your expense! 


“Fast Sellers” in Hot Weather 


In hot summer months, pump and carry drudg- 
ery is especially wearying—and increase in 
water consumption during these months only 
makes home water systems more necessary 
and desired. 

The F-M Dealer proposition is the most 
profitable arrangement in the industry today. 
Use the coupon to secure full information in 
time to get hot weather profits. 


AND A NEW CATALOG, TOO 
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ORTHO-CLIME A FAST SELLER 
IN HOT WEATHER 


Take any home owner in your territory on a hot, steamy day. 
Tell him you have an F-M “‘Ortho-Clime” that will not only 
take that excess moisture out of any room or rooms in his 
home but will drop the temperature so measurably that he 
can eat, sleep, work or relax in perfect comfort. Then tell him 
that the F-M Ortho-Clime c/eans the air as well. If he is a vic- 
tim of Hay Fever, this last feature alone will sell him. 

Show him how his own water supply (temperature of water 
should be 65 degrees F. or under) and a small amount of 
electric current will, with an ““Ortho-Clime,”’ keep him and 
his family in comfort for only a few cents a day. 

Will he buy an Ortho-Clime? If he hesitates, tell him how 
this same unit, in artistic floor or kitchen models, becomes 
part of the heating system in the winter time. How it then 
moistens over-dry air and prevents those coughs and colds 
caused by breathing it—for Ortho-Clime will, on winter days, 
add moisture to the air. And remember to say that it takes 

). less coal to heat properly conditioned air. 
! “Ortho-Clime” cools, heats, dehumidifies, humidifies and 
( cleans air. 
=== The price? So little that it’s actually amazing! Ortho-Clime 
is a “natural” for profit. 
Get full details! Use the coupon! 


PIN THIS COUPON TO YOUR LETTERHEAD 
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Fairbanks, Morse & Co. 

goo §. Wabash Ave., Dept. 1-7, Chicago, Ill. 
Please send me, without obligation, full information on [) F-M Dealer 
proposition () New Catalog of New F-M Water Systems () Full informa- 
tion on “Ortho-Clime.” 
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In Behalf of 


the 
Licensed Master Plumber 


This patented sanitary overflow bowl will be 
sold thru LICENSED MASTER PLUMBERS 
only. 

If you read the Modern Plumbing Code of most 
any City you will find a paragraph on water pollu- 
tion which reads about as follows: 

“NO PLUMBING FIXTURE SHALL BE 
INSTALLED WHICH WILL PROVIDE A 
CROSS CONNECTION BETWEEN A DIS- 
TRIBUTING SYSTEM OF FRESH WATER 
FOR DOMESTIC PURPOSES AND A 
DRAINAGE SYSTEM SO AS TO 


re — 
A A Et 


TION and for PUBLIC HEALTH and to assist 
the LICENSED MASTER PLUMBER in his 
fight against the “DIRECT TO YOU,” the John 
Douglas Company definitely pledges itself to a pol- 
icy of licensing under its patent only such manu- 
facturers of water closet bowls who will agree that 
their bowls will not reach the consumer except 
thru a LICENSED MASTER PLUMBER. 
We believe that with the proper support of LI- 
CENSED MASTER PLUMBERS this bowl 
can be made a National requirement and then the 


- future business position of the LI- 
CENSED MASTER PLUMBER as 








MAKE POSSIBLE THE BACK | : | 
FLOW OF SEWERAGE OR Safegua ra a merchant will be greatly benefited. 


LICENSED MASTER PLUMB 


WASTE INTO THE WATER |PU BL IC) ers con assist in this plan by bringing 


SUPPLY SYSTEM.” 


Whes von gumnly cattien th HEALTH the sanitary features of this bowl to 





patented sanitary overflow feature it 





:: BUY YOUR : 


the attention of Architects, Engineers, 
Water Commissions and Public Health 


must be evident that it is the only logi- | Plumbing Fixtures || Departments in their communities, and 


cal way of correcting the cross connec- || -. from 
tion which does definitely exist in an || Ticensed Master 


by having it specified. 
Write to the John Douglas Com- 





ordinary water closet bowl. | «+» Plumber :: | pany for particulars in regards to this 


j 


For the benefit of better SANITA- 


plan. 





The JOHN DOUGLAS Company 


% Manufacturers of Plumbing Fixtures 


CINCINNATI 


OHIO 
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STREAMLIN 


TRADE MARK REG. U. S. PAT. OFF. 









HARD COPPER PIPE 
AND FITTINGS » » 


The Fittings that Automatically Furnish 
Visual Proof of a Perfectly Bonded Connection 


HEN you feed the solder INTO the STREAMLINE fitting it furnishes its own visual assur- 
ance of a leak-proof, perfectly bonded joint, by its appearance as a SILVER RING at the end 


of the fitting around the full circumference of the pipe. 


HEN the pipe and fitting 
have been cleaned and fluxed, 
then sufficiently heated with 


the blow torch, you can feed | 


the solder from any position— 
it does not make the slightest 
difference where the feed 
hole is located on the job— 
whether top, bottom or side 


—THE SOLDER FLOWS UP- ” 
WARDS JUST AS READILY! ¥ 


AS DOWN.- 
WARDS. There [TESS 
ea 


MERE FORM- 

is no guess work ALiTy WHEN 

1 YOU HAVE 

about it—capil- visuat 
PROOF 


larity inevitably 


works, sure and certain as 
gravitation itself. The feed 
hole, which is located midway 
between the internal shoulder 
and the outer edge of the 
STREAM.INE fitting is an im- 


portant and exclusive feature. 





HE solder ring is not me- 
chanically produced by feed- 
ing from the end of the fitting 
— it occurs AUTOMATIC- 
ALLY as a result of capillarity, 
which has drawn the solder 
THROUGH THE FEED HOLE 
and from the feed channel in 
the fitting, causing it to dis- 

tribute evenly be- 
RING OF A tween the bond- 


PERFECT | 
CONNECTION ing surfaces — 


AND ViBRA- AND TO FLOW 
TION PROOF 

OUTWARDS to 
the end of the fitting, where it 
appears as a silver ring—your 
PROOF RING of a perfect 
foint. You KNOW it cannot 
leak, that vibration cannot 
work it loose, that it is perma- 
nent and actually stronger 


than the pipe itself. 


STREAMLINE products enable the plumbing or heating contractor to give his prospect a non-rusting, non-clogging 
copper installation at a price closely comparable or in many cases at the same price as iron—and with a substantial profit 


to himself. 


STREAMLINE gives the contractor an article of exceptional sales merit and a ones source of increased business 


in unprosperous as well as prosperous times. It utilizes an entirely new and successfu 
REQUIRES THE PLUMBER'S SKILL AND TOOLS TO INSTALL. 


procured from direct-to-you houses or department stores. 


Its remodeling possi 


rinciple in piping connections AND 
Pilities are unlimited. It cannot be 


STREAMLINE DRAINAGE FITTINGS ARE NOW AVAILABLE IN 
14", 1'" AND 2” SIZES. LET US SEND YOU INFORMATION. 


Mueller Brass Co. 











PORT HURON, MICHIGAN 








HE distribution of the next edition of the PLUMB- 
ING AND HEATING CATALOG will include the more 
important buyers among wholesalers and plumbing and 


heating contractors. 


It will be placed on the desks of the key men in the 
wholesale houses and in the plumbing and heating estab- 
lishments doing the bulk of the buying. 


Most of these buyers use no other source of buying infor- 
mation because nowhere else can be found such a com- 
plete and up-to-date collection of catalogs of plumbing 
and heating manufacturers. 


Representation in the next edition of the PLUMBING 
AND HEATING CATALOG will be a better buy than 
has been offered for several years. 
The increase in business has been 
noticeable generally all over the 
country and as business goes on 
increasing and more buyers in 
the plumbing and heating indus- 
try become active, it will be im- 
portant to you that these buyers 
be acquainted with products of 


your manufacture. 


For ten yeats the PLUMBING AND HEATING CATA- 
LOG has beén the central source of buying information 
in the plumbing and heating industry. 


Ate > fe 
Twelve ‘motths representation—at low cost—makes this 
the most economical and effective way of having your 
line before the buyers at the time the buying is being 
planned. It is the next best thing to having your sales- 
man there in person. 


Many changes have taken place in the plumbing and 
heating industry. These new buyers must know of your 
line if you are to share in the business that is being done 
today, and that will be done during the next twelve 
months. 


If you have not already made 
your space reservation, do so now, 
and our Catalog Service can give 
special attention to the problem 
of the cataloging of your line. 
This Service will submit to you, 
for your approval, a suggestion 
for the presentation of your cata- 
log to the greatest buying power 
in the plumbing and heating in- 
dustry. 


PRAIRIE AVENUE, CHICAGO, ILL. 
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CONTROLS THE FLOW! : 


- The fastest heating, simplest, | 
most efficient Hot Water 
Heating System Known! 


¥% The Thrush Flow Control Heating System is unique and . 
immensely more efficient because circulation is controlled 

completely. When the thermostat calls for more heat, it , 
operates the Thrush Circulator, which in turn opens the 
Thrush Flow Control Valve by pressure head and not only 
permits hot water to flow into the mains, but forces it rapidly 
into every part of the heating system. Boiler temperature :; 
control automatically maintains the required water temperature 
at all times since it actuates the Burner unit—no dependence 
on thermal circulation whatsoever. 











iva 





This means quicker heating—increased efficiency of the 
whole plant and lower fuel costs, with a really dependable 
domestic hot water supply as a by-product. It makes possible 
an around operation of the plant and complete freedom 
rom overheating when burner is operated for domestic water 
supply in the summer. Write for new booklet. 


H. A. THRUSH & CO. 


PERU, INDIANA 
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¥*¥ MAIL THIS COUPON NOW |, 
H. A. THRUSH & CO., 
P. O. Box 459, Peru, indiana | 
Please send your new booklet about Thrush Flow Control 
Heating System. The simplicity of your control method | 
appeals to us. 
| 
| 


Name 

















14 DOMESTIC ENGINEERING July, 1933 









| NEW DESIGN 
CS LAVATORIES 
‘Lb & CRANE 






















y 
Are you receiving the small folders azine of plumbing and heating, “The 
shown above? If not, ask the nearest Home Desirable”, is carrying the news 
Crane branch to put you on the list. of Crane products to consumers in the 
If you are getting them, read themcare- form they like. High grade in every 
fully. They mean business for you. way, there is nothing like it in the field. 

It is continuous in its operation and 


kach folder is news. Each illustrates = 2. | 
builds a background for your home 


and describes new designs and develop- ; . 
; i © | owner contact in your territory. 


ments that are stimulating sales for 





. ( bd 'O bd > “¢ . > Sg & 
plumbing contractors... the Refreshor : - / ” think ne y we er = 
: should be receiv1 1e Home Desir- 
Shower Head, the Monada and Lexel ' an a ; 
; able? We shall gladly tell you more e 
one-piece Closets, the latest Lavatories. . ; : e 


about it if you will write us. or get in 


Rounding out the plan, the new mag- touch with the nearest Crane branch. 


CRANE 


CRANE CO., GENERAL OFFICES: 836 SOUTH MICHIGAN AVENUE, CHICAGO 
NEW YORK: 23 WEST 44TH STREET 
Branches and Sales Offices in One Hundred and Sixty Cities 
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RITE today for a catalogue of the New Cast 

Iron Arco Convector, containing ratings and 
detailed dimensions. It will be sent only upon 
request. To be sure of your copy, fill out and mail 
the coupon below. 

The Arco Convector has been scientifically en- 
gineered, carefully and accurately rated by the 
Institute of Thermal Research, then manufactured 
in the plants of the world’s largest manufacturers 


ENGINEERING l 










cyt 


HAVE YOUR POSTMAN BRING 
YOU A CATALOGUE OF THE 


ew CAST IRON 




















of cast-iron heating equipment. 

It is designed to provide an exceptionally flex- 
ible unit in length and depth to meet the varying 
conditions of building construction. Its low height 
permits installation in minimum space allowance. 
The Arco Convector with Arco Enclosures pro- 
vide acomplete unit for recessed radiation, backed 
by the responsibility of one manufacturer. 


40 West 40th St., New York, N. Y. 





AMERICAN RADIATOR COMPANY 


40 West 40th Street, New York, N. Y. 


Division cof AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 





Please send catalogue of the new Arco 
Convector. 





NAME 


| FIRM NAMI 


city ~TATI 


| ADDRESS 
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' The “ Whitehead"’ Monel Metal 
Hot Water Tank (Range Boiler), 
tested to pressures up to 400 lbs... 
costs no more than one of copper. 
Made by Whitehead Metal Prod.- 

{ ucts Company of New York, 

j 304 Hudson Street, New York. 








DOMESTIC ENGINEERING 


MONEL METAL HOT WATER TANKS 


July, 1933 





(RANGE BOILERS) 


Prove Hast-Selling 


Sensation! 


Here are the reaso; 


They are nationally advertised 
and have hit the public fancy. 
Everybody knows Monel Metal 
can’t rust and resists corrosion. 
This Monel Metal Hot Water 
Tank appeals to them as a big 
value...and it is. 

Everybody likes its appearance. 
Its good looks are a real selling 
point, especially in installations 
where it goes into the kitchen. 

You'll like its construction. It 
is welded throughout. It is tested 
to pressures up to 400 Ibs. That’s 
something to talk about, some- 
thing that helps make sales. 

It’s a profitable item, too. Being 
of Monel Metal, it is admittedly 
of higher quality. It costs more, 
it’s worth more, and it sells for 
more than the usual range boiler. 
That means a bigger profit for you. 

Write for detailed facts about 
construction, sizes and prices. 


THE INTERNATIONAL NICKEL COMPANY, INC. 
67 Wall Street New York, WN. Y. 






Your customers will appreciate an abundant supply 
of crystal-clear hot water for cooking, washing 
and laundering. 


NATIONAL ADVERTISING 











Monel Metal Hot Water Tank Advertising reaches 

over 5,300,000 families in: Saturday Evening Post, 

Collier's, House & Garden, House Beautiful. Cash 

in on this advertising by displaying a Monel Metal 
Hot Water Tank in your show window. 


° . ° 


Monel Metal is a registered trade-mark applied to an 
alloy containing approximately two-thirds Nickel and 
one-third copper. Mone! Metal is mined, smelted, re- 
fined, rolled and marketed solely by International Nickel. 


MONEL METAL 
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LIGHT TOOLS TO CARRY 


... but it takes a plumber to use ‘em 





There’s no limit to what a man with plumbing skill 
and training can do with Chase Copper Tube and Sweat 
Fittings. For example, look at the ‘“‘copper tube man”’ in the 
picture. It took just a few simple tools to assemble him. Out- 
side of a few pieces of Chase brass used for trimmings, he’s 
made entirely of Chase tube and fittings. 

Certainly, it took professional skill. But Chase rustless 
water systems are for professionals. “Handy men” can’t 


handle solder and blowtorch. It takes a plumber! 


CHASE BRASS & COPPER CO.—INCORPORATED 
WATERBURY, CONN. 


PACK A HACKSAW, template, sizing tool, flux, wire 
solder, steel wool, blowtorch ... and you're ready 
to go. There's no heavy load of tools to carry when 
you re going to a Chase Sweat Fitting job. 





FROM COPPER NOSE TO COPPER TOES this 
“copper tube man” is made entirely of Chase brass 
and copper. His head is a Chase tee; his legs, Chase 
elbows; his arms and body, Chase tubing. He stands 
7 inches high, is sweated together with Chase solder 
and carries a blowtorch made of Chase tubing. Thin 
sheet brass is used for his hat, the tool-bag, and the like. 


When you see this 
mark on copper 
or brass you're 
sure of your 
money's worth. 





CHASE RIGID COPPER 
WATER TUBE 
AND SWEAT FITTINGS 
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Selectrour 


PUMP LINE 
FACTS 


Capacity, 250 gallons per hour. Embodies 


FT 15 important features including the EVER- 
A Ee 77 YEAR A eR NK PACKED Stuffing Box which requires no 
e adjustments after being placed in service. 





Plate JS-2—M€Donald Shallow Well Pump 
—is similar to JS-1 with capacity of 375 
gallons per hour. 








As 





We make no extravagant 

claims about M°Donald 
Pumps and Water Systems. We 
merely submit that these are the products of a company which 
through merit and merit alone has reached a position among the 
world’s leaders in pump manufacture; that 77 years of integrity 
stand behind them, and that they embody important features to be 
found in no other pumps. 


New Low And so we ask you to write for the 
Prices MCDonald story (Catalogue P-763). to 
compare it point by point with any other, 





and then to make your choice. Your in- 





quiry will have prompt and _ courteous 
attention. 


Plate JS-10 and JS-13 Water Supply Systems, shown above, are complete with 10-galion and 30-galion pressure tanks, 
and have a capacity of 250 gallons per hour. JS-20 and JS-23 are similar Water Systems with capacity of 375 gallons 
per hour. A complete line, sensibly priced-including Shallow and Deep Well Water Systems and Pumps for Domestic 
Agricultural and Industrial use. Each unit embodies the highest standard of design, materials and workmanship. 


in addition to Bronze Plumbing Material, McDonald Products include tron Hand and 
Wind Mill Pumps and Cylinders; Power Pumps and Woter Supply Systems; Cast-Iron - 
Piumbers' Specialities. .... Write for catalogue of tines you are interested in. Z 





BUQUE, 


A. Y.M°DONALD MEG. CO, °°" “Sa 


OMAHA ... MINNEAPOLIS .. . DES MOINES ... KANSAS CITY .. . SIOUX CITY 
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eres a disc holder that 


saves time and trouble 
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It’s easy to take off... yet it never falls off 


A man need not be a “juggler” to renew the disc 
in a Fig. 106-A Jenkins Standard Bronze Globe Valve. 
An exclusive feature . . . Jenkins slip-on stay-on disc 
holder . . . prevents the disc holder from falling off 
at the wrong time .. . saves time and trouble. It 
is simple. You give the handwheel a turn before 
removing the bonnet, and so securely lock the dise 
holder to the spindle. Then, when you are ready, a 
reverse turn drops the disc holder into your hand. 


This superior feature, and the combination of valve 
advantages shown below, are found only in a Jenkins 
Fig. 106-A. All are good reasons why this valve is 
sure to please your customers. Supply houses stock 
Jenkins Fig. 106-A in globe, angle, cross and check 
patterns. 


JENKINS BROS. 80 White St.. New York, N. Y.: 510 Main 
St., Bridgeport, Conn.; 524 Atlantic Ave. Boston, Mass.; 133 
No. Seventh St., Philadelphia, Pa.; 646 Washington Blvd., Chi- 
cago, Ill. Jenkins Bros., Lrp., Montreal, Canada; London, Eng. 








- 
ad 





REPACKED 
UNDER PRESSURE < 


When this valve is 

wide open, the bev- 

eled collar on the 

spindle makes a 
strong tight joint 
with the beveled sur- 
face on the bonnet, 
so that the valve can 
be repacked under 
pressure. 











Check the 5 Time and Money Saving Points! 








EXTRA DEEP STUFFING BOX 


Holds a large quantity of packing, com- 
pressed by follower, requiring less renewal 
and providing extra protection against leak- 
age around the spindle. 














MORE SPINDLE THREADS IN CONTACT 
WITH BONNET 


More spindle threads in contact with the 
bonnet provides longer wear and more ser- 
vice. On this point, too, Jenkins design 
excels. Note, also the clean cut threads. 













ONE-PIECE SCREW-OVER BONNET 


A bonnet of exceptional strength! The solid 
one-piece construction permits ease in taking 
off and replacing the bonnet over and over 
again without danger of distorting or spring- 
ing it. 





















SLIP-ON STAY-ON DISC HOLDER 


This is an exclusive Jenkins advantage. Open 
the spindle merely a turn or so, and you can 
take off the bonnet. without the disc holder 
falling off the spindle. 

















- JENKINS RENEWABLE DISC 
| oO 4 Of a resilient composition, the disc forms 4 
. J \y perfect contact with the valve seat, and pro- 
(a) , wh ae vides a leak-tight closing. It is specially com- 
pounded for the service. Easily and quickly 












we aN renewed. 


Jenkins 


BRONZE IRON STEEL 


VALVES 


Since [S64 


Always marked with the ‘“‘Diamond”’ 
Srnec tomes 
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Americas cities— SLOAN equipped 
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DOMESTIC 


YORK CITY 
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Numbers Indicate Prominent SLOAN Installations 


. Vincent Astor Apts. 
1 Gracie Sq. Apts. 
7 Gracie Sq. Apts. 
N. Y. Hospital-—-Cornell 
Medical Ctre. 
Rockefeller Institute 
. Squibb Building 
New York Trust Co. Bidg. 
Hotel Winslow 
. Ritz Towers 
515 Madison Ave. Bldg. 
. Drake Hotel 
. 509 Madison Ave. Bldg. 
. 501 Madison Ave. Bidg. 
. Columbia Broadcasting 
System 
. Empire Trust Building 
. Ambassador Hotel 
. 18 East 48th St. Bidg. 
. Straus Building 
Fred F. French Bidg. 
. Rup Building 
. 500 Fifth Ave. Bidg. 
. Waldorf-Astoria Hotel 
3. 300 E. 57th St. Apts. 
. Shelton Hotel 
. N. Y. Central Office Bidg. 
. Biltmore Hotel 
. 466 Lexington Ave. Bidg. 
. Graybar Building 
. 14 Sutton Place Bidg. 
. 1 Sutton Place Bidg. 
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. River House 
. Pan Hellenic Club 
33. 2 Beekman Pl. Apts. 
. Chrysler Building 
35. Lincoln Building 
. Lefcourt—Colonial Bldg. 
. Chanin Building 
. 10 East 40th St. Bidg. 
39. 22 East 40th St. Bidg. 
. Architects’ Building 
. 369 Lexington Ave. Bidg. 
. 370 Lexington Ave. Bidg. 
. Bartholemew Bidg. 
. 250 East 43rd St. 
. Daily News Bidg. 
. Tudor City Apts. 
. Empire State Building 
. McAlpin Hotel 
. Marbridge Building 
. Central Hanover Bank Bidg. 
. Herald Square Bidg. 
. American Radiator Bidg. 
. 65 W. 39th St. Building 
. 1400 Broadway Building 
. 1410 Broadway Building 
. Salmon Towers 
. 33 W. 42nd St. Bidg. 
58. Stern Department Store 
. 55 W. 42nd St. Bldg. 
60. 1440 Broadway Bidg. 
. Continental Building 
. 1441 Broadway Building 


/ 

. 570 Seventh Avenue Bidg. 
. Paramount Building 
. Herald-Tribune Bidg. 
. 545 Eighth Avenue Bidg. 
. Lebros Building 

68. 552 Eighth Avenue Bldg. 
. 520 Eighth Avenue Bidg. 
. 315 W. 36th St. Bldg. 
. Garment Workers’ Arcade 
. 519 Eighth Avenue Bidg. 
. 505 Eighth Avenue Bidg. 
. 494 Eighth Avenue Bidg. 
. 254 West 35th St. Bldg. 
. 240 West 35th St. Bldg. 
. 224 West 35th St. Bidg. 
. 216 West 35th St. Bldg. 
. 498—7th Ave. South Bidg 


491—7th Ave. Bldg. 


. Pennsylvania Bidg. 

. Nelson Towers 

. Pennlin Building 

. R. H. Macy’s Store 

. 421—7th Ave. Bidg. 

. Pennsylvania Hotel 

. Equitable Life Assur. Bidg. 
88. Penn Terminal Bidg. 

. Governor Clinton Hotel 

. 363—7th Ave. Bidg. 

. 350—7th Ave. Bidg. 

. Greeley Square Bidg. 

. Greeley Arcade Bidg. 

. 345—7th Ave. Bidg. 
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2 Aluminum ? 
6 ’ rod, polished s 
2 Yeomans’ Drain-Dri creates new — 
Bo 4 


markets ... Powerful sales fea- a 
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_ tures. Competitive price . . . PLUS ae 
s easy, sure, double-barrelled coop- peller ~, 
oe s E finished 
s erative Sales Plan. Restricted out- 
Cs * 
= lets; get in now for quick profits! 
Be Lo ve , ry 
2 coupling 
Do ; . ; 
2 What this business needs is new deals co 
a that create quick profits where none grew —Non-rust- 
Be . r ae ing, heavy 
3 before. Yeomans’ Drain-Dri is exactly galvanized 
e ‘ . 49 
that. Read the Drain-Dri battery of su- e 
perior sales features. Realize that Drain- satin 
Dri is priced for today. And let your Job- —4eavy—the 
f : f best value 
ber show you the Drain-Dri cooperative "nd for 
pound, 
dollar for 


Sales Plan, the easiest, surest way to find 477784" 
and close sales ever placed behind such a e 
product—the Plan that’s been a success 
wherever tried. 


ROR re ASOT ce ONE RE RR hy Ce Ra) eee EN Re tee Ss 
TATOOS G eae BR ad = ES haere ees 


: Cellar drainers were limited in sales before Yeomans 

: developed this plan, product and price. Here is a proven 
set-up you cannot afford to miss. Drain-Dri outlets must 
be restricted at first. Reach your Jobber now—be the 
one to handle this fast profit earner in your area! Learn 
about the successful Yeomans’ Plan. Do it now while 
you're thinking about it! Yeomans Brothers Company, 
1464 Dayton St., Chicago. Sold through leading jobbers 

. everywhere. Fifty-four Yeomans representatives and 
service stations in U. S. A. 
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YEOQMANS DRAIN-DRI PUMPER 


New! Hi-Lo Condensate 

Return Unit—another 

Yeomans’ winner piling 
up exceptional sales 


Yeomans has built big municipal and 

—— industrial pumps since 1898. Hi-Lo 
and Drain- Dri are not side-lines. They are products 
of long, special experience, built to big pum 
standards. No products of the kind have sual 
backing . . . Hi-Lo handles high OR low returns. 
Sends HOT water to boilers. Rust-proof, galvan- 
ized, practically silent. Has Howell motor, C-H 
Control, Lovejoy coupling, ball-bearings, etc. 
Priced below others of inferior make. A sales suc- 
cess from the start. Ask your Jobber. 
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When your customer wants 


the Assurance of Clean Hot Water 
recommend a tank of Rustles EVERDUR 


























LONG with durability, ultimate economy 
and greater convenience, clean hot water is 

one of the real selling points of rust-proof tanks. 
When your customer wants the assurance of 


ee. 


R 
Ree a 


‘no more rusty hot water’. . . and every cus- 
tomer does . . . you can recommend rustless 
Everdur with confidence. 

For Everdur is the ideal metal for water stor- 
age tanks. It is a copper-alloy ... nearly all 
copper, but with a little silicon and manganese 
added. This Anaconda alloy combines a// the 
advantages of copper with the strength and weld- 
ability of steel. The tank maker can build an 
Everdur Tank to the highest specification. 

About four years ago the American Radiator 
Company adopted Everdur for a special model 
Hotcoil Gas Water Heater. Today this same 
company has standardized on Everdur Tanks 
for all its rust-proof models. And 27 other 
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manufacturers of automatic water heaters offer 
their equipment with tanks of welded Everdur. 
Quite naturally these durable water heaters are 
available everywhere at prices that represent 
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unusual value. 

To every plumbing conttactor, interested in 
customer satisfaction as well as good profits, 
we suggest a serious consideration of the advan- 
tages of pushing heaters with Everdur Tanks. 
For additional data and list of 28 progressive 
heater manufacturers using this rustless metal, 
write to The American Brass Company, General 
Offices: Waterbury, Connecticut. 








The first company to adopt Everdur for water heater tanks now standardizes on 

this rustless metal for two popular rust-proof models. Illustrations show “A.G.P.” 

and “Dictator” automatic gas water heaters, made by the American Gas Products 

Corporation (Division of American Radiator Company). Both of these models 

are offered with all-welded tanks of Everdur Metal, which combines the corrosion- 
resistance of copper with the strength of steel. 
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ye A Companion Product to the New Richvar Radiator 
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Te RICHVAR 


R @) | L F R ICHMOND’S forty years’ experience is back of this new cast iron 
, Sectional Jacketed RICHVAR Boiler, which LOOKS BETTER, 

} i "INSTALLS QUICKER, SELLS EASIER and GIVES YOU A 
AAG eA GREATER PROFIT! 


p rofl Competitively priced—adapted to all types of fuel and heating systems 
opp >dicosetia, —a full range of sizes. 


Study its outstanding features in illustration below. Then use the 
coupon to obtain complete information. 


Check Damper in Smoke - Box Enclosed 
Top Casing- and Draft Door in Ashpit Sylphon Regulator Chrome Finish - 
Dark Green Finish Open and Close in One Operation Green Finish Built in Steam and 


May be put on Vacuum Gauge Combined 
or taken off after | or 
piping is installed : Altitude Gauge and 
| i Thermometer Combined 


Chrome Finish - 
Water Gauge Fittings 
with Offset Valve 


Permitting Tri- Cocks - 
Cleaning of Glass Chrome Finish 
by Removing Handle- 


Top and Bottom Cap Green Bakelite 


Handles - a 


Green Bakelite 





Chrome Finish 





Light Green —> 
Front, Back —~  Handles- 
and Green Bakelite 


Side Panels 
Chrume Finish 


End Braces 
Dark Green - 
Patented Casing 
applied without 
bolts or screws 


Handle - 
Green Bakelite 


=. Secondary 


Adjustabie Air Inlet 


For Slight Shaking 


or 
Complete Dumping 






Clinker and Ashpit 
_ Door Combined 
~ When Removed 
Ample Opening 
for Oil Burner 


* Tongue-and- ne ame memes mmm anne smn ene conte ete 





aads. Gansane Gite im 0s foe Richmond Radiator Company, Inc., Py 
tory), uith fire and water proof 1480 Broadway, New York C:ty 
| gg ae sp se ag l ’ — ! 
ster cement. iImpossivie to Kindly send me full information on sizes, prices 
eo —— ponte. ~~ and heating capacities of the new RICHVAR | 
boiler. Boiler. 
[ I 
7 YOUR NAME : 
RICHMOND RADIATOR COMPANY, Inc. | F/RM 7 


1480 Broadway New York City ADDRESS 
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VG ublic 


este PIPE HEATS THIS 
GZzD9 of Progress Building 


When you visit the Administration Building at the Century 



















of Progress, Chicago, remember that the heating of this very 
modern building depends, not upon something new, but 
upon the old reliable, time-tested Republic Steel Pipe. It was | 
installed by E. J. McDonough, Contractor, under the direc- < 
tion of the World’s Fair Architectural Commission. 

Thousands of visitors at the Century of Progress will 
carry away new ideas for better homes—homes with better 
plumbing, better heating, and equipped for air-conditioning. a 
When ideas give place to action this means a demand for q 
better steel pipe—and when that time comes Republic will 
still be apace with the demand. 
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REPUBLIC STEEL CORPORATION 


GENERAL OFFICES “Rg” YOUNGSTOWN, OHIO 
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That is exactly what the new Weil-McLain 
Raydiant “‘Concealed”’ Radiator is. Here, 
at last, is the “concealed” radiator that you (as 
part of the radiator heating industry) have 
always wanted to offer your customers. Due to 
new, scientific design, the Weil-McLain Ray- 
diant ‘‘ Concealed”’ Radiator preserves all of the 
well known advantages of true radiator heat- 
ing. It is not an all-convection concealed radi- 
ator, yet it enables home owners to save room 
space and enhance room appearance. 

When installed, this new Raydiant is recessed 
into the wall and out of the way. But it 
forms its own “‘live’’ front panels and grille. 
It eliminates the cold metal front or cold metal 
grille of all convection radiator or furnace heat- 
ing. It supplies a scientific blend of both 
radiant and convected heat. But, most impor- 
tant of all, it emits a greater volume of 
amiable, radiant warmth into the lower, or 
occupied portions of rooms where its benefits 
can be felt and enjoyed. That’s why it is an out- 
standing achievement in the field of “‘concealed”’ 
radiation. It meets the modern demand for 
“concealment” without sacrificing true radi- 
ator efficiency. 


Especially recommended 
for thermostatically controlled 
heating systems 


Because it has the heat-ho/ding qualities of 
cast iron, the Weil-McLain Raydiant ‘‘Con- 
cealed”’ Radiator is especially recommended for 
thermostatically controlled heating systems. 
Made entirely of cast iron, it holds heat after 
the room thermostat shuts off the oil or gas 
burner. Rooms do not cool quickly. Even 
temperature is maintained. Forced firing, with 
its attendant fuel waste, is prevented. 
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the wall or other surroundings perfectly. 





Works on any system 


This new Raydiant works perfectly on any 
steam, hot water or vapor system—and in mixed 
installations with conventional radiators. It is 
easy and inexpensive to install. Easy for heat- 
ing and building contractor; inexpensive for 
home owner. Cast iron construction assures 
long life and minimum maintenance cost. 


Get all details NOW— 


Cash in with this new product 

No other radiator offers you as many features 
that clinch sales in today’s market. No other 
radiator arms you with as many appealing sales 
points. No other radiator offers your customer 
as many extra comfort and extra value fea- 
tures. Here’s a new product that meets a 
definite need in thousands of homes. Cash in 
on it now while it 7s new. Write for details todzy 
—no cost, no obligation. 


WEIL-McLAIN COMPANY, General Offices: 641 West Lake Street, Chicago, Illinois 
New York Office: 501 Fifth Ave. Radiator Division: Erie,Pa. Boiler Division: Michigan City, Ind. 


Weil-McLain 





BOILERS and RADIATORS 





More heat near your feet: the long, low, “live’’ front panels of this new Raydiant emit a greater 
volume of radiant warmth into the Jower part of the room where it is most needed. It can be 
installed under windows or in any part of the wall. Note the pleasing paneled effect it lends when 
placed under a window, as shown here. The Raydiant panels may easily be decorated to match 
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Into the wall and out of the way: 
When installed, this new Ray- 
diant ‘‘Concealed’’ Radiator is 
flush with the wall. It does not 
extend outinto the room. It is 
out of the way. Finned “‘vec- 
tants,”"” concealed from view 
behind the ‘‘live’’ front panels, 
supply the correct amount of 
convected heat and air circula 

tion for maximum comfort. 
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The American Business Paper 





a unique institution, nowhere else on 
the globe duplicated tn its service 





eA BUSINESS executive, re- 
cently returned from a trip abroad, 
made the statement at a luncheon 
that foreign business men and 
technicians read our American 
business papers to find out what 
is happening in their own coun- 
tries. This is, of course, a fine 
tribute to the American Business 
Paper, witnessing to its vision, 1n- 
dependence and initiative. In no 
other country in the world do busi- 


ness and technical executives have 
an authoritative business press, 
such as we have in America. And 
an advertising man, experienced 
in industrial merchandising, said 
recently that we take our business 
papers too much for granted. In 
the perspective of the foreign ex- 
ecutive, seeking light on his busi- 
ness and technical problems, the 
American Business Paper looms 
importantly. 


What are the features which give the American Business Paper so 
high a place in the esteem of foreigners ? 


Unquestionably the first and most important characteristic of the American 
Business Paper is its independence of opinion. Our Business Papers range 
all the way from those newsy, informal types, made up like newspapers, 
through all degrees of dignity and formality, to the quarterly, amazing in 
the style with which it is designed. American Business Paper editors are of 
all types—with one thing in common: a wide experience in their own fields 
and sufficient general business knowledge and experience to keep them sane 
in their pronouncements. They are competent, and they speak their minds 
frankly, with the larger interests of their industries always in view. 


The American Business Paper is, in short, an outgrowth of the commercial 
genius of the American People. It serves its particular public—business 
men — with the same freedom of speech and opinion as is accorded the great 
daily newspapers—that freedom which is at the base of all our institutions. 
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ings are Accurate 


Rigid and inflexible because they are cast, NIBCO cop- 
per fittings retain the accuracy of the machining operations 










which establish roundness of openings and exactness of 
angles. They may be kept in bins or boxes, or carried in a 
pocket for that matter, without any necessity for a correct- 
ive operation before use. The rugged strength of NIBCO 
fittings makes the job more substantial, and gives it the 
stability of appearance that is frequently important. 









Copper plumbing has public acceptance for its superior- 
ity, and NIBCO fittings have been designéd with that high 
standard of quality always in mind. Ask your jobber about 








them. Flared tube or solder fittings are available in addi- 






tion to the new solder fittings for waste and vent lines. 
The NIBCO line—always a leader in the field of copper 
plumbing—meets every need. 


NORTHERN INDIANA 
BRASS COMPANY 


ELKHART, INDIANA 







did publication is 
| greatly appreci- 
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An Important Law— Passed 

LAST month we said that the in- 
dustry control bill—the national industrial control act— 
was an important law, about to be passed. Now it has 
been passed. Under it the individual business man, 
it is hoped, will be freed from the stifling condition 
brought about by cut-throat competition from what 
President Roosevelt called the “bad minorities,” which 
seem to have been active in upsetting every industry. 


The Industry Has Acted 


AT New Orleans, the National As- 
sociation of Master Plumbers adopted a code to be 
submitted to the President under the terms of the 
act. At last, without fear of government interference, 
it has been possible to state plainly the evils which 
must be corrected if profitable conditions are to be 
created for this industry of ours. 


The Individual Must Act 


SQOUARELY upon the shoulders 
of every individual in the industry rests the responsi- 
bility to act. Never before have associations had such 
an opportunity to set up conditions favorable to legiti- 
mate operators. Study the code as it is given in this 
issue; study the discussion at New Orleans. Then 
act, immediately, with your local, state and national of- 
ficers, to bring this plan to the point of practical appli- 
cation. 


The N.A.M.P. Meeting 


NOT all of the time at New Orleans 
was given over to talk about the industrial recovery 
act. The report of that convention has in it other 
matters of vital interest to every master plumber, and 
particularly in view of the new and stronger position of 
the association in the country’s affairs, its doings are 
of special interest. 


Legalization of Lager 

SINCE the emergency measure 
which legalized the sale of beer of a 3.2 potency, our 
readers have shown a growing willingness to grasp the 
opportunities created. So much so, that in this issue 
we carry an additional number of pages on this highly 
profitable subject, touching not only upon beer dis- 
pensing equipment, but likewise on the business in 
staple plumbing and heating goods that has been the 
outgrowth of the opening of many of the new cafes, 
taverns and other beer dispensing places of business. 


Two Fine Merchandising Stories 


WE call especial attention to the 
story about a plumbing contractor who has found that 
he can make more on a volume of $35,000 than he 
could on a volume of $200,000—which is one of the 
reasons why such a thing as the industrial recovery 
act was necessary. This contractor is thinking about 
his business in a way he never did before, and it seems 
to be a good thing for the profit and loss account. 


Competition in Oil Burners 

THE second merchandising story 
takes the form of a paper read at the convention of 
the American Oil Burner Convention. It’s refreshing 
to read. Striking from the shoulder at the kind of 
competition within the industry, this dealer spared no 
feelings and laid open in this field one of the reasons 
for the “new deal” in business. It’s the kind of a 
speech every man of us would like to feel he had made 
somewhere—a speech with an edge to it. 


Remodeling Is Still Profitable 

THERE has never been a time like 
the last few years when it was so clearly demonstrated 
that the man who does a distinctive job can still find 
people with whom he can do business. Some time back 
we told about a young contractor whose remodeling 
jobs were something to write home about. We have 
another article in this issue on two of his jobs—which 
came to him largely as a result of the reputation he 
has won for good jobs as well as artistic ones. 


Cooling Conclusions 


IN the “Automatic Heat and Air 
Conditioning” section will be found an article of first 
importance to those who have any interest in cooling 
Here a competent engineer points out some bearings 
of the facts developed in cooling tests. Cooling is a 
ticklish subject and one on which the dealer can not 
have too much accurate information. He will find this 
article of value for its analysis of the records compiled 
during the tests. 


, 


Heating Men Will Meet 

AT Chicago, soon, the Heating & 
Piping Contractors National Association will be meet- 
ing. The discussions of current problems during that 
convention will be of special interest to heating men 
and we will carry, as usual, a carefully-written report 


of the sessions. 
ad 
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City 
Water Main 


ODAY finds suburban and country homes and farms 

enjoying running water conveniences. Ten miles or 
fitty miles from the nearest water main makes little or no 
difference—The service, well to a large extent this de- 
pends on the water system and its installation. 


Myers Self-Oiling Automatic Water Systems are de- 
pendable, durable and extremely economical to operate. 
Better design, high grade materials, excellent workman- 
ship, special improvements — they have those built-in 
values which insure trouble-free, long-time performance. 
Performance that invariably accelerates business in any 
community for those who sell and install them. 


Second only to performance is price. Myers Water 
Systems are not the lowest in price, but quality consid- 
ered, Myers prices are extremely low, and of importance 
to you, they still permit of your securing worth-while 
profits. 


SrantinG Your inquiry will receive 
gt prompt attention. Write or wire. 
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THEF.E.MYERS & BRO. co. 


lie ASHLAND, OHIO. 
PUMPS—WATER SYSTEMS—HAY TOOLS—DOOR HANGERS 
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The Colonial 900 Open Front Seat 


From the Miller Line of Toilet Seats, you can 
meet every requirement, whether for the modest 
home or the skyscraper, in a price range that 1s 
“bringing home the bacon” for Miller dealers 


in territories everywhere. 


Every seat in the Miller Line is a combination 
of quality in an extremely high degree at an 


unbelievably low price. 


The Miller Line of seats 1s designed to meet the 
demands of today’s market and the attractive 


combination of quality and price is not only 


developing a volume of toilet seat business but 
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The Colomal No. 1400 Seat 


The 
= ae me ae ae 





The No. 1300 Seat 


tim @ 


is acting as the opening wedge to further 


business. 


The Colonial No. 900, Open Front, The 
Colonial 1400, and the No. 1300, illustrated 
above, are furnished in a special finish designed 
exclusively for Miller and are equipped with 
Miller designed hinges, which accounts for theit 


ready acceptance everywhere. 


Backed by one of the oldest names in the in- 
dustry, these seats are creating business every- 


where they are displayed. 


Get the complete story of the Miller Line of 


Toilet Seats from your jobber’s salesman. 





CHAS. A. MILLER CO., STURGIS, MICHIGAN 
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To Kvery One 
in the Plumbing and Heating Industry 


AcT Now! 


The government has given industry an opportunity to organize on a 
profitable basis, to kill unfair competition, to curb “gyp” minorities. 


But we must each ACT NOW! 


We must act immediately, because those industries which do not regu- 
late their own affairs under the National Recovery Act, will find 
themselves governed from Washington. 


We must ACT NOW. And each one must ACT NOW. 
Just what should YOU do?r 
1—Work to strengthen your association. 
2—Work to make our industry a unit, because it is only in this way that 
plumbing and heating will be recognized as a vital national in- 
dustry. 
3—Work with every recognized committee that is helping to draw up 
a code for submission to the President. 


This is our industry’s greatest opportunity to set up conditions that will 
make profits possible again. 


It means that we have government working with industry in ways un- 
dreamed of a year ago, to bring about such conditions. 


Join the group to which you belong, if you are not now a member. 
Urge your competitor to join. Then ask your local, sectional, national 
or state oficers—today—what to do. 


The President has put the responsibility of testing this route to pros- 
perity squarely on the shoulders of every citizen, and only the short- 
sighted member of an industry will hang back. 


ACT NOW! 
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Our Industry Rushes 


C5 AL ANizeD into activity by 
the passage of the National Recovery Act, leaders 
in plumbing and heating have been at work try- 
ing to fit our industry into this new economic plan. 
In a short time, the industry will probably submit 
to officials at Washington, D. C., one or more codes 
of fair competition. Approval by the President 
is necessary to make any such codes effective but 
following such approval, these codes become posi- 
tive regulations for the control of an industry. 


One of the first groups to take action was the 
National Association of Master Plumbers. A spe- 
cial committee had been at work and on the day 
the law was passed, the association forwarded to 
every manufacturer and wholesaler in the industry 
and to its own subsidiary officers, the “Initial Draft 
of an Outline for the Plumbing and Heating In- 
dustries Code of Fair Competition.” This code wa; 
drafted for the whole industry. The association 
met a few days later at New Orleans for its 5lst 
annual convention and approved the work of its 
committee and instructed the new officers to carry 
forward this work. 


The Heating and Piping Contractors National 
Association also has drafted a tentative code. This 
association convenes in Chicago on July 25 and 
the new national recovery program is up for active 
discussion. 

Simultaneously, manufacturers of plumbing and 
heating products of all kinds were meeting in small 
groups. The American Oil Burner Association has 
already adopted a code. Dozens of such meetings 
have been held in the east, south and middle wes: 
devoted to an analysis of the problems of each 
branch, and to an effort to draft a code for submis- 
sion to government authorities. 


The wholesalers also have been active. Our 
pages last month reported the prompt action of 
the Central Supply Association. Other wholesaler 
groups held meetings at the first opportunity. A 
few days ago in Chicago representatives of the New 
England, Eastern, Central, Southern and Western 
wholesaler organizations, the National Pipe and 
Supplies Association and the New York jobber’s 
credit bureau held a 2-day meeting. The New Eng- 
land association met again on June 26 in Kenne- 
bunk Beach, Me. The wholesalers as an industry 
may decide to submit a code. 


Based on developments in other industries, some 
leaders in the industry expect the President’s rep- 
resentatives to ask that all of the various codes 
submitted by manufacturers, wholesalers and con- 
tractors, be unified in one code for the whole in- 
dustry. This practice has been followed in some 
other industries. 


This new legislation has possibilities for directly 
affecting and almost controlling the business of 
every organization in the industry. That explains 
the prompt action of the different associations and 
the pressure for rapid decision. The law’s purpose 
is that of promoting business recovery and the 
magnetism of that promise is drawing the entire 
industry toward rapid and, it seems probable, uni- 
fied action. 


Leaders in Every 
Branch Hurry to 
Meet Demands of 
New Federal Law 


Tue code of fair competition, as drawn up by the 
National Association of Master Plumbers, was the 
first one drafted to meet the needs of the whole industry. 
lt was prepared by a special committee named by the 
president, Edward B. Kleine of Cincinnati, Ohio, and 
consisted of Vice-President Robert J. Barrett of Wash- 
ington, Francis C. Dorsey of Baltimore, George H. 
Drake of buffalo and Executive Secretary Joseph G. 
Hildebrand of Washington. 

In outlining their activities, Mr. Kleine pointed out 
in a letter submitting the code to all manufacturers and 
wholesalers in the industry, that industry in general was 
seeking to identify itself as a complete unit and thereby 
present a united front to the government. He reported 
on observations indicating the tremendous advantage of 
quickly having a code of fair competition approved if 
the industry combined all of its forces. 


WILL PUSH CODE PROGRAM 


Subsequent to the New Orleans meeting, when the 
association assembled in convention and approved the 
code, the National Association of Master Plumbers is 
endeavoring to establish contacts with recognized 
groups of manufacturers and wholesalers. Mr. Kleine 
suggested that the Plumbing and Heating Industries 
Bureau as the only association embracing all branches 
of the industry, with the exception of organized labor, 
might serve as the vehicle through which the industry 
could present a united front. 

The newly elected president of the association, Robert 
J. Barrett, was instructed by the convention to carry 
forward promptly the work of securing adoption of a 
code of fair competition. 

At the New Orleans meeting, George H. Drake of the 
special committee gave a complete outline to the delegates 
of the national industrial recovery act and of the code 
of fair competition. This code, which is reproduced 
at the end of this article, suggests the immediate setting 
up of an Emergency National Committee upon which 
each. division of the industry will be represented. Each 
division would be self-governing, the executive commit- 
tee having responsibility for composing differences be- 
tween divisions. A National Control Committee con- 
sisting of one manufacturer, one wholesaler and one 
contractor, would represent the industry in its relations 
with the government. 

The code takes up such questions as the industry's 
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organization for carrying out 
the code, labor, production 
quotas, costs, marketing, 
trade practices, subcontractor 
and installation regulations, 
gathering of statistics, mar- 
ket research, etc. 

In discussing the code, Mr. 
Drake, Mr. Barrett and Mr. 
Kleine as well as speakers 
from the floor, emphasized 
the imperative need _ of 
prompt action both in draft- 


1onal Code 








Retiring President E. B. 
Kleine, who appointed 
special code committee 


Robert 3 Barrett, 
Washington, D. C., 
newly elected Pres- 
ident of National As- 
sociation of Master 





Past President George 
Drake, a member of the 
code committee 


Plumbers 


ing a code for the industry 
and in strengthening the vari- 
The dele- 
yates were tremendotisly 11 
terested in the code discus 
sion and some announced 
that they were telegraphing 
to their home states to start - 
renewed association member- 


oOus associations. 





Executive Secretary 
Joseph G. Hildebrand, 
member of code commit- 


tee 


ship drives in advance of the delegates return 
The discussion brought out these comments : 
must present a code to the government or the latter wall 


Industry 


present one to us ( Vogelpohl, Cincinnati) ; journeymen 
may possibly be involved in preparing the industry's 
code (Drake) ; drug industry united all branches to pre 
sent its code ( Barrett) ; expects imstallation of plumbing 
all over the country to be put under proper code super 
vision (Drake); contracts taken in good faith before 
code 1s approved will probably not be affected ( Drake}; 
minimum wage proposals, as far as our industry 1s con 
cerned, likely to affect manufacturers rather than con 
tractors (Drake); if manufacturers can control produc- 
tion, should not the output of incompetent and irre 
sponsible insta!lers of plumbing be also controlled 
(Reeke, Green Bay, Wisc.) : code should clearly define 
(Continued on page 82) 
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His Business 
1 ncreasing 






----distinctive 
remodeling jobs 
bring calls for 
growing service 
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| WO) years ago we published an article 
describing the activities of a plumbing and heating con- 
tractor located in Oak Park, Illinois, a suburb of Chi- 
cago. ‘The concern operates under the name of Hill- 
crest Plumbing Company and John Kuenzli is at the 
head of it. At that time, we pointed out that Mr. Kuenzli 
was doing an outstanding job in developing remodeling 
work. One of his bathrooms in a private residence was 
worked up from a sink replacement job to a five-thou- 
sand dollar project which required him to take a trip 
to New York in search for the exact color and texture 
of marble for the wall covering. In addition he was 
called upon to do original research in designing the 















entire lay-out. The finished job included, among other 
things, gold plated fittings and black seal skin rugs to 
match the black vitrolite pilasters which were worked 







in as a decorative treatment. 






Fig. 3—The illustration above, and the 
other part of it on the next page show 2 
the heating plant which was installed in = 
























the building pictured below. Formerly, | 
it was a stove heated house so that an S 
entirely new plant was required. Water % 
for domestic purposes is heated all year 3 
by the oil burner, boiler and indirect a 
heater. House heating is by forced cir- 8 
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Fig. 1—The illustration immediately above is a view of the 
building shown at the right, four months after remodeling 
operations were begun. A comparison of the two pictures 
tells better than words just how extensive the changes were. 
' The entire job was suggested and promoted by the plumb- 
ing and heating contractor. He served in the capacity of 
general contractor, in co-operation with an architect, sub- 
letting all of the contracts except plumbing and heating. 
' to local tradesmen who he knew would co-operate 













Fig. 2—-At the right is the building just before remodeling 
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When this work was started, the 
Hillcrest company was compara- 
tively new in the plumbing business. 
Mr. Kuenzli had based his first 
activities, however, on an effort to 
establish a reputation for his work. 
Obviously, all of his jobs were not 
as big as the one just referred to 
but each was developed to stand as 
an advertisement for him. In fact, 
his strongest sales presentation con- 
sists of a portfolio of photographs 
showing many of the jobs he has 
done. These, together with the 
names and addresses of the satis- 
fed owners give the new prospect 
assurance that their work will be 
installed as it is represented. Be- 
fore and after views of Mr. 
Kuenzli’s remodeling work, similar 
to those contained on these two 
facing pages, play an important part 
in his selling. When the prospect 
is skeptical about the results pro- 
posed for his bathroom or kitchen, 
he is referred to before and after 









By Wm. W. Stevens 


photographs. Changes for practically every ordinary 
bathroom are shown so that it is very simple to illustrate 
any point he sets out to make. 

Just recently, we got in touch with this concern again 
to learn what they are doing now, two years later. We 
found a refreshing reassurance on at least two points, 
namely, remodeling is still providing a very positive 
source of work and quality installations do pay. It 
is not meant to imply that this was a new discovery. It 
merely added one more proof to a long list of similar 
cases which are now on record. 








Fig. 4—-At the left is a view of the second 
floor bathroom before remodeling was he- 
gun. The old fashioned high tank for the 
water closet is just outside of the picture 


at the left 


Fig. 5—Above is the finished bathroom. 
Instead of having the tub under the win 
dow, it was placed behind the door at the 
left. The old wooden floor which was 
warped and insanitary from being water 
soaked was replaced with an attractive tile 
floor. This new bathroom was worked 
out to be entirely in keeping with the 
sweeping improvements made throughout 
the house 
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Figs. 1 to 5 show one of Mr. Kuenzli’s most recent 
remodeling jobs which he has just completed. 

It has been Mr. Kuenzli’s practice to go into these 
remodeling projects in the capacity of a general con- 
tractor on the basis that the plumbing and heating work 
he does on the job forms the major part of it. Tile set- 
ting, painting, lathing, plastering and carpenter work 
are incidental to the installation of new bathroom and 
heating equipment, in his mind. He has found that by 
having a group of allied tradesmen who will cooperate, 
he is able to handle entire jobs quickly and satisfactorily 
for all concerned. The advantages in operating this way 
are obvious even though it requires additional responsi- 
bilities and effort. It takes Mr. Kuenzli out of the class 
of followers who wait for others to initiate new remodel- 
ing work. In addition, it brings him in direct contact 
with the owner and gives him an opportunity to develop 
the job as the work progresses. 

The photographs marked Figs. 4 and 5 are self ex- 
planatory as far as the bathroom installation is con- 


Fig. 6—Directly above is a new job which the Hillerest Plumb. 
ing Co. has just completed. It shows the shower stall at the left 
Fig. 7—Above and to the right is an additional view of the 
bathroom equipment shown in Fig. 6. The walls are of glass 


Fig. 8—The diagram at the right indicates ordinary connections 
for connecting controls where an oil burner and hot water 
boiler heats domestic water all year by means of an indirect 
water heater 
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cerned. In addition to rearranging the fixtures so as 
to make a more convenient lay-out, the old insanitary 
wood work was removed and replaced with tile. 
Several interesting features were worked out. 
Formerly, the house was heated with stoves. This 
called for the installation of an entire new plant. When 
it was learned that the owners preference was for hot 
water heat, Mr. Kuenzli suggested that he install an 
automatic oil fired job with forced circulation. In addi- 
tion, he outlined how this could be arranged so as to use 
the same equipment for heating the domestic hot water 
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supply during the entire year. All of this is shown 
in Fig. 3. Note that an indirect heater was used. This 
job is equipped with check valves so that there is no 
circulation in the house mains unless the thermostat 
calls for heat which, in turn, starts the circulating device. 

It was pointed out on this job that many installations 
of this type are made which require a switch to be 
thrown when the boiler is changed from winter to sum- 
mer operation. The hook-up is indicated in Fig. 8. The 
necessity for this was eliminated entirely by making the 
electrical connections as indicated in Fig. 11. Here the 
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oil burner operates until the room thermostat and the 
water temperature control is satisfied. Either control 
can turn on the burner but both must be satished before 
it will stop. Obviously, in the summer time, the room 
thermostat always is above the starting temperature so 
that it always is satisfied, and the aquastat is in com- 
plete control. 

The illustrations shown in Figs. 6, 7, 9, and 10, fea- 
ture parts of a new job that the Hillcrest company has 
just completed. It is one of the very few new projects 
in their territory but serves to show that Mr. Kuenzli’s 
reputation for remodeling work gets him more work. 

When we asked about the extent of the remodeling 
work in this company’s territory we were advised that 
in the last two months they had completed eight remodel- 
ing jobs and that the field had just begun to open up. 
These jobs ranged from the ripping out of clothes 
closets and the installation of guest toilet rooms to the 
development of major projects such as this one. 


Fig. 9—-All of the pictures on these two pages cover one new job. 
The view at the upper left shows the temperature control in the 
entrance hall 
Fig. 10—Directly above is one corner of the kitchen. The radia- 
tor is under the sink and an exhaust fan is in the cabinet at 
the right 
Fig. 11—At the left is a diagram of the control connections Mr. 
Kuenzli uses on hot water jobs where the domestic water supply 
is heated twelve months of the year 
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Wirn building at a low ebb dur- 


ing the past three difficult years, merchant plumbers, 
with a good contract trade prior to the slump, have had 
to branch out to other services, in order to beat the 
depression. Some have rounded out their business by 
concentrating on specialties, while others have gone in 
strongly for modernizing and repairs. 

Many felt, unfortunately, that such about-face meth- 
ods were simply temporary efforts to tide them over until 
building resumed its normal stride, and, as a conse- 
quence, their business has not responded to the half- 
hearted promotion. But the merchant plumber, who 
considered hard times not as a fleeting condition, but 
simply as additional sales resistance which must be 
aggressively overcome, 1S 
the one who is making 
forward strides at pres- 


Berryman, proprietor of 
the Jewel City Plumbing 


" ly enough, states that the 
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Keeping in touch 
with his business, 
Mr. Berryman 
knows just where 
he stands—a _ con- 
tented feeling com- 
pared with the wor- 
ries of his former 
large volume that 
was beginning to 
be profitless 


A fact story of 
what happens 
when a man 
forsakes vol- 
ume for profits 
in business 


By K. DoyLe 


depression has 
shown him how 
to make more 
money than he 
did in more nor- 
mal times. This 
was accom- 
plished by get- 
ting out of vol- 
ume contract 
work, in’ which 
competition was 
too keen for 
profit, and con- 
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July, 1933 DOMESTIC 
centrating on repairs ac- 
cording to a definite plan 
of solicitation, similar in 
many points to that svg- 
gested by Domestic ENGI- 
NEERING 'S “Ten Best Pros- 
pects” plan. 

Guy L. Berryman, a 
young electrical engineer in 
the employ of the govern- 
ment, went to California 
from Minnesota in 1920. 
Building was booming in 
Southern California at that 
time, and when he had the 
opportunity to form a part- 
nership in a tiny plumbing 
business, he thought it a 
good proposition. After 
four years, he bought out d 
his partner and has since 
heen operating the estab- 
lishment himself. 





This is big-time publicity. 
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re JEWEL CITY PLUMBING CO. 
oot sdoe PLUMBING HEATING ves#*® 
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This miniature thresher actually does a job of threshing. It made 


the Universal news reel, and was used by a local movie, during a time when Mr. Berryman 


CONTRACT BUSINESS 
BOOMED—BUT 

“We were very success- 
ful right from the start,’ says Mr. Berryman, “and, with 
scarcely any effort on our part, our business increased 
beyond all anticipated proportions. We did a big vol- 
ume of contract work, and thought ourselves a little 
above repairs, offering this service only as a means ot 
tying our customers to us. Jobs kept coming our way, 
until our organization took on the proportions of big 
business. We had to have a superintendent of buying, 
a superintendent of men, a yard superintendent, and 
so forth. 

“We made a great deal of money between 1920 and 
1926, during the building boom—enough that I[ might 
have retired several times. In 1926, I could see that 
construction was overdone for the present in our vicinity, 
however, and that is the time that I should have waked 
up to the fact that I could not continue volume business 
very long, for profit. But I was misled by the gross 
proceeds rolling in each month, and I thought I was 
making more money than I was. 

‘But if I made a lot of money during 1920-1926, I 
lost a whole lot during the period 1926-1930, through 
loose credits, and allowing my business to run me. My 
volume of trade had gotten so far beyond my own man- 
agement that I had to depend upon others at all 
junctures to conduct the various phases of my work. 
Through trusting the credit department, instead of my 
own judgment, we issued credit where credit should 
never have been permitted, and with one man alone, 
who was erecting a group of apartments, we lost $10,000 

and no medium-sized plumbing business can stand 
continued losses of that nature for very long. 

“I had been taking a pretty good licking up to 1930, 
and I was about cured of the volume game. Although 
our books showed a profit, we were going in the hole 
each month, our money being absorbed in bad accounts. 
We had several liens on buildings that we thought we 
could realize on, but with the slump in real estate, they 
tailed to materialize. Business in every line was off, 


was able to show a line of water heaters in the lobby 


and we were up against keen competition on every job. 
In order to hang on, I could see only two alternatives 

1, to combat the competitive game by going after volume 
business even more strongly, thus becoming more in- 
volved, or, 2, to get out of big-time competition and 
concentrate on modernizing and repairs. 


CONCENTRATING ON REPAIRS 


“With business in contract work off, due to the depres- 
sion, our repair work, then about 25% of our total 
volume, had been steadily picking up. I knew that 
there were many more jobs to be had for the asking, 
since people were modernizing their old homes, instead 
of building new ones. So, after much serious consid 
eration and many misgivings at the step, | cut loose 
from volume, and began to concentrate on repairs. 

‘However, I think that it was the wisest move that 
1 made in business in many years, and [| am more than 
pleased with the progress we have made since the change 
of policy. The year 1931 was the first year since 1926 
that we made any progress, which is saying a good deal 
for a period of depression! And [| made more profit, 
regardless of the slump, with six employees and_ the 
$35,000 gross business realized that year, than IT did with 
a staff of from 35 to 50 men and a $200,000 busines 
four years ago! Despite the fact that conditions have 
been much worse in 1931 and 1932 than before, wi 
have held our own up to the present, and made money. 

“Our jobs now run from $10 to $1,000, where before 
they totaled anywhere from $300 to $16,000. Under 
the new policy, I do no contracting—all work being 
taken on the time and material basis. Also, we try 
to conduct the new business on a cash _ basis—after 
the job is completed. We give terms on modernizing 
only in rare cases. 

“For any man who is to succeed 1n repair work now, 
a plan of action 1s absolutely necessary, and the ‘Ten 

(Continued on Page 50) 
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Fair Buildings 


Show Heating 
and Plumbing 


Lie Century of Progress [:xposi- 
in Chicago has been de- 
scribed providing a university education. Plumbing 
and heating exhibits have played no small part in this 
general program. As indicated in the views accom- 
panying this article, entire buildings constructed on the 
Fair grounds have been devoted exclusively to the dis- 
play of our industry's activities and finished products. 
Other buildings show plumbing and heating in relation 


tion which is now being held 


to other industries while a number of residences designed 


to indicate what the house of tomorrow will be like, 


Pos ee eee ef 


Immediately above is a view of the north facade of 
the Hall of Science. At the right is the entrance to 
“The Garden of Comfort” which is the exhibit of 
American Radiator and Standard Sanitary Corpora. 
tion. The building in the background houses a 
display of air conditioning equipment in operation 


depend to a large extent upon their plumbing, heating 
and air conditioning facilities for many of their most 
startling effects. At the upper left hand corner of this 
page is a view of the exterior of the Kohler Company 
building. This contains a large number of pictorial 
effects which have been designed to acquaint visitors 
with what is behind the finished products displayed 
accompanying portions of the building. 

In the center, at the bottom of these facing pages, are 
two illustrations which show respectively, the entrance 
and the interior garden of American Radiator and 


The view at the upper left shows the Kohler building 
which contains plumbing and heating displays while 
at the right is a night view of a portion of the Fair 
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Standard Sanitary Corporation’s exhibit. A number 
of buildings are included in this group. One of them 
contains a complete display: of air conditioning equip- 
ment, the operation of which maintains the interior of 
the building at a comfortable temperature regardless 
of the outside conditions. A second one contains a com- 
plete display of bathroom and kitchen equipment while 
small, glass enclosed, summer houses scattered through- 
out the garden area show special bathroom and heating 
set-ups. This entire exhibit is based on the idea of fur- 
nishing human comfort, thus the quiet and shaded sur- 


At the upper left is a night view of the Hall of 
Science building and the lagoon, taken from Northerly 
Island. A part of the Crane building is at the right 
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The plumbing and heating industry 


we = 


1s well represented at the Century of 


Ride My, 


Progress Exposition. This 1s as tt 

should be when the part that sanita- 

tion and heating have taken in our 
advancement 1s considered 
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roundings in the garden and the practical demonstration 
of the benefits of air conditioning in the two main 
buildings. 

Just one section of the Crane Company building’ is 
shown at the upper right on this page. 
is illustrated in a very positive way. One set-up shows 
a group of bathroom fixtures representing the latest 
developments of forty years ago. Adjacent to this ts a 
group showing a model set-up of today. The same strik- 


Here, progress 


ing comparison in progress is made in connection with 
kitchen equipment. 
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The interior of the American Radiator and Standard 
Sanitary Corporation’s exhibit, “Garden of Comfort” 
is shown at the left. Here the plumbing exhibit 
building is in the background while in the foreground 
are a series of ponds and waterfalls. The Horticul- 
tural building on Northerly Island is shown above 
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Among other buildings which have sec- 
tions set aside for the showing of heating 
and plumbing products is the Travel and 
Transport structure. ‘The photograph at the 
upper left is an exhibit of boilers in this build- 
ing. This equipment consists of a stoker and 
boiler unit, a steel tubular magazine feed 
boiler and a cast iron magazine feed boiler. 
The idea in back of this display has been to 
show heating equipment for every size and 
type of building. The cut-away sections of 
two of the boilers give the visitor a thorough 
understanding of the design and operation of 
the equipment. 

The second illustration at the left shows 
one of the five completely decorated bath- 
room arrangements in the Kohler building. 
This particular set-up has a background in 
the form of Vitrolite wall covering. The 
water closet is of the new one-piece type while 
the enamel built-in bath is equipped with a 
shower. The other four model bathrooms in 
this building are arranged in settings of tile, 
congoleum, rubber tile and wall paper. 

The next lower illustration at the left 
shows one of two model kitchens located in 
the Electrical building. Each of these kitchens 
is equipped with an electric range, refrigera- 
tor, dishwasher, clock and other small electric 
home appliances. One of the kitchens is ex- 
plained by an electrical talking device which 
operates a battery of spot lights, turning on 
one at a time to emphasize the item of equip- 
ment which is being discussed. Having 
heard the story of the talking kitchen the 
visitor moves on to another kitchen in which 
plumbing and electrical connections have been 
made and he may examine the various fea- 
tures at close range. 

More equipment for electrical housekeep- 
ing is shown in the model laundry designed 
in accordance with scientifically proved ideas 
in home planning. Representing a bright and 
airy room about fifteen feet square, the laun- 
dry is equipped with practically every modern 
convenience, including an electric washer, a 
Hat plate ironer, a ventilating fan, an electric 
clock, iron, work tables, sorting bins, and 
other accessories. From start to finish the 
laundry was planned and constructed pro- 
gressively so that the family washing can 
be done with a minimum of effort and the 
shortest possible time. ‘These and other dis- 
plays are contained in what is known as the 
House of Magic which is illustrated in the 
next lower photograph. 

The bottom photograph at the left contains 
two sections of a mural showing five stages 
in the progress of heating, from the early 
open fire place down through the stages of 
the Benjamin Franklin stove, the parlor stove, 
the first central heating plant for steam ra- 
diation and finally the latest in home heating 
equipment, the last two being shown here. 
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One of the most novel exhibits in the Hall 
of Science Building also has to do with plumb- 
ing and heating. This consists of a circular 
pit around which visitors gather and look 
down into. The bottom of the pit is rounded 
and at one side is a hood which raises to per- 
mit a welder to give an actual demonstration. 
During the demonstration, a voice from a 
loud speaker describes the welding process 
and as soon as the welding is finished, the 
hood drops down and the spectators’ attention 
is focused on a screen, also located in the pit 
above the hood. Motion pictures then illus- 
trate how welding is applied in practice. A 
photograph of part of the demonstration 1s 
shown at the upper right. Immediately be- 
low this photograph is a view of a bathroom 
set-up in the Crane Co. building. This 
serves as a striking contrast to the bathroom 
sct-up of 40 years ago which also is con- 
tained in this building and which 1s illustrated 
in the third photograph at the right. The 
two groups portray in a very positive way 
the progress which has been made in plumb- 
ing, from the standpoint of sanitation and 


‘convenience. A similar comparison is made 


between set-ups which show kitchen equip- 


ment. 


Another exposition structure in which our 
industry is represented is the General Ex- 
hibits building. The display here is shown 
in the second to the bottom photograph at the 
right. Among other things, the visitor 1s 
shown how copper and brass pipe is used. 
The bottom photograph at the right features 
the equipment contained in one corner of the 
American Radiator and Standard Sanitary 
Corporation's building. This illustrates how 


a gas fired steam plant enters into the air 


cooling of buildings. The equipment shown 
cools the building in which it 1s installed. 

In addition to displays at the exposition, 
which have been designed to acquaint the 
visitor with the important place of plumb- 


ing and heating in our every day life, there 
are a number of actual installations in use 


tor the purpose of adding to their comfort. 
or instance, a number of the buildings en- 


tirely foreign to our industry are completely 


air conditioned. One of these buildings in 
particular is a theater which seats 300 per- 
sons. It is in operation 13 hours a day and 


has come to be described as a hot weather 


relief station. This air conditioning system 
is of the duct type with entrance ducts located 
along the two side walls and return ducts in- 


stalled above the lighting fixtures. 


The re- 


trigeration coils are located in the ducts. 
Provisions for draining excess moisture in 
this temporary installation were made by 
placing drain pans beneath each coil. Any 
one of the compressors, any combination, or 
all may be in operation to meet the cooling 


and dehumidification requirements of the day. 
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To THE Epitor: 

We have installed a one-pipe heating system and a 
year ago we blew the boiler off three times and the job 
heated satisfactorily on a few ounces of pressure. 

This year we were called back on the job and found 
that someone had placed a check valve in the return, 
eliminating the Hartford loop which we originally in- 
stalled. This steam boiler has a header with a return 
and we find that the water foams to such an extent that 
at times there is no water in the glass. We attributed 
this foaming to a dirty system and drew off some 
water, discovering oil. We gave the boiler another 
thorough cleaning and removed a tremendous amount 
of oil from this system. We disconnected the return 
and discovered oil on the inside of the piping. The 
owner now claims that he cannot maintain a water level 
and that the water keeps disappearing in the glass. 

How would you explain this condition? Do you 
think that someone maliciously put oil in this system to 
cause trouble, because it was necessary to replace prac- 
tically all the air valves? They would not function on 
account of the dirt. | 

We have thoroughly tested the system and cannot find 
any leak but a certain amount of this water is dis- 
appearing as the water level continues to lower when 
no pressure exists. Can you account for the disappear- 
ance of water and also suggest how we could possibly 
get this system cleaned so that it will function properly ? 

Rochester, N. Y. D. W. H. 


To THE READER: 


It is diffeult to understand why anyone should have 
removed the Hartford loop return connections and in- 
stalled a swing check valve in its place. If the check 
valve had been installed originally, there would not have 
been anything unusual about it because a swing check 
valve placed in the horizontal run of the drip connec- 
tion to a wet return is used and recommended by many 
engineers. However, with the Hartford loop already 
installed, we do not know what advantage could have 
been anticipated by changing to a check valve arrange- 
ment. As a matter of fact, the Hartford loop is to be 
preferred because it does not rely upon any moving 
parts for its effectiveness, as does the check valve. 

If sediment, scale or other foreign matter gets between 
the flapper and the valve seat, then the valve is held m 
an Open position. Obviously, the purpose of the check 
is defeated as a result of its inability to close against the 
reverse flow of the water when the water is forced out 
of the boiler and into the return piping. The converse 








Answers 


1. Why does water leave boiler 
when thorough imspection with 
air under pressure shows no 
leaks? Also, presence of oil is 
unaccountable. Later report 


clears up mystery and calls for 
more information. 


Two sketches of drinking foun- 
tain connections cause debate. 
Which shows correct method? 


of this is equally disadvantageous when the flapper 
sticks in its closed position, thus obstructing or retard- 
ing the flow of return water to the boiler. 

The reason for the gradual lowering of the water 
line of the boiler may be attributed to an inoperative 
check valve provided it is stuck in its closed position. 
A few days ago we encountered this general difficulty 
but in this case, the wet return lines had been buried 
under the concrete floor for about fifteen years. Here, 
it was a case of draining the radiators as well as of 
supplying the boiler. Upon investigation, it was found 
that the return lines were completely closed with sedi- 
ment and other foreign matter. You do not indicate 
the necessity of draining the radiators or return risers. 

We know of many cases where motorists have made 
a practice of draining a bucket of hot water from the 
boiler each morning to warm up their engine and thus 
facilitate its starting. Is it possible that someone is 
drawing off water unknown to the owner, either for 
this purpose or for some other minor need? We do 
not know clearly from your letter if the water leaves 
the boiler gradually while you watch it or if water is 
found to be needed at frequent intervals. 

As for the cause of oil in the boiler, this is difficult 
to say. Has the building been rented? If so, some 
misguided individual may have mistaken the air vent for 
an oil hole, knowing that there was something inside 
of the valve that moved and thinking it might work 
better if it were oiled. The fact that it was necessary 
to replace all of the air valves indicates that something 
was done to the system at this point. Also, your finding 
oil in the return lines indicates that the oil came from 
the radiators. If the building has been rented, it might 
be well to investigate the final relations which existed 
between the owner and his tenant. 

If the water which is used in the boiler ts from a 
private water supply, such as a cistern or a deep well, 
investigate to determine if the pump is pumping oil. 
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MOTOR— ‘4 h. p. repulsion induction type with ball 
thrust bearings for vertical operation. Available in 
any standard electrical specifications. 


MERCURY SWITCH—recognized by leading elec- 
trical engineers as the most dependable and durable 
type for this service. 


CIRCUIT BREAKER—protects motor against damage 
from overloading or improper voltage by automati- 
cally cutting off power. Reset by simply pushing 
small button. 
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PUMP—Centrifugal submerged type; will pass any- 
thing that goes through the large strainer. Bronze 
impeller is balanced and open type. 
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IMPELLER SHAFT—fully enclosed and held in per- 


fect alignment by bearings at both ends. Flexible Model 33 


spring coupling relieves motor shaft of sudden 


starting shocks. Made in 1 Size Only 
RUGGED CONSTRUCTION—assures long life and Retail Price 


satisfactory operation; there are no protruding arms 
or levers to bend and get out of order. g 5 O 
Made in FIVE SIZES for any sump depth up to 8 

I CT 


feet, 6 inches. 
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COPPER AND BRONZE THROUGHOUT— 


it is immune to corrosion. 











MOTOR— 4 h. p. with oil sealed ball thrust bearing 
for vertical operation. Current 105-120 volts, 60 
cycles; 220 volts, 60 cycles optional. 


SWITCH—double silver contact. All parts mounted 
on heavy bakelite plate and protected within housing 
integral with motor end bell. 





CIRCUIT BREAKER—protects motor against damage 
from overloading or improper voltage by automati- 
cally cutting off power. Reset by simply pushing s 
small button. 





PUMP—centrifugal submerged type; will pass any- 
thing that goes through the large strainer. Bronze 
impeller is balanced and open type. 





IMPELLER SHAFT —bronze, fully enclosed and 
Maximum Capacity protected against vibration by two Ojilite bearings. 
3600 Gals. per Hr. Lower end has special adjustable pivot that prolongs 
bearing life. 


RUGGED CONSTRUCTION—assures long life and 
satisfactory operation; there are no protruding arms 
or levers to bend and get out of order. 


. Model K Made in ONE SIZE ONLY for sump depth of 10 
a inches to 24 inches. 
Made in 5 Sizes COPPER AND BRONZE THROUGHOUT— 


Retail Price it is immune to corrosion. 
(Size No. 1K) 


PENBERTHY INJECTOR CO. —s 
°6 500 ~~ 











Manufacturers of Quality Products Since 1886 
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7 DETROIT, MICHIGAN WINDSOR, ONTARIO Maximum Capacity 
2 : 1400 Gals. per Hr, 
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PENBERTHY AUTOMATIC ELECTRIC 
SUMP PUMPS 
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Also, investigate the character of the make-up water 
for oil. .We have encountered this difficulty. In 
another case, we know of, oil was sprayed on the sur- 
face of a cistern to kill mosquito larvae and later the 
water was pumped into the boiler. However, it would 
not account for the presence of oil in the air valves or 
oil in the return piping. 

When as much oil as you tell of is encountered in a 
heating system, it requires a great deal of patience to 
finally get rid of all of it. We have known jobs which 
required repeated cleaning. It is assumed that in re- 
moving the oil from the system you used a boiler com- 
pound in order to saponify the oil and then skimmed it 
off through the top blow-off connection. The next step 
is to wash out the boiler, thoroughly through the lower 
blow-off opening. When there is oil in the returns, it 
is a good plan to disconnect them and waste the con- 
densate to the sewer until all of the oil is washed out. 
This, of course, prevents the oil from washing into the 
boiler and causing further trouble. There is only one 
sure way to clean a boiler and that is to stay with the 
job until it is finished. You may be sure that repeated 
boiling, skimming and blowing will do the job, provided 
more oil is not being added to the system. 


HOW THE JOB WORKED OUT 


To Tit Eprror: 

We would like to report that we discovered a slight 
leak in the return to the boiler which was run around 
a coal bin. While we tested this return with air and 
it did not indicate a leak, yet when the coal was con- 
sumed down to the return line a small pin hole was 
discovered in the piping and when this was repaired 
we found that the water line remained constant. 

The system seems to be working fairly good now pro- 
viding pressure is maintained at the boiler. The owner 
seems to feel that this steam job should heat without 
any pressure indicated on the gauge while we claim that 
there should be a slight pressure of 4 to l/, lb. per- 
haps, and in zero weather it may be necessary to increase 
this pressure. 

Would you be willing to write a letter indicating the 
basis on which radiation is figured on a steam job? 
Instead of operating his boiler with the pressure reg- 
ulator he msists upon using a thermostat which 1s lo- 
cated in the room directly over the boiler and is so 
sensitive that when this room reaches 70 deg. Fahr. 
it checks the fire and this does not create a sufficient 
pressure to carry the heat throughout the entire system. 
While we explained this condition and suggested mov- 
ing the thermostat or operating the boiler with a pressure 
regulator he does not seem to think that this is neces- 
sary and complains that the boiler is not large enough 
to do the work. 

Rochester, N. Y. D. W. H. 
To THE READER: 

We assume that the job referred to is the plain at- 
mospheric type and does not have attached to it any 
vacuum type vent valves. On this basis, when steam 


is raised, the air in the system is pushed out ahead of 
it. Then, when the fire is shut down and as the steam 
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condenses, a partial vacuum is formed in the system 
which causes a rush of air back into the piping and 
radiators through the air vents. This cycle is repeated 
over and over again as long as the system operates so 
that each time the thermostat calls for heat a quantity 
of air must be removed from the system. In order to 
force this relatively large amount of air out through the 
small vents of the air valves, it requires a_ positive 
pressure. Also the quickness with which the air is 
forced out is dependent upon the amount of pressure 
behind it. 

To force air out of a steam system requires work or 
energy on the part of the steam. The amount of energy 
which is available is indicated by the pressure carried at 
the boiler. 

In addition to this, the piping and fittings offer re- 
sistance or friction with the result that the initial pres- 
sure at the boiler must be sufficient to overcome this 
also. 

All of the foregoing has been reviewed here in order 
to emphasize the fact that pressure is necessary for 
circulation. It is quite obvious that your customer has 
in mind the operation of a vacuum or vapor steam 
heating system. However, while there may be no 
positive pressure and even may be a sub-atmospheric 
pressure shown by the gage at the boiler, this does not 
mean that there is no positive pressure within the sys- 
tem. While there is a vacuum or sub-atmospheric pres- 
sure at the boiler for circulation there must necessarily 
be a greater vacuum or lower sub-atmospheric pressure 
in the radiators or in the return piping. This difference 
in pressure, just as in the case of straight steam jobs 
operating on positive pressures throughout, is what 
causes the steam to circulate through the piping and 
radiators. 

OPERATING PRESSURES FOR HEATING 


The Heating and Piping Contractors National As- 
sociation Standards specify that for a room temperature 
of 70 deg. Fahr. and for a steam pressure of 1 Ib. gage, 
direct steam radiation (standard 3 column, 38 in. high) 
has a heat emission of 225 Btu. per square foot. 

‘Harding and Willard’s Mechanical Equipment of 
Buildings, volume I, specifies “The Usual one or two- 
pipe system without thermostatic valves or traps on 
radiator returns is usually designed to operate, at normal 
load, with a boiler pressure of approximately 2 lb. per 
square in. gage pressure.” Incidentally, “The so-called 
vapor systems, with traps on the radiator returns, are 
designed to circulate at normal load, with a boiler pres- 
sure of approximately 8 oz. or 0.5 Ib. per sq. in. gage 
pressure.” 

As you suggest, in all cases when a single thermostat 
is used to regulate the temperature of a small home, 
the thermostat should be located in a portion of the 
building where average conditions exist. 

It is impossible for us to judge the correctn.ss of 
the size of the boiler in question since we do not know 
either its size or the amount of standing radiation which 
has been installed. If the thermostat were properly lo- 
cated so that correct operation could be obtained and if 
the system still did not heat, then there might be some 
logic in questioning the capacity of the boiler. 
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Beautiful, matched design fixtures for 
small space. Fixtures are Companion 
Lavatory F-115-G, and the new Quiet 
“ptandard” One-Piece Closet F-2149-A. 
No fear of embarrassment downstairs 
because the One-Piece is quiet. 





Price to consumer 


$9220 


IN WHITE 
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FROM OLD HOMES 


The average home today neéds increased bath- 
room and lavatory facilities. They can have them at 
attractive low prices now, and without additional 
building. 

Properly approached, the home owner can be 
sold on the idea of acting now. 

Point out the convenience, step saving and health 
features of a downstairs lavatory. It can be tucked 
away in an understairs cupboard or end of the hall. 

Point out what a few dollars will do in modernizing 
the basement. Show the convenience of a small bath- 
room with closet, shower and lavatory partitioned 
off. How handy for children coming in from play, 
servants, or after working in the garage. No track- 
ing through the house or dirtying upstairs bathroom. 

These ideas work. And “Standard” products and 
prices fit into today’s economic picture. 


Standard Sanitary Mfg. Co. 


PITTSBURGH, PA. 


Division of 


AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 


“Ctandard’ 


PLUMBING FIXTURES 







































































At little cost, the average basement can 
be made light, cheerful and doubly use- 
ful. Fixtures shown are Modernus Closet 
F-2298, K-250 N. P. and Chromard Shower 
with K-297 N. P. rod less curtain, and Alva 
































Lavatory, 16 x 14 inches, with N. P. fittings. 














Price to consumer 


$499 


IN WHITE 





Prices subject to change without notice. 
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CUSTOMER: 
“Can't you put in some- 
thing cheaper ? “’ 


PLUMBER: 
““Sure | can. But if any- 
thing goes wrong with 
that kind of a fixture 
you will blame me.” 











and make 25% you make 
Five Dollars — 


|" you sell a shower for $20.00 


But if you sell a shower for 
$12.00 and make 25% you make 
Three Dollars. 


And when you sell the cheaper 
shower you take chances on your 
customer being dissatisfied and 
perhaps the next time he will 
call in some other plumber — 
so you lose both ways. 


But always remember that you 
will never lose when you sell 
QUALITY—you might lose a few 
sales to the price fellows, but 
you Il also miss their grief. 


Speakman has 
always stood for 
QUALITY. We 
have always tried 
to build up to a 


K.5503-M—SPEAKMAN Grace-Line Sink Fixture. 
(Design Patented) 
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ou cant make 
a good profit 
unless you get 
a good price 


standard—never downtoaprice. 


So, sell the Speakman line of 
Showers, Bath, Lavatory and 
Sink Fixtures, also Flush Valves 
—and make a fair profit. After 
all there is a lot of pleasure in 
installing something which you 
know will give lasting satisfac- 
tion to your customer. Remem- 
ber he trusts you to advise him 
and if you install “inexpensive 
fixtures’’ and anything goes 
wrong he'll blame you—and if 
he insists upon having cheap 
fixtures, tell him this. 


Let us know what you want in 
the way of folders to help 
you sell SPEAK- 
MAN QUALITY — 
We'll imprint them 
with your name 
and address. 


SPEAKMAN COMPANY 


Wilmington, Delaware 


> PTH AMAT 


Showers & #ixtures 
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Real Quality Fixtures 


made by SPEAKMAN 


. ’ ; 
a ts hae’ 


K.4039-M—SPEAKMAN Mixometer Shower and Tub 
Combination. *% inch size. All metal handles ond 
escutcheons. Has Speakman Anystream Self-Clean- 
ing Shower Head and Act-Easy Pop-up Waste, Valves 
connected by brass pipe and tested, 


ak 3 V1, ia i 


K-5010 — SPEAKMAN Unit-Acto Lovotory Fixture. 


























































July, 1933 DOMESTIC 


, a 


To THE EpITor: 

I am submitting two sketches of a problem which was 
brought up in a debate between two persons. 

The sketches show a drinking fountain installed in 
two different ways. 
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- Cellar Sink 
5 
\- —— — 
Fig. 1 


Fig. 1 shows how A thinks the work should be in- 
stalled. B thinks it could be installed according to Fig. 
2, and still be sanitary. 

I would be pleased to have you discuss the two 
methods. 

New Jersey. Be es We Es 
TO THE READER: 

Our preference is for the method shown in Fig. 1. 
Apparently that method would not only meet the sani- 
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Fig. 2 


tary requirements more satisfactorily, but could be in- 
stalled for less money. 

We take it that the fountain is in a public building 
used for school purposes. That being so, there will per- 
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haps be a long vacation period in which the fountain 
may not be used. Under such conditions breaking of the 
trap seal might result from evaporation. In that case, 
there would be direct communication in the method of 
Fig. 2, between the sewer and the room in which the 
fountain is located. It will be noted that the sewer dis- 
charges with an open end into the manhole. 

In the case of Fig. 1 there is greater protection, due 
to the fact that there are two traps and an air break. 
The protection could be increased by providing a water 
supply for the cellar sink, allowing a drip to discharge 
into the sink. Many plumbing codes would demand that 
the sink have a supply of water. 

We note that in Fig. 2 galvanized waste pipe is to be 
used underground. All soil and waste lines when car- 
ried underground should be cast iron. 


Questions 


For 
READERS 


The following question was asked in the May issue, and the 

following answer is by a reader: 

Is an air chamber effective as a water hammer preventive ? 

If so, what size should it be? 

We have observed that a somewhat general practice 
allows the installation of six- or eight-inch nipples, 
three-quarters of an inch in diameter as air chambers, 
Investigations which were carried on at the University 
of Wisconsin about two years ago, went into this subject 
very thoroughly. One of the main conclusions arrived 
at was that air chambers less than 24 in. in height are 
ot no practical value in decreasing water hammer, thus 
indicating that the above mentioned chambers have been 
ineffectual. It was found also that the magnitude of 
the water hammer pressure depends largely on the 
speed with which the valves are closed, particularly the 
last 15 per cent of the movement. 

Another interesting finding was that water hammer ts 
not necessarily accompanied by noise. 

Water hammer has been described as follows: “When 
a liquid is flowing through a pipe, there is a certain 
amount of energy in the liquid and if we stop the flow, 
this energy must be used up in some way. If the liquid 
is incompressible and we stop the flow suddenly, the 
energy of the liquid is used up in doing work on the 
pipe by stretching it or by increasing its diameter. If 
the liquid is compressible, the energy of the liquid is used 
in compressing the liquid and in stretching the pipe.” 

Krom this it is apparent that air chambers of the 
necessary size will eliminate or minimize water hammer 


provided they are maintained in working condition. 


How Would You Answer 
This Question? 


What is the most simple method of determining the 
contents of a cylindrical tank, laid horizontally, for vary 
ing heights of liquid in the tank? Assume that the height 
of the liquid, the diameter of the tank and tts length are 
known. 

Answers based upon your experience, suitable, will be paid 
for and published in the September issue. 
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He Makes More on $35,000— 


(Continued from Page 39) 

est Prospect’ idea suggested by Domestic ENGINEER- 
ING is very excellent. With people as loath to part with 
money as they are at the present time, a merchant cannot 
expect enough trade to drift into his establishment to 
enable him to operate at a profit. He must chart his 
business course, for a lively battle against hard times, 
just as accurately as the navigator of a man-of-war 
charts his course for a battle on the high seas. Digging 
charts his course for a battle on the high seas. 

“After we have installed new bathroom and kitchen 
fixtures, or a water heater in a home, I go out to that 
house to make a personal call to inquire if the owner is 
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Check! Mr. Berryman runs what is practically a cash business 
now-—-the journeyman collecting when the job is completed. 
Only a few are selected for the privilege of extended payments 


pleased with the work. When the proprietor himself 
goes out to check a job, he is assured of satisfied cus- 
tomers, for if there are any complaints, they will be 
ironed out before he leaves. And from these satisfied 
customers, we secure a great many prospects. Just 
betore I leave, | make sure to ask if the patrons have any 
friends who are in need of repair or modernizing work, 
and the responses | receive are quite fruitful of results. 

“In addition to that follow-up plan of my own, the 
boys, also, are trained to dig up prospects. After one 
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of our men finishes his job at a certain home, before 
he leaves the neighborhood he calls at the houses on 
either side of the place he has been working, to solicit 
repairs. He tells the housewife of the adjoining home 
that he has just completed a job for Mrs. Blank, and 
now is calling on her to see if she might be in need of 
repair work. I do not believe in sending the men around 
to push doorbells without something to talk about or 
something to give. Usually they leave our postcard-size 
advertisement, to which is fastened several hose wash- 
ers. The men can tell quite a story about the washers, 
and break the ice with the potential customer. When 
she receives something for nothing, too, she 1s disposed 
to be more friendly than if she is called to the door just 
to answer a question. On other occasions, 
when going out on a job, the men take along 
small bottles of acid—for keeping a bowl 
sanitary—to sell in the neighborhood. Either 
one of these two methods of approach gains 
the attention of the prospect. In the course 
of conversation, she frequently mentions the 
fact that such-and-such plumbing could stand 
attention—then all that is necessary is to 
break down her sales resistance, which is 
often just a negligence in setting a time to 
have a certain bit of work done. 

“From this two-fold system—my own per- 
sonal call and the digging among the trade 
of the journeymen plumbers—we keep nicely 
supplied with prospects for our prospect file. 
The Domestic ENGINEERING plan of sep- 
arating each of their ‘Ten Best Prospects’ 
into a price class is a good one, I believe. 
For a fair knowledge of the buying power 
of the potential customer beforehand sends 
a merchant plumber out with sales ammuni- 
tion in the form of self confidence in putting 
his story across. 

“As a result of my own bitter experience 
gained through several years’ contracting, 
| always secure credit information on a 
strange prospect, before undertaking a job. 
I want to learn what his ability to pay is be- 
fore I do any work for him. This also ties 
in with our policy of collection. Our plumb- 
ers are all trained to be collectors, as well, 


This business is going somewhere, now that the 
idea of volume has been discarded in favor of 
profit 
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lts Performance Is as 
nleasing as its Price 


This Red Jacket water system was not built to 


a price. Price was the final consideration. And 


its price of $42.50 to 


been impossible excey 


duction. Finally, price would not maintain 
quantity sales if it were not backed up by per- 


formance, quality, and appearance. 


Thousands in Use 


Thousands of Red Jacket Only best materials are used. Attention was paid to the 
watér systems are performing to make Red Jacket systems appearance of this Red Jacket 
satisfactorily, day in day out. solid and lasting. All moving system. It is compact, well 
Operating and maintenance parts are of non-corrosive balanced, smoothly finished, 
costs are minimum. Water metal, brass, bronze, and stain- and nicely painted, as well as 
lubrication makes oil unneces- less steel. The motor by Cen- sturdily built. Do not think 
sary. Quiet in operation and tury is unsurpassed for high of it as in the class of light 
full 250 gallon capacity. In- grade workmanship. Stronger weight units. It is good—and 
stall it and forget it. everywhere than necessary. looks good. 


the consumer would have 


ot with large quantity pro- 





e Materials the Best @ Looks Good—lIs Good 





There’s no comparable unit at anything like these prices 


a complete water system at $42.50 to the consumer. 


Y Davenport 
W rite for details today. 


at 


RED JACKET MANUFACTURING COMPANY, DAVENPORT, 


Manufacturers of pumps and water systems for 57 years 








Red 


WATER SYSTEMS 


& DEEP WELL POWER HEADS 


and other assemblies at $39.50 and up. Liberal discount. 


IOWA 
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and receive a commission on the amount of cash they 
bring in at the completion of a job. 

“TI believe very thoroughly in advertising—newspaper, 
or any other type to keep the name of our shop before 
the public. For quite some time, ‘Let the Jewel City 
Plumbing Company Thresh Out Your Plumbing Prob- 
lems’ has been our slogan, we built a tiny threshing ma- 
chine, which, as a ballyhoo measure, has brought us 
excellent publicity, not only here, but throughout the 
country. This small implement, made of plumbing parts 
and the wood from old crates, actually threshes, a fact 
that amazes the general public. Because the idea was 
so unique, Universal News included the threshing ma- 
chine in action in one of their news reels. This was 
shown all over the United States, and still pictures have 
appeared in rotogravure sections of newspapers through- 
out the country. 

“Right here in Glendale, where the publicity will do 
us some good, the machine has been the means of draw- 
ing much attention to our store. We used it as a 
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publicity item in our stall at the Manufacturers’ Ex- 
position last fall, where 200 exhibitors had booths, and 
an average of 60,000 persons visited the place each day 
for four days, and we stole the show. The management 
asked us not to run the machine all the time, as it at- 
tracted too many people continuously to our booth. 

“But to get back to the depression angle of business, 
hard times were a mighty good thing for me, for they 
waked me up to the fact that I could make more money 
by conducting a small business than by doing a larger 
volume. Things had got to the point where my busi- 
ness had passed beyond my control and I was letting 
it run me. Now, with things on a more stable basis, 
I can sleep nights, because I have my finger on the pulse 
of my trade. 

“Tl am very glad that, in the beginning, when we thought 
we were too big to bother about repairs, we did ‘stoop’ to 
do this kind of work, for it showed us how to beat the 
depression by laying the foundation for our present busi- 
ness. 


Home Shortage, Lower Taxes to Help Building Industry 
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‘seers industries, interested im home 
construction, took part in the National Conference on 
the Renewal of Home Building, held in Chicago a few 
weeks ago. As a result of the conference, a permanent 
National Housing Conference Board is to be established 
to study and review the various factors in the home 
building field and to devote itself to improving building 
and financing methods and the tax situation. 

High points of the conference program developed the 
fact that there is now, On a conservative estimate, an 
actual shortage of 500,000 homes. Vacancies are de- 
creasing, and any upturn in employment which sends 
those now “doubled up” back into quarters of their own 
will cause an increase in the need for housing. 

Another significant fact is that the general movement 
throughout the country is away from the heavy real 
estate taxes and toward a broader distribution of the 
tax levy, by means of other forms of taxes, so that 
home owners and other realty owners may look forward 





Reverse the line 

and you have the 

piledup demand 
to be satisfied 


























| 1929 1930 i931 i932 


to a 25 per cent decrease in the tax load within the next 
two years. 

On the financial side, it is evident that there is a 
movement toward enabling the twelve Federal Home 
Loan Banks, in the twelve reserve districts, to lend 
directly to home owners and builders. It is also pre- 
dicted that these home loan banks will be able to put 
greater sums at the command of the home financing 
institutions if these latter will change their methods of 
doing business in certain respects. 

The type of demand which is forecast is for the home 
in the neighborhood of $5,000, preferably with garden 
space. A real estate analyst, exhibiting a chart tracing 
the ups and downs of the real estate market since 1868, 
showing building costs, rentals, marriages, etc., indi- 
cated that recent events have forced him to take an 
optimistic viewpoint. His chart itself showed that build- 
ing has reached a point lower than ever before, and 
that the upturn can not long be delayed, taken in con- 
junction with other favorable factors in the general 
business situation. 
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: D vrine June, the } 
ial meeting « / ‘ 
Oil Burner Association was held.... 
and if you want to know what is needed 
| to correct competitive conditions, 
: read the Perego speech, a straight- 
| from-the-shoulder talk, which is given 
| verbatim in this section ...... Also 
| ' 
| c i 
| | and its action on a code under the 
industrial covery act..... 
| 
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THE TYPE KC 
motor with capacitor 
unit mounted. It is 
also available with 
separate capacitor 








md 








unit. Look into this de- 
pendable drive 
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resistance  split-phase 


vo your 


motor, equally depend- 
able and efficient. Ask 


=<" service prob ems 


when you specify G-E motors 


~_— -——--- 


ITH a G-E motor on your oil burn- 
er, the graph of your service com- 
plaints approaches zero. 


Type KC and Type KH motors have 
always been outstanding. Major im- 
provements for 1933 make them even 
more so. These improvements include: 
new drip-proof end flange with built-in 
terminal block which simplifies con- 
nections and eliminates necessity for 
splicing and soldering; greatly increased 


bearing-oil capacity; and, in the case of 
the Type KC motor, a capacitor unit 
one-half as large as before. 


Specify G-E motors. They represent one 
of the soundest equipment values on to- 
day's market. Investigate, also, General 
Klectric transformers, control, cable, 
etc. Specialists in a G-E office near you 
will be glad to coéperate with you in 
solving your drive problems. General 


Electric Company, Schenectady, N. Y. 
210-176 


GENERAL @ ELECTRIC 
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Lashes “T'ear-Down” 
Competition in Oil 
Burner Field 


tactics 


This strong imdict- 
ment of bad selling 
was deliv- 


ered by A. K. Pere- 





Mr. Perego’s display is a com- 
plete one, designed to sell 


go, of Milwaukee, 


Lers GO back to when we went 
to school. “Competition is the life 
of trade” was the maxim we learned. It 
is true, but there are different kinds of 
competition. We are facing the most 
vicious type of competition today that 
any industry faces. 

In the first place, the tremendous burden of selling 
that is put on the shoulders of the oil burner dealer, to 
a great extent through his own mistakes, is the thing 
that is knocking out a great deal of your profit. I will 
give you a few examples of some of the things I have 
run into, made a check-up on and kept records on in 
the past five or six years. | am going to show you 
where these things are costing you money and where 
you are foolish to continue with them; but there is 
somebody in every organization doing just these things. 


SURVEY DEVELOPS OBSTACLES TO SALES 


We made a survey in Milwaukee and found that out 


of 100 potential buyers, 29 per cent told the man who 
made the survey that they wouldn't own an oil burner. 


at the roth Annual 

Convention of the 

American Oil Bur- 
ner Association 


Why? they were asked. “It's danger- 
ous,” they said. We came back at them 
and showed them a beautiful list of in- 
stallations four, five and six years old, 
where we had satjsfied customers, but it 
didn’t seem to do much good. After 
delving into the subject we found out that the reason 
these people thought the oil burner was dangerous was 
because some of our competitors had gone out and told 
them that they were. They have done a beautiful job 
of selling to customer on the idea that he should not 
have an oil burner. 

I'll tell you how it is being done. The A Company 
goes in and the salesman has had some training. He 
calls on Mr. Prospect and they start discussing the 
technicalities of oil burning. The first thing you know 
Mr. Prospect brings up this question: “What do you 
think of the B outfit? It looks like a good one.” And 
then the salesman says: “Don't buy that burner. So 
and so bought that burner and along about December 
the darn thing blew up. If you buy our burner that is 
a different proposition.” The prospect gets rid of this 
salesman and along comes a second salesman. ‘What 
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kind of controls have you on your burner?” asks the 
prospect. The salesman tells him. “That's the same sys- 
tem of controls the B burner has,’ says the prospect, 
“and they can’t be so good. I understand they blew 
up.”” So that salesman is out, and so it goes. That's a 
fine system of selling. It’s going to make a lot of money 
for all of us. 

We found another 10% who said they would not buy 
an oil burner because it is too expensive. That is more 
or less of a natural conclusion to a man who knows 
nothing about the oil burner. We told them about cut- 
ting the fuel bill from $160.00 to $140.00 and he thought 
we were fooling him. We dug in a little deeper and we 
found that competition has gone out and said ‘That 
burner is a good one, if you have a lot of money. You 
will spend a lot of money on it,” and the endless chain 
starts again and the surveyor reports back on the 10% 
who say that it is too expensive to own an oil burner. 

So we found 39% of the potential market absolutely 
gone, or if not gone, at least so difficult to sell that it 
is SO expensive it is almost impossible to finance the sale. 

This is not new and it is not Pollyanna stuff. Let's 
take the automotive industry as an example. A week 
or ten days ago I bought a car. I listened to various 
salesmen’s stories but they did not give me a tear-down 
sales talk. They did not say “Don't buy that car because 
you are taking the life of your family im your hands 
when you take it out in traffic.” Yet that 1s what you 
men and your salesmen are doing when you tell a pros- 
pect not to buy a certain burner because it will blow up 
his house. The railroads do not sell that way. 

What has been done by some other industries to 
overcome these things? Take the furniture industry 
for example. I find that they have discussed these 
problems in the manufacturing, distributing and _retail- 
ing branches and while, of course, they cannot have a 
plan between these organizations they have at least 
raised their industry up a 
bit higher than before and 
they are steadily climbing 
toward their goal, giving 
the other fellow a break and 
thereby giving their own 
industry a break. 

We saw the same thing 
in the electric refrigeration 
field five or six years ago, 
when it was not unusual to 
have a prospect told not to 
buy this or that retriger- 
ator because it mnght re- 
lease a gas which would be 
dangerous. But there has 
not been anything of that 
sort now for several years. 
They realized that the thing 
to do was TO sell the CUS 
tomer on the idea of refrig- 
eration, it didn’t make much 
difference what kind. 

Don't pull your industry 
down around 
I.very time you go out to 


VourT CaTs 


call on a prospect he 1s 


An installation by Mr. Perego’s organization. 
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discussing oil heating with some other oil burner 
This is important to remember, but here is 
a thing I .saw happen within the last four months. 
[ went on a deal in our city. I talked to this man 
and his wife and if there ever was a hot prospect 
They were all 


dealer. 


it was for a burner in that home. 
set to go. Another salesman walked in, did a lot 
of knocking, not realizing that he was tearing the in- 
dustry down, but thinking that he was boosting his own 
story. Another man came in and he did the same thing 
on our burner and on the second man’s burner. The 
result was that on my call-back the prospect told me 
definitely he was continuing to burn coal. That is a 
fine situation. 

| know of a deal within the last thirty days where 
the dealer brought pressure to bear through friendship 
in order to get the business after the order was closed 
and the deposit made—and that burner has not been 
installed to date. The concern that took the order still 
has the original deposit and the customer is attempting 
to get his money back because three different instances 
of some slight trouble that caused a puff-back, due to 
conditions beyond the control of the burner, were 
brought to this customer's attention. He checked them 
carefully, found out that they were true, and he is not 
installing an oil burner. 

I hope I have put over that one message. It is one 
of the biggest obstacles we have to overcome in this 
business. 


MAKE THE BUSINESS A PROFESSION 


So much for the tear-down. These conditions exist. 
Many of my close friends are professional men, lawyers, 
doctors, etc. I think these gentlemen have learned some- 
thing about ethics and about raising their professions 


(Continued on page 66) 


The oil burners here are installed in an air 
conditioning system 
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ae Conclusions 


| Es may be said that given 
enough figures, an engineer can deduce from them almost 
anything he desires. In research it is a well established 
custom to make some hypothesis and then to develop 
proof or disproof of it. 

There is a good deal of published data which has been 
accumulating for many years on how to compute the 
cost of heating, especially with gas or oil, and almost 
any one can make a good guess of the cost with coal, 

heating a building per average season. 

There is, however, a paucity of published data on the 
cost of cooling residences. This is because the art of 
cooling is so young that little experience has accumu- 
lated. At Urbana and at Detroit during the summer of 
1932, two ‘very interesting researches were conducted 
under the auspices of the American Society of Heating 
and Ventilating I¢ngineers. 
heating systems of the homes were transformed into 
cooling systems by inserting chilled convectors in the 
fan-driven air circuits. In both cases water was pumped 
through the convectors and was cooled with ice. Ice 
was used especially because of the facility with which 
the refrigeration effect could be weighed. 

One result of the study was the striking proof that 


In both cases the indirect 


removal of the accumulated hot air from the house dur- 
ing the night, replacing it with the comparatively cool 
air from outside, would shorten materially the time- 
demand for refrigeration. 

Another observation was that it was decidedly uneco- 
nomical and unnecessary, 1f not undesirable, to main- 
tain constantly a fixed relation between the 
indoor temperature and the outdoor tem- 
perature. The cooling load, per degree dif- 
ference in temperature, increases with the 
increase in outdoor temperature. In other 
words, while one unthinkingly might be 
happy to believe that it was always 70 F 
inside regardless of the outdoor tempera- 
ture, he would be very uncomfortable if 
/O F were maintained inside and if he was 
compelled to go outside when the tempera- 
ture outside was 95 F. The investment 
cost of a cooling system capable of main- 
taining a temperature as low as /0 F in- 
side with 95 F or higher outside and the 
cost of operating it would be enormous and 
unnecessary. 

The 1932 research suggests within limits 
that the 
ference there should be between the tem- 


wariner it gets outside the less dif- 


"Paper read at the XDth annual convention of the Amet 
ican Chl Burner Association. 
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“Most interesting studies of the outside temperatures 
nucleus and the incentive for much further investigations’ 


a 


By SAMUEL R. LEWIS* 


perature inside and that outside—if for instance the 
outside temperature were as high as 105 | an inside 
temperature less than 10 degrees cooler would surely 
be very much less costly to maintain and probably would 
maximum 


comtortable than some = arbitrary 


such as 8&5 F. 


be more 


lt seems established that for residences and for rea- 
and operation a condi- 
tion of 8S F and 50 percent relative humidity is the 
lower limit when it is as warm as 95 F and 36 rela 


sonable economy in investment 


tive humidity outside. 

There is evidence that when it becomes warm out- 
side suddenly, it is uneconomical and unwise to at- 
tempt to maintain the inside temperature at a point as 
cool as it was before the rapid outside change occurred. 
In this situation the inside temperature should be al- 
lowed to increase naturally and gradually so as to fol- 
When 
there was a storm or a sudden decrease in the outdoor 
temperature, 
comfort and an unduly costly procedure to reduce the 


low, with a lag in time, the outdoor increase. 
similarly it was found unnecessary for 


indoor temperature correspondingly. 
If the average home is 85 F when it is 95 F out- 
side and if this 10 degree differential is reduced some- 
what when it is warmer than 95 F outside, most of the 
inhabitants of the house will rejoice. 
Infiltration of air due to chimney 


' draft, opening of 





will be the 
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CONDITIONING 


“ Made-to-Order Climate™ 


in all its branches by 


Clubs 

Shops 
Stores 
Offices 
Restaurants 
Residences 


Public 
Buildings 


Industrial 
Plants 


Food Packing 
Plants 


Mills 


Cotton 
Woolen 
Rayon 
Rubber 


UE 


STURTEVANT 


mapas pioneers in 


Cooling and Air Conditioning 


@Strangely enough, comparatively few owners 
and executives are alive to the possibilities of 
modern air conditioning. Why not tell them 
about it—how it will help them increase their 
business, reduce losses from spoilage, speed up 
production or make vacant space more attrac- 
tive and tenable . . . and open a new source 
of profitable business for you. 


@Sturtevant has the data for you to use in 
your sales approach . . . also the equipment 
and engineering service so essential to the 
correct solution of any air conditioning prob- 
lem. Whether a job calls for an individual unit 
to cool a small room or a complete system to 
condition the largest office building, Sturtevant 


has the equipment. 


@One very popular air conditioning unit 

which can be used in many modernizing 

projects is the Sturtevant Filticooler. This 

unit will filter, wash, humidify, and cool or 

dehumidify air. It will readily fit into the duct 
of an existing ventilating system, 
transforming it into an air condi- 
tioning system, Or it can be used 
as an independent unit in any one 
of many applications. 


@Prospects are all around you. 
Why not look into this angle of 
new business more thoroughly? 
Let us help you realize new busi- 
ness from old prospects. 


evan 


REA U.S PAT OFM 
B. F. STURTEVANT COMPANY, HYDE PARK, BOSTON, MASS. 


“ Made-to-Order Climate” for all purposes 
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doors, leakage through cracks, etc., in effect when the 
house ostensibly is closed, proceeds at a less rapid rate 
in summer than in winter. This may be due to less 
violent winds in summer than in winter but it is more 
likely that the slower infiltration can be accounted for 
by the reduced temperature difference. For instance 
with 0 F outside and 70 F inside in winter the differ- 
ence is 7/0 F, compared with only a 10 degree difference 
during relatively comparable time periods in summer. 
There will be with 70 F difference a much more potent 
weight-pressure difference of the air to cause leakage 
than with only 10 F difference. An infiltration allow- 
ance of one air change per hour when cooling was found 
ample at Urbana. 

In theatres and in most commercial cooling-for-com- 
fort installations the major part of the duty occurs dur- 
ing clearly defined hours. The greater part of the heat 
in such installations comes from people or from arti- 
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“In modern construction by use of stsgnant air spaces and 

with insulating materials it is possible to approach or to 

‘surpass the slow heat transfer qualities with thick walls 
and roofs” 


ficial illumination or from definite industrial processes, 
and can be rather accurately evaluated. 

When residences are considered, however, the prob- 
‘em is one of 24 hours daily duration, and the load due 
to people and processes and artificial illumination is 
secondary to the load involved in the heat which enters 
through the structure and which primarily is caused 
by natural illumination; good old sunshine. 

When commercial buildings, theatres, etc., are con- 
cerned, the maximum load, expressed in heat gain, is 
present at the time the people and the electric lights 
and the process work are present. When residences are 
concerned, on the other hand, due to the resistance to 
heat transfer by the building structure, there is a time- 
lag, and the maximum load on the cooling system never 
arrives until after lapse of an appreciable time succeed- 
ing the hour of maximum temperature outside. 


The character of the building structure has a pro- 
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found effect upon this time-lag and it is fair to say 
that in cooling, as well as in heating, the heat transfer 
resistance of any residence is of more importance than 
popularly has been believed. In an uncooled house 
under ordinary conditions the maximum inside tem- 
perature follows two to three hours behind the time 
of occurrence of the maximum outside temperature. The 
custom in warm countries, of building residences with 
thick walls and roofs comes to have accentuated wis- 
dom when viewed in this light. 

In modern construction by use of stagnant air spaces 
and with insulating materials it is possible to approach 
or to surpass, with relatively thin walls and roofs, the 
slow heat transfer of these old stone or adobe buildings. 

The maximum temperature outside is an exceedingly 
complex effect, made up at any given time by the direct 
radiant heat carried by the unshaded sunlight, by the 
radiant heat escaping from surfaces previously sun 
heated, by the heat reflected from bright colored or 
whitish surfaces and by the heat carried by air which 
has absorbed heat from previously sun-heated areas. 

The daily sun heat, which enters a house through the 
windows, measured by a pyrheliometer, reaches, in the 
general latitude of Chicago, two daily maximums, one 
at about 10 a. m. and one at about 2 p.m. Before and 
after these hours each day the angle of incidence of 
the sunlight through a window is low and between these 
hours each day the sun is so high in the zenith that it 
“sees” very little through any window. An interest- 
ing side light on this is the fact that buildings in north- 
ern latitudes with south-looking windows have trouble 
with over-heating the rooms which have these windows, 
near noon time, even in very cold winter weather on 
cloudless days. This is due to the low altitude of the 
sun, enabling it to “see”* far into the interior of the 
rooms, warming up the floors and walls, and the furni- 
ture upon which its unshaded light may impinge. 

Awnings on the East, West and South windows can 
be counted on to reduce the refrigeration load about 20 
percent during the time that the sun is shining. 

Most interesting studies of the outside temperatures 
were made at Urbana and these will be the nucleus and 
the incentive for much further investigation. These 
studies involved the hope that the cost of cooling could 
be based on the number of hours per season during 
which it was warmer outside than some certain tem- 
perature; in other words, upon degree hours, such as 
have been found acceptable in estimating the cost of 
heating for residences. Over a ten year period at 
Urbana the degree hours above 85 F varied from 2502 
in 1930 to 327 in 1929. For the ten year period at 
Urbana these hours are: 


See deavisee ee a ae 524 Se eet eaeks 2053 
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They go all over the map as will be observed espe- 
cially in 1929 when if a man figured that the 327 de- 
gree hours of suminer would cost him $100.00 for cool- 
ing he would have to pay at that unit rate $765.00 for 
cooling in 1930 when the summer degree hours reached 
2502. Such a variation is beyond reasonable probabil- 
ity for cooling system operation and the figures dis- 
count the possibility of using degree hours as a basis. 
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Every new or old heating 


job, Large or Small, should 


ba 4 


have an 


CEL! 


QUALITY WATER HEATER 


There is a type and size for 
every building. 


Capacities range from 30 to 
9500 gallons. 


4G 3 BOM 4 (O)0) 0 GeO) 42 
57 Clyde Avenue Buffalo, N. Y. 
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Let Webster 
give you the facts 
on which to sell 
Modernized 

Heating 


We've got the facts—dollars and cents figures showing savings made by 
Webster Heating Modernization Programs in many different types of 
buildings — department stores, office buildings, apartments, hotels, fac- 
tories. And they are not our figures—but our customers’ figures . . . One 
shows how a 3-story business building cut steam consumption 77 per 
cent per degree day by an investment in Webster Modernization .. . 
Another shows how a department store is saving more than 9 thou 
sand dollars per year (net) on an investment of less than 13 thousand 
dollars (gross) in Webster Modernization ... Another shows how a bank 
building with an investment in Webster Modernization, increased its radia- 
tion 72 per cent with only 6 per cent increase in steam cost... Another— 
but tell us the conditions surrounding the job you are trying to close and 
we will show you facts that apply specifically to that particular type of job 
— dollars and cents figures that not even a banker can afford to disregard. 
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Steam Heating 


WARREN WEBSTER & CO., Camden, N. J., Pioneers of the Vacuum Syuem of Seam Heanng 
Branches in 60 principal U. S. Cities - Darling Bros, Led., Monereal, Canada 
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A. O.B. A. Discusses 
Competitive Code 


+ 


Manufacturers and dealers at 10th 
annual oil burner convention set up 
code to be submitted to President 
Roosevelt under the terms of the 

Industrial Recovery Act 


m 
‘| Hie tenth annual convention of the American Oil 
Burner Association has as its outstanding accomplish- 
ment the adoption of a code which will be submitted to 
Washington for approval under the industrial recovery 
act, 

At the annual dinner of the association Morgan J. 
[lammers, its president, announced that the simultaneous 
consideration of the code by 90% of the industry’s pro- 
ducing capacity, and by the dealer division, had resulted 
in the unanimous approval of the recovery code. The 


Morgan J. Hammers, President, American Oil 

Burner Association. He will represent the as- 

sociation in negotiations at Washington under 
the industrial recovery act 


present the code they had adopted to President Roose- 
velt under the terms of a national industrial recovery 
act. 

While the code is the official response of the A. O. 
B. A. directorate to the government’s mandate, Mr. 
Hlammers explained, it represents the consensus of all 


the leading forces in the industry, because the code as 
two groups voted that the directorate of the association approved by the association’s board was first submitted 


©] A Fully Automatic 


2 Oil Burning W ater Heater 


The ALL-AMERICAN heater opens an unlimited field for the plumber 
and heating contractér. It is easy to sell against any competition. It will 
give unfailing years of service, full of satisfaction to your customers. Can 
be installed in any home equipped with running water—does not need gas 
or electricity. Operates on No. 1 oil or kerosene at one-third to one-half 
the average cost of city gas. Low-priced enough for small homes, but with 
ample capacity for two-flats, large homes, and commercial installations 
such as beauty parlors, barber shops, and small laundries. A heater you 
can safely guarantee—it is backed by our entire resources and 47 years 
experience. Write for literature. 


WHAT IT'S LIKE INSIDE 


rw 


30-gallon, 12-gauge, hot dipped galvanized tank with single 5” flue. See- 
ondary air adjustment adapts burner to a wide range of drafts. Demount- 
able fire pot makes cleaning easy. UHigh-low flame eliminates pilots, 
wicks, and other sources of complaints and service expense. “Genuine 
Detroit” controls adjustable from 120° to 160°. Heats up to 45 gallons 
per hour (80° rise). Average oil consumption for family of 5, less than 
1 gallon per day. Finished in Persian Red and 
Founded 


Black. See it at our complete exhibit in Space 











1211, American Furniture Mart, 666 Lake Shore 
Drive, Chicago, or in Space 1103, New York Furni- 
ture Exchange. 


The HAYES-CUSTER Stove Co. 


WATER ENTER Bloomington, Illinois 
60 
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to a round-table conference of manufacturers not as yet 
members of the association. The dealer division of the 
American Oil Burner Association, comprising a mem- 
bership of 3,000, also acted and approved the measure 
‘unanimously, it was announced by R. S. Bohn, chairman 
of that division. 


PURPOSE OF CODE 


“This code,”” Mr. Hammers told the dinner guests, “1s 
set up for the purpose of increasing employment, estab- 
lishing fair and adequate wages, effecting necessary re- 
duction of hours, improving standards of labor and 
eliminating unfair trade practices, to the end of rehabili- 
tating the oil burner industry and enabling it to do its 
part toward establishing that balance of industries which 
is necessary to the restoration and maintenance of the 
highest practical degree of public welfare.” 

Until he has presented the code to Hugh S. Johnson, 
appointed by President Roosevelt to administer the law, 
Mr. Hammers did not desire to make the code known 
in detail. However, he did disclose to his audience the 
fact that the powers of regulation under the code will 
be sweeping. They will affect the manufacture and in- 
stallation of the following units: domestic oil burners, 
commercial oil burners, boiler-burner units, and distillate 
oil burners. 

In connection with the standards of 
and price control set up by the code, he said that no 
provision in it could be construed to promote monopo- 
lies, permit or encourage unfair competition, eliminate 


business ethics 


or oppress small enterprise or discriminate against small 
enterprise. The primary purpose of the writers of the 
code, he added, was to bring “the rates of wages paid 
within the oil burner industry to such levels as are neces- 
sary for the creation and maintenance of the highest 
practicable standard of living and to restore the income 
of enterprises within the industry to levels which will 
make possible the payment of such wages and avoid the 
further depletion and destruction of capital assets.” 


TO APPLY TO ALL 


‘rom the standpoint of membership in the trade as- 
sociation, and consequent participation in the code, Mr. 
Hammers outlined that the code and any subsequent re- 
vision or addition to it, “shall be extended to any person, 
partnership or corporation in the oil burner industry 
who accepts his share of the cost and responsibility, as 
well as the benefit of such participation by becoming a 
member of the American Oil Burner Association or any 
affiliated organization.’’ While no initiation or entrance 
fees shall be charged, he added, dues will be levied on 
a basis already agreed upon as equitable and fair. New 
members elected to the association were the following: 

Gilbert and Barker Mfg. Co. of Springfield, Mass.., 
and Braden Engineering, Inc., Providence, R. I. 

Mr. Hammers was reelected president to serve a sec- 
ond term and the following vice presidents were elected : 
Haldeman Finnie of the Timken Silent Automatic Com- 
pany; R. M. Sherman of the Silent Glow Corporation ; 
C. E. Campbell of the Nuway Co.; W. J. Smith of the 
Cleveland Steel Products Co.; R. S. Bohn of Preferred 
Utilities, Ine. 
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GREATEST NEWS IN 
AIR CONDITIONING 


“ROSS” 





Product=Modern steam-vacuum refrigerating apparatus offered b 


American Blower Corporation for air conditioning and process wor 


k 


in industries requiring chilled water at temperatures from 35° to 60° F, 





important Installations— Above shows type of Decalorator in- 
stalled in conjunction with Sirocco air conditioning systems in such 
representative structures as British Empire Building, Rockefeller 


| Center, New York City, and First National Bank Building, No. 2 Wall 


Street, New York City. 


Operating Characteristics—The action of a Decalorator is as fol- 
lows: chilled or decalorated water is produced in a Decalorator by the 
practical application of an age old and well known physical law, namely 
—water under high vacuum will vaporize at low temperatures. To 
produce evaporation, the sensible heat of the liquid is given up in 


the form of latent heat in the vapor. Chilling of the liquid is conse 


quent to this conversion of heat. Water is chilled in a Decalorator by 
| the maintenance of a high vacuum in a vessel into which water is 
| sprayed. Condensers of the power plant type operating in conjunction 


. per hour. 


with highly efficient steam ejectors produce the vacuum. Decalorators 
are available in sizes with cooling capacity from 24,000 B.T. U. to 


| 48,000,000 B. T. U 


_ Outstanding Advantages—A Decalorator has no moving 


parts. Consequently, lubricating costs, mechanical replacements and 


_ breakdowns resulting therefrom are entirely eliminated. Water is the 


only refrigerant used, which means safe, healthful cooling under all 
conditions and freedom from all odors. Live loads need not be con- 
sidered in the foundation design. Can be operated by anyone capable 


| of operating an ordinary steam boiler. Unusually low installation and 


operating costs. Only the simplest character of low and medium 


| pressure piping is required. Any reputable heating and piping con- 


tractor is fully equipped to install a Decalorator. 


| Data—Phone our nearest Branch Office or mail the coupon below for 
facts on this great new development impossible to state here. 


AMERICAN BLOWER CORPORATION, DETROIT, MICHIGAN 


CANADIAN SIROCCO CO., LIMITED, WINDSOR, ONTARIO 


BRANCH OFFICES 


; AMERICAN BLOWER CORP., 6000 Russell St., Detroit, Michigan 

Please send me bulletin No. 2927. 

| Name 

Address 
| | City and State saaphpnemninenesemennmsenes (1271) 
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OPENS AN INNER DOOR 








The Nu-Way “Genii” Automatic Hot 
Water Heater takes front and center as 
the sensation of the Chicago Oil Burner 
Show. @ ®@ Oil burner dealers saw in it 
the opportunity for repeat sales to their 
owners—reopening and renewing owner 
influence with the prospect public—re- 
vealing new corridors to further profits. 
@ @ The public is ready and the time 
is right for this high quality product. 
Saves from 50 to 75 per cent of the fuel 
bill when compared to the expensive 
fuel formerly used for this type service. 
Burns No. 3, No. 2 and No. 1 oils. Hook 
it up to the tank already installed. @ @ 
Recovery from 50 to 75 gallons per hour. 
Gives an 80° rise to 110 gallons of water 
for each gallon of No. 3 oil expended 
while consuming 1 quart per operation 
hour. ®© © A power water heater with 
the same high standard of Radiant com- 
bustion characteristic of all Nu-Way 
“Genii.” Possessed of dignified good 
looks—43 gallon  storage—compact— 
simple design—self contained unit— 
with low cost installation—necessity for 
cleaning and manual attention elim- 
inated, @ @ Territory is being speedily 
allotted—wire or write today for full 
information. 


THE HU-WAY CORPORATION, Rock Isiand, Ili. 


” Viner 








AeTOMATISG Oe 
WATER HEATER 








The following were selected to serve on the executive 
committee: W. S. Salway of Electrol Inc.; and Messrs. 
Hammers, Smith, Finnie and Sherman. Directors elected 
included: E, P. Bailey of the National Airoil Burner 
Co.; John Blake of the Simplex Oil Heating Co.; J. H. 
Mcllvaine of the McIlvaine Burner Corp. ; Stanley Hope 
of Gilbert & Barker Mfg. Co., and Messrs. Sherman 
and Chalmers. Dealer directors elected to the A. O. B. 
A. board were: R. S. Bohn and Lionel L. Jacobs of 
Klectrol of New Jersey; Albert G. Baerenklau of Baer- 
enklau & Co., and C. J. Bassler of the Air Conditioning 
Co. 

Dr. John L., 
at the dinner at which E. P. 
sided as toastmaster. 

The executive directors of the Board of Governors 
for the dealer division are as follows: R. S. Bohn, chair- 
man, New York City; L. Jacobs, Paterson, N. J.; 
W. F. Schroeder, St. Louis, Mo.; John Scott, Boston, 
Mass.; Albert G. Baerenklau, Brooklyn, N. Y., and C. 
J. Basler of Chicago. 

This tenth annual convention of the A. O. B. A. 
opened on Monday, June 12, and ran to Friday, June 16. 
Monday and Tuesday were given over to the formalities 
of registration, and to meetings of the executive directors 
of the dealer division, the executive committee of the 
association and the board of directors. At 7 o'clock on 
the evening of the first day of the convention the oil 
burner show was formally opened. Over seventy booths 
were in active operation from that time until the close of 
the convention on Friday evening. 

Wednesday was “Dealer Day.” In the morning the 
dealer division met, with R. S. Bohn, chairman of the 
executive directors of the board of governors of the 
dealer division, in the chair. 

Four speakers surveyed the field of oil burner mer- 
chandising thoroughly, with emphasis on the need for 
better sales methods. 


Davis of New York was guest speaker 
sailey of Philadelphia pre- 


Harry F. Tapp, Executive Secretary, American 
Oil Burner Association 
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Product 


Damper Control 
Equipment 

The equipment which is shown here was placed on 
the market to operate in conjunction with a thermostat 
for controlling the dampers on coal fired boilers. The 





equipment is described as making no noise during its 
operation and as suppying ample power to operate damp- 
ers. It has been made so as to be installed quickly. 
While it uses low voltage and has a two wire circuit, 





» Wrealers 


This section is for the latest 
news of automatic heat and air 
conditioning products. The 
general new products section 
starts on page seventy-stx 


it Operates on the lighting current, a transformer being 
supplied with the equipment. In the case of a current 
failure er damage to the unit, the fire automatically 
is checked. There is an automatic release when the 
check damper is closed by hand during firing or the 
removing of ashes. Detroit Lubricator Company, Trum- 
bull, Lincoln, Marquette and Viaduct, Detroit, Michi- 
gan, is the manutacturer. 


Cooling Units for Home 
and Offices 

This unit has been placed on the market as a new 
addition to an existing line of air conditioning equip- 








METAPHRAM 
Type C2 


for low pressure of 
vecuum systems — oil 
or coal fired. 


Me TAPHRAM 


wetacnoan| 
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METAPHRAM Gradual Control 
covers the entire range of domestic 
hot water and low pressure boilers and 
tank heaters, either gas, oil or coal fired. 


Descriptive Bulletins on Request 


NATIONAL REGULATOR CO. 
CHICAGO 


2317 KNOX AVENUE 
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ERE'S the announcement ness of Floating Flame... a 
you've been waiting for. complete set of controlling de- 
A new oil boiler by Century vices... a built-in refractory 
. offering in one compact, chamber, and a super-domes- 
smartly designed and com-_ tic water coil of sufficient ca- 
pletely automatic unit, a heat- pacity to supply summer and 
ing boiler, automatic domestic winter hot water without stor- 
water heating system, plus all age tank. 
the outstanding features of Two models—Capacity 500 
Century Oil Heat. and 900 feet of steam radia- 
lt performs like a million tion with provisions for domes- 
dollars, yet costs much less tic hot water supply. For 
than you would imagine. It complete specifications, prices, 
has the economy and quiet- and discounts, write or wire. 


CENTURY ENGINEERING CORP. 
Cedar Rapids, lowe 


R OIL BURNER 
AL. “lt ny Alison 


Dept. D-7 


CENT 








OS as WP BE Og Bee ha 


me 


Pets) ag Rh eas Pe ake rae wie ee 















_ 





WV DOMESTIC ENGINEERING W 
Autom ae Heat 
Air Condit ing Section 




















the Rub? 


There are a lot of good motors. But—and "here's 
the rub"—it is one thing to buy a qood motor and 
an entirely different thing to buy THE motor that is 
“BEST” and most suitable for some particular pur- 
pose. 


The Leland cradle-base motor was built for a particu- 
lar purpose—built especially for refrigeration, oil 
burner, automatic stoker and air conditioner drive, 
where quietness is paramount. 





Aside from being basically a high grade power unit, 
this motor also provides: 





Protection from transmitted motor vibration 
Freedom from noise due to brushes 

Protection against shaft misalignment due to thrust 
Diamond board precision fit bearings and, 
Continuous filtering lubrication. 





























A more recent development—a totally enclosed 
cradie-base design to exclude ashes and dirt invalu- 
able on stoker and air circulation applications. 


Avoid selecting motors by trial and error. It is too 
costly a procedure. Rather select special motor de- 
signs for special requirements. For refrigeration, oil 
burners, stokers and air conditioners, at least try a 
Leland motor. It will surprise you. 


A. C. Capacitor-Induction 

A. C. Repulsion-Induction 

D. C. and Polyphase 

Wide range of standard designs 





Specials where specials are required. 


Canadian 
Address 
Toronto 





THE LELAND ELECTRIC C 
DAVTON:+: OHIO::: U'S‘A 


3) deland 
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ment. It has been designed as a semi-portable device 
for the mechanical cooling, dehumidifying and re-circu- 
lating of air. Twin compressors are located in the 
bottom of the unit. Installation requirements consist of 
connecting the unit to the nearest faucet and electric 


light circuit by means of a flexible hose and a wire 
cord. One control operates the equipment. The cabi- 
net is made of wood and contains a special circular de- 
flector designed to disperse the cool and dehumidified 
air in either an up, down or side direction without drafts. 
lig Electric Ventilating Co., of 2850 N. Crawford Ave- 
nue, Chicago, is the manufacturer. 


Stoker Fired 
Boiler 

This equipment uses hard coal and produces steam to 
heat in winter, cool in summer, humidify or dehumidify 
and clean air, to provide domestic hot water all year, 
provide running ice water in bathrooms and kitchen in 
summer, to operate the domestic refrigerator in the 
kitchen and the clothes drier in the laundry. All coal 
handling and ash removal is automatic. The Philadel- 
phia and Reading Coal and Iron Company, Reading 
Terminal, Philadelphia, Pa., makes it. 
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‘A New Oil Burner 
Is Introduced 


Lah fa eee 


The oil burner unit which is shown here has been 
i designed su as to require only one pipe from the fuel 


oil tank. The nozzle is made of stainless steel. The 
accompanying illustration shows the burner packed in a 
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trunk for shipment. These trunks are shipped back 
and forth between the dealer and the manufacturer in 
handling the units. A ¥ horse power electric motor, 
an electric flame detector, an electric control panel, an 
electric heating regulator and an extra heavy electric 
transformer are listed as standard equipment made by 
General Electric Company. The burner is a product 
of Fairfield Oil Heating Co., Inc., of Greenwich, Conn. 
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New Type of 
Room Cooler 


The air conditioning unit shown and described here 
has been placed on the market for use in small busi- 


ness places and homes. It is suspended from the ceil- 





= ing. All moving parts are mounted on rubber. The 
= trame*is made from rust resisting coated steel. The coil 
Be is of the fin type, and a one-twentieth horsepower motor 
S operates the fan. The mechanism has been made easily 
Be accessible should the need for servicing arise. De- 
| humidification as well as cooling and circulating are a 
2 part of the function of this unit. Trupar Mfg. Co. of 
3 | Dayton, Ohio, is the manufacturer. 


| 
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Your Floor Stock - 
BUILD UP PROFIT! 


ERE is a new way to cut down your 
* overhead and increase the profitableness 
of your operations. Why have a lot of money 
tied up in various size burners when one 
Model S-4 Wayne Burner will care for the 
needs of any domestic boiler, furnace or heat- 
ing plant in your whole territory? It’s a de- 
pendable, soundly engineered and beautifully 
designed burner of highest efficiency, burning 
lowest price oil. Best of all, it is backed by a 
real sales building plan. Write today for de- 
tails ... and dealer proposition. 


Wayne Oil Burner Corporation 
602 Glasgow Ave. 























om DeLuxe 

|e ee 

The improved LYNN DE LUXE featur- 
ing the new adjustable burner base as- 
sembly —twin packingless regulating 
valves and flame cones. The very last 
word in a range oil burner. There is 
now a Lynn Range Oil Burner for every 
heating purpose. Every model scientif- 
ically constructed and fully guaranteed. 
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Fort Wayne, Ind. iy \. 
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A few valuable territories still open. Send for 
complete catalogue with dealer discounts. 


LYNN PRODUCTS COMPANY 


7-17 WILLOW ST., LYNN, MASS. 
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This ELECTRIC JANITOR | Competition— 
DEMONSTRATING DISPLAY entnne from pae 3 


to higher standards, and that gives them just a bit more 
WILL BUILD SA LES pleasure in doing business than possibly a lot of us get. 
To me, and I do not think I am wrong in saying it, 
en per oe eer ee ee Pe” | the same condition exists with you gentlemen. Take a 
strating stand, ready for mounting your Electric Janitor, 3 good oil burner installation, well inspected, well serviced, 
either model, is supplied without cost with orders for a and it is just about as sweet a piece of professional work 
8 or more Electric Janitors, Minneapolis-Honeywell's ae ‘ . . 
lowest priced regulator for all domestic coal, coke ae as anyone im any line of industry can put Over. I am 
or similarly fired heating plants. Order through your oo proud to be in the oil burner business because we have 
ele at eae ae ee ee eee : made a lot of friends. We try to do a good job and we 
oneywell Regulator Company, 2801 Fourth Avenue : 7 - 
South, Minneapolis, Minnesota. Branch and distribu- ae feel that our business and the contacts we have made 
ting offices in all principal cities. 9 | are professional contacts. 
: [2 | About nine or ten months ago I called our organiza- 
MINNEAPOLIS-HONEYWELL er. tion together with the idea of seeing how these men 
Control Systems 1 | would respond to more or less of a sales idea, if you 
4 please, give them something to absorb along the lines of 
professional feeling. You men who have big organiza- 
tions try that out with them and you are going to be 
astounded the way these men will stek to absorb those 
things that put their job up on a higher plane. No one 
wants to be a bum, but we have had a lot of floaters 
who have come in for two or three weeks. They are 
not proud of our industry and when you analyze it to 
any great extent you will find it is your fault that vou 
have not built these men up and made professional men 
out of them, because you can do it. 





RIGHT SELLING SAVES MONEY 


I think that you can eliminate about 30% of your 


selling costs by selling your merchandise on the right 
basis. We have done it in our own organization. I am 
not at all afraid to tell my men, or to go out myself, 
and when Mr. Prospect says “What do you think of 


o | 
New Low Price _ so and so’s burner?” I will look him right in the eye 





A quality burner since and say : “T think it is a good burner, and if that is the 
1918. . . Sold direct to kind of a burner you want and it is the price you want 
dealer. . . No contract re- | | t0 pay. you will not go wrong.” I may lose the order. 
quired. .. One model up but some day I will meet that man again and the chances 

to 3,000 feet. are that I will have an opportunity to sell something 
else in my line. 

On the other hand, if my competitor goes out and 
tells that prospect, “Don’t buy his burner because it is 
e FAIRFIELD e a piece of merchandise that is dangerous,” let him go 
| : : out and try and sell that prospect something again in 
OIL BURNER. one, two, three or four years. He will not be able to 
GREENWICH, CONN. § | do it because no one likes a knocker. 
| But along the lines of competition and profit just 
ore 60 oF : ~~ | | let me say one thing: I do not care what my com- 
| Write for New Price List | petitor or anyone in the organization charges for the 
| | oil burner. That does not interest me at all as long 
as he charges enough to make a legitimate profit that in 
Now is the time to get set || his line is sufficient to carry on his business. 


for the ever-growing volume I . , 
t costs us to install and service the power burner 
of McDonnell sales. dave | I 


your name listed now on 











carrying on our service for one year, $70.00, and you 
mip qoateesad eactteenter Yat can't do it for less. Now, take your cost, take your 
so receive complete data and selling expense, take your overhead. Then on top of 
sales helps. that take a legitimate profit and don’t sell anybody a 
burner for anything less. You will be getting a profit 
for your job, and if this tearing down of competitors is 
McDONNELL & MILLER | eliminated you will find that the oil burner business 
400 N. Michigan Ave., Chicago, III. in your town will improve not 100%, but 300 or 400% 
ee —_____if | in the next twelve months. 
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IN APPRECIATION » » » » 


Thank you, plumbing 
and heating industry! 


Your industry's response to our advertisement in Domestic 
Engineering last month exceeded even our own hopes. 





Inquiries are still coming in from progressive business men 
in the plumbing and heating industry for details about the 
COMBUSTIONEER Franchise. 





Much exclusive territory has already been assigned. Thou- 
FURNASTENDER for ANTHRACITE sands of COMBUSTIONEERS are in operation. However, 
a largely expanded sales program enables us to still offer 
so;ne very desirable territory. 


If you are interested in adding a profitable coal burner 
account to your line, write for details of our Dealer 
Franchise today. 


COMBUSTIONEER is the AUTOMATIC COAL BURNER 


It is applicable to every home, apartment and industrial 
need for burning Bituminous coals. There are domestic 
models for Anthracite, too. 


It utilizes the most modern development of efficient coal 
burning—forced draft, underfeed firing. By this method 
fuel is fed automatically, as required, into the firebox from 
below. 


Accurate controls regulate the operation of the stoker and 
insure desired heat or steam power under all conditions. 





Moderately priced, its installation insures dependable, au- 
tomatic heat or power at the lowest possible cost. INDUSTRIAL COMBUSTIONEER 


COMBUSTIONEER » » INC. 


Automatic Coal Burners 





BRANCHES: 
Chicago, Illinois 
Detroit, Michigan 


MAIN OFFICE: 


Columbia St. & Bechtle Ave. 
Springfield, Ohio 





MEMBER STOKER MANUFACTURERS' ASSOCIATION & MIDWEST STOKER ASSOCIATION 
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Travel and Transport Building, Century of Progress, Chicago 


Plan to attend; and be sure to inspect the Spencer display in 
the Cord Corporation Exhibit, Travel and Transport Building. 
Here the representative Spencer Boilers illustrated below will be 
seen by 50,000,000 vE NC expected at World’s Fair). 


PENC Feed 


BOILERS 


OVER A THIRD OF A CENTURY OF HEATING PROGRESS! 
For more than 35 years, Spencer has been a leader in developing 
and perfecting automatic heat with low cost fuels. Every Spencer 
Boiler, whether intended for the smallest bungalow or the largest 
public building, is scientifically designed, conscientiously built 
to meet the high Spencer quality standards, and rigidly tested 
under actual operating conditions in the Spencer Research Lab- 
oratory. This Century of Progress Exhibit exemplifies the Spencer 
program—alert to take advantage of every opportunity to gener- 
ate business. This exhibit will demonstrate to the millions: who 
attend the Fair, the Spencer principle of automatic heating at 
lowest cost. You are welcome here at all times. 

SPENCER HEATER COMPANY, Williamsport, Pa. 


Division of Cord Corporation 
The Spencer Foundry Company, Ltd., Penetanguishene, Ontario, and Montreal, Quebec, Canada 








SPENCER SPENCER CUT-AWAY SECTIONAL 
SPENCER SECTIONAL MAGAZINE FEED HEAVY DUTY VIEW OF SPENCER COM. E NEW SPENCER 
STEEL TUBULAR BOILER CAST IRON BOILER STEEL TANK HEATER BINATION GAS.- BOILER STOKER BOILER UNIT 
Combination water tube and with Minneapolis Thermo- To supply the hot water Burning coal, coke or gas with Designed for burning low- 


fire tube construction. Built stat as standard equipment requirements of apartment equal efficiency and satisfac- priced bituminous coal wit 
in two sections. at no extra cost. buildings, etc. tion. Fully automatic control. the greatest efficiency. 

















SUPPLY NEWS 








Plumbing and Heating Shows Definite 
Improvement in Last Sixty Days 


Better feeling among members of the trade, and actual increases 
amounting to 40% for May over April, give real evidence of im- 
provement in conditions. One metropolitan utility company re- 
ports a gain of 85% in dealer purchases over May of last vear. 


From A. B. Pierce, Executive Vice President, N. O. 

Nelson Mfg. Co., St. Louis, Missouri 
“I am very glad to state that we are very much encour- 
aged at the very definite improvement in our sales for 
the month of May over April of this year and in some 
of our units May sales exceeded the same month of last 
year. 
“Recent advice from our branches indicates that June 
will show further improvement over May and altogether 
we feel quite optimistic as to business in general. 
“You probably know that we maintain a very elaborate 
show room in our main house in St. Louis and our 
promotion department shows a very vast improvement 
in architects and prospects visiting this show room in 
the last thirty days; not through idle curiosity but for 
new home building, remodeling and additional bath 
rooms in old homes, and a great many of these inquiries 
have been closed into actual orders, which is most 
encouraging. 
“A better feeling exists among both the architects and 
the trade and this, to my mind, is one of the best indi- 
cations for a vast improvement in our business during 
the next six months.” 


From John B. Berryman, President, Crane Co., 

Chicago, II. 
“During May there was a definite upward trend in busi- 
ness, which enabled us to increase shop time and call 
in a few more men. We have a feeling that the much 
talked of, but elusive corner has been reached and 
turned. If business continues good for the next month, 
we will be sure of it.” 


From W. A. Bowe, Air Conditioning Department, 

General Electric Co., New York, N. Y. 
“Our dealers’ business has improved steadily since 
March. Sales are now higher than at any time since 
last October. We have had to increase our working 
force to take care of our production of summer air con- 
ditioning equipment. Our advertising appropriation 
which is directed towards consumers, is twice the 
amount spent for 1932. To date, we have tripled our 
1932 number of dealers and the list is constantly increas- 
ing, expansion being largely in the Middle-West. In 
addition, we have appointed dealers in the South and 
West for our summer air conditioning only. 
“We will soon start promotion of our winter air condi- 
tioning equipment. This will include a continuation of 
our sales effort on year ‘round air conditioning.” 


From O. A. Kroos, Secretary and Treasurer, 
Kohler Co., Kohler, Wis. 


“There has been some improvement in home building 
throughout the country, and this has been reflected in a 
somewhat larger demand for plumbing and heating 
products. 

“We have not added to our working force, as we have 
kept our organization employed in some measure right 
along, but we have now increased our working hours 
“The situation should offer some encouragement to 
those in the industry, and should be a stimulus for 
sales agencies to become active.” 


From W. E. Sloan, President, Sloan Valve Company, 
Chicago, III. 


“We have experienced a noticeable increase in business 
during the past 60 days, although flush valve production 
usually lags behind trends in either direction. 

“We have increased man-hours in our plant about 20%.” 


From Guy Hutchinson, Vice President, Hoffman 
Specialty Company, Inc., New York City 


“Ordinarily our business shows virtually equal volume 
of sales during the months of April and May. This year 
April shipments were exceeded by 40% for the month 
of May just passed and we are expecting an even better 


June.” 


From a Middle-West Wholesale Executive 


“Our business in May was up 1() per cent. This came 
about through a steady stream of small orders, in nearly 
every case for house work. I thought April would beat 
March by a good margin and felt disappointed when the 
final check-up showed just a 15 per cent increase. Then 
during May I felt sure that business was off from April 
as the absence of big orders fooled me. But when we 
added up the little orders, we found a 40 per cent 
pick-up. Some of our branches are in farming sections 
and there buying has not picked up much. Evidently, 
the farmer hesitates to sell as long as prices are jump- 
ing up, but everywhere we find a greatly improved feel- 
ing. In these smaller branches we are doing some good 
business with beer dispensing equipment but in the big 
cities, I do not find wholesalers are getting anywhere 
as the big manufacturers located in those cities are able 
to handle such business direct. 

“Every one of our branches showed this splendid May 


increase in business.” 
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New Supply House for Oil Burner Dealers 


All-Omatic Corporation has been organized and has 
started in business at 3224 North Halsted street, Chicago, 
to supply the needs of oil burner dealers, service men, and 
repair men in automatic controls, stoker dealers and deal- 
ers in gas equipment. The officers of the new company 
are: Andrew Nilson, president; Harold F. Brown, vice 
president, and Karl A. Nilson, secretary and treasurer. 





Now Ready for Business 


The Morristown Plumbing Supply Co. has started in busi- 
ness at 19-21 Speedwell avenue, Morristown, N. J. The new 
company will deal in plumbing and heating supplies. Its 
buyer is A. Weinberg. 

Freer & Smith have opened a supply business at 127 Myrtle 
avenue, Passaic, N. J. The proprietors are Harold A. Freer 
and Robert C. Smith. Mr. Freer was formerly connected 
with the Passaic Plumbing Supply Co., having been its buyer 
for the last seven years, and Mr. Smith has been a salesman 
ior Arnold Behrer & Sons of New York City for the last 
thirty years. 


Appoints More Sales Representatives 


The Sarco Co. of New York City, manufacturer of heating 
specialties, has recently appointed the following new sales 
representatives: E. R. Clement, 1414 West Broad street, 
Stratford, Conn.; Evans Construction Co., Scottsdale, Ariz.; 
P. J. O’Meara, 50 Hawthorne street, San Francisco, Calif.:; 
George R. MacGregor, 706 Cottage Grove avenue, South Bend, 
Ind.;: J. EK. Pearson, 3805 Montana street, El Paso, Texas, 
and C. H. Penningroth, 1617 Curdes avenue, Fort Wayne, Ind. 


Philadelphia Masters Visit Kitson Co’s Brass 
Foundry 


Kitson Company of Philadelphia, Pa., recently enter- 
tained a group of master plumbers from that city on a 
tour of inspection of this company’s brass foundry, on 
which they witnessed several tests on gas water heaters 
and tank heaters with safety relief valves and tempera- 
ture control valves under actual working conditions. These 
tests were made under the direction of F. V. Westermaier, 
vice president of Kitson Co., and Luther Lovekin.  Fol- 
lowing the tour of inspection, a buffet luncheon was served 
to the hundred and twenty-five master plumbers in at- 
tendance. The last item on the program was an interest- 
ing talk and blackboard demonstration by Mr. Lovekin, 
featuring safety valves. 


Ross H. Van Buren Called by Death 

Ross H. Van Buren of the Morency-Van Buren Mfg. Co., 
of Sturgis, Mich., died at his home in that city on Saturday, 
June 24, after having been in poor health for nearly two 
years, although not confined to his home for more than two 
weeks. Mr. Van Buren was born in Centerville, Mich., 58 
years ago. He was one of the founders of the Morency- 
Van Buren Mfg. Co., which was organized about twenty-five 
years ago to manufacture plumbers’ brass goods specializing 
on tank fittings. When this business was sold in 1925 to 
the Scovill Mfg. Co. of Waterbury, Conn., it became known 
as the Morency-Van Buren Mfg. Co. Division of the Scovill 
Mfg. Co., and Mr. Van Buren was made its manager, which 
office he held until his death. He was a member of the Ma- 
sonic fraternity and the Knight Templars, who were in 
charge of his funeral, which was held Monday, June 26, at 
Sturgis, Mich., with burial at Centerville, Mich. He had a 
large circle of friends who will be sorry to receive the news 
of his comparatively early death. 
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Now Grinnell Electrical Mfg. Co. 


The Grinnell Washing Machine Corporation of Grinnell, 
lowa, has changed its name to the Grinnell Electrical Manu- 
facturing Company. The change was made because this 
concern is now making a number of other electrical appli- 
ances such as refrigerators, automatic oil burners, and beer 
bottle coolers. 





Buys Stamford, Conn., Concern 
The Dimock & Fink Co. of Stamford, Inc., located at 104 
Pacific street, Stamford, Conn., has been purchased by Carl 
I.. Just and his associates and will be conducted under the 
same name and policies as heretofore. Mr. Just has been 
in charge of this business ever since it was established in 
Stamford. 





Plumbing and Heating Golf Association of New 
York Holds First Meet 


The Plumbing and Heating Golf Association of New York 
held its first golf meet of the season on Tuesday, June 6, at 
the Wykagyl Country Club, New Rochelle, N. Y. There 
were twenty-five players at the meet and they were favored 
with excellent weather and found the course in fine condi- 
tion. Two 18 hole rounds were played and the lowest gross 
score was made by T. Arthur Johnson of J. D. Johnson Co. 
in his morning round. This score was 74 for eighteen holes. 

A feature of the meet was a “blind bogey sweepstake’”’ 
wherein each player chose for himself the handicap that 
he thought he would need in order that his net score should 
come between 75 and 82. All those who selected handicaps 
near enough to fall within these scores received prizes. T. 
Arthur Johnson was winner of the first prize, Henry Gar- 
rity of Trenton Potteries won second prize, Morris Jarcho 
of Jarcho Bros., Inc., won third prize and I. Pollock of 
Pollock & Nestor won the fourth prize. 

Among the guests was Samuel Fassler, commissioner of 
buildings of the City of New York. 





Appointed Sales Representatives 


The Nye Tool & Machine Works, 4120 Fullerton avenue, 
Chicago, Ill, manufacturers of dies, pipe cutters, vises, etc., 
have appointed the following representatives to cover the 
territories indicated: 

A. F. Becker, 455 Paul Brown blidg., St. Louis, Mo.—St. 
Louis district and Missouri. 

, G. E. Cooper, 406 Jahneke bldg., New Orleans, La.—Louis- 
iana and Gulf Coast cities. 

Joe P. Dillard, Construction bldg., Dallas, Tex.—Northern 
Texas. 

Li 
Texas. 

J. P. Harper, 506 Chandler bldg., Washington, D,. C.—Bal- 
timore and the state of Virginia. 

C. B. Michel, 501 W. Lawson st., St. Paul, Minn.—Minne- 
scta, North and South Dakota. 

Robt. C. Lea Co., 1701 Architects bldg., Philadelphia, Pa.— 
Philadelphia and eastern Pennsylvania. 

F. I. Peterson, 323 Ellicott Square, Buffalo, N. Y.—North- 
ern New York. 

James A. Riordan Co. with offices in Los Angeles, San 
Francisco, Seattle-—-Pacific Coast representatives in all states 
west of and including Denver, Colo. 

F. R. Wagner, 2984 Essex road, Cleveland Heights, Ohio— 
Cleveland district. 

R. J. Welsh, 917 Healey bldg., Atlanta, Georgia—State of 
Georgia. 

H. F. Willis, 521 Securities bldg., Des Moines, Ia.—Iowa 
and Nebraska. 


Doyen, 2018 Brun St., Houston, Tex.—Southern 
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S. R. Dresser Mfg. Co. Buys Bryant Heater & 
Mfg. Co. 


S. R. Dresser Mfg. Co. of Bradford, Pa., has purchased 
the business of the Bryant Heater & Mfg. Co. of Cleveland, 
Ohio, and the transfer has taken place. F. A. Miller and 
H. N. Mallon, who are now chairman and president, respec- 
tively, of S. R. Dresser Mfg. Co., have similar responsibilities 
in the Bryant Heater & Mfg. Co. L. C. Harvey, at present 
sales manager of the Bryant Heater & Mfg. Co., is vice presi- 
dent in charge of sales, and E. P. Bailey has been made vice 
president in charge of operations. 





Will Handle New Line of Boilers 


The Master Boiler Corporation of New York City has just 
been incorporated to sell a new line of steam and hot water 
boilers, and unit heaters, designed by A. H. Schroth and 
manufactured by the Ideal Furnace Co. of Detroit, Mich. 
The new corporation has established offices at 1440 Broad- 
way, New York City, and A. H. Schroth is its president. 
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Opens Offices in Chicago and New York City 


The Youngstown Pressed Steel o. of Warren, Ohio, has 
opened an office at 1820 McCormick Bldg., Chicago, with a 
showroom in which its entire line of enameled steel sinks 
is being displayed. This office is in charge of T. R. Winans, 
cr. This company has also opened an office at Room 846, 
Chrysler Building, New York City, with a showroom like 
that in Chicago. The New York office is in charge of T. J. 
Mullen. 





Celebrates Silver Anniversary of Selling Pipe 
Threading Machines 

S. S. Thornberry, general sales representative of the 
Toledo Pipe Threading Machine Co. of Toledo, Ohio, has 
just celebrated his silver anniversary with this concern, hav- 
ing entered its service in June, 1908. C. A. Popp, the com- 
pany’s eastern sales manager in New York City, will also 
soon pass the twenty-fifth milestone. Led by these two 
men, nine of the Toledo Company's representatives have 
piled up a record of 110 years of service. C. A. Wagner, 
southwestern representative, has served fifteen years. F. D. 
Stuart, New York City, and C. E. Brokaw, New England, 
have each been with the company thirteen years. Don Cole. 
man, Middle Atlantic and Southern representative, and Kurt 
Koehler, western representative, have served six years each. 
i. H. Recker, midwestern, and R. W. Warnke, Central States, 
have been with the company three years each. Practically 
every representative has grown up with the company. 
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San Francisco P. and H. Club Completes First 
Round of Championship Play 


With clear weather for the first time in a fortnight, one 
of California’s finest courses to play on, a beautiful array 
of trophies dangling before their eyes—plus a very heart- 
ening upswing in business, the Plumbing and Heating Club 
of San Francisco played off the first round of their cham- 
pionship tournament on May 18, at the Millbrae Golf and 
Country Club, formerly the Union League Club. 

This is the first championship tournament in the history 
of the San Francisco trade group, and is proving a power- 
ful drawing card. The April tournament constituted the 
qualifying round, when 42 members turned out. At the 
May meet about half the qualifiers were eliminated; never- 
theless, the customary score sheet was kept and prizes 
awarded for Classes A and B, and one for the guests. 
Class A trophy was won by Thos, Mixter, with a low net 
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of 71, after having tied with Ross M. Clark and won the 
toss. Frank Nickerson captured Class B honors with a 
75. His low gross of 88 entitled Mr. Derbyshire to the 
guest prize. 

The first round of the championship play yielded the 
following winners: “A” flight—F. X. Farry, Jack Camp, 
Herman Lawson, Frank J. Klimm, Thos. Mixter, E. Heieck 
and Wm. A. Rowe: “B” flight—W. Turner, Jas. Fleming, 
R. J. Fuite, C. P. Hensley, R. M. Clark, Chas. Higgins, 
Chris. Petersen, Robt. Hudson; “C” flight—Robt. Allmon, 
H. H. Hoopes, Eugene Saul, Wm. Lane and J. W. Forsythe. 

At the banquet following the tournament a number of 
informal talks were made, one by Ross M. Clark, mem- 
ber-host, who welcomed his friends of the P and H Club, 
and one by Frank J. Klimm, who extended an invitation 
to be present at the dinner the following week to be ten- 
dered President E. B. Kleine of the National Association 
of Master Plumbers. It also developed that the member- 
ship committee, headed by Elmer Ross, has several pros- 
pects lined up “just waiting for someone to hand them a 
pencil with which to put their names on the dotted line.” 

The scores follow: 


Name Gro. Hdep. Net Name (iro. Hdep, Net 
af er ..103 2a SO Ross 127 of go 
McLeod is ak tk: ave 2 13 86 Higgins lO? 2] NS] 
Se “carcavices Oe 13 73 Allmon 103 \¢ \4 
Derbyshire— Hoopes 1oO4 OR Th 
ee SS a SS Ferris = a4 1S 1 
Ee ae eas .. 104 25 ww Rogers—Guest . 102 1’ 
Forsythe ..... 95d ol 74 Greenberg 10] a is 
Nickerson .... 95 20 75 (Carrigan. 10] 1h S6 
Faensley ...... 99 21 78 Fleming 92 17 if 
Wooldridge Lees at) 
Guest... L108 108 Bennett 
Ee %4 13 Ss] (juest an 93 
(iayner——Cruest.100 100 (iabbert eS 17 XN] 
FEO. ..< tonne 27 92 Blair. Wh a 79 
RG, 14 79 Mlliott S65 10) 76 
a 28 i2 Mixter S4 13 71 
SP 5 6 oe ub bea 99 16 x3 Lawson “4 7 
0 Ee 9] 1S i3 Clark . J, X7 16 71 
Chittenden ...115 30 85 furner wide 49 1: N 6} 
BMS! jecientls oa conee 2% 78 Rainwater Loo lf R4 
a 95 17 78 Woodson 101 17 84 
Hill—Guest ...127 . wae Fuite .. 96 17 79 
Petersen 113 0 83 K limm 92 ld 77 





Top row, from left to right: Wm. F. Lane, Elmer K. 
Ross, KR. PF. Olsen and EF. C. Saul. Bottom row: Harry 
H. Hoopes, J. J. MeLeod, Robert Allman and Wim, A. 
Rowe at San Francisco Plumbing and Heating Club's 
golf tournament at Millbrae Golf and Country Club 
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MARKETS 


Reports on business conditions which 





affect our industry 


Production figures 





Dodge Reports Show Increase in Residential Building 


ae reports on residential construction, ac- 
cording to F. W. Dodge Corp., show gains that are universal, 
being in evidence in practically all territories in the area 
east of the Rocky Mountains. 

May residential awards this year totaled $26,519,700. This 
is not only larger than either the previous month, and of 
May of last year, but it is also the largest monthly total 
since the figure for April of 1932. This follows upon a pre- 
viously reported improvement of residential contract awards 
in March, 1933, which were 36 per cent up over February. 

Commenting on the outlook, the Dodge organization ob- 


serves: “There appears reason to believe that the gap 
between the cumulative totals for the two years will be 
progressively narrowed throughout the remainder of the 
current year.” 

Production and shipment of six important plumbing and 
heating products are shown in these charts. In most cases, 
the records are complete through April, and, therefore, do 
not reflect the upward trend prevailing during the past two 
months in most lines, as reported elsewhere in this issue. 
These records are supplied by the bureau of the census of 
the department of commerce. 
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Steel Boilers 


Oil Burners 


Poreelain Plumbing Fixtures 
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Business Personals 


A. H. Scurornu, formerly for fifteen years vice president, 
director and general sales manager of Richmond Radiator 
Co. of New York City, has been placed in charge of eastern 
sales for the Ideal Furnace Co. of Detroit, Mich. (with the 
exception of the territory covered from the New York 
branch), and has opened offices in Room 1833, Federal Trust 
Building, Newark, N. J. The New York branch of the Ideal 
Furnace Co. continues under the exclusive management of 
J. H. Cornell. 

Puitie J. FAHERTY has re- 
signed as vice president and 
director of sales of the Pierce, 
Butler & Pierce Manufactur- 
ing Corporation of New York 
City, and his resignation be- 
comes effective July 1. Mr. 
Faherty has been connected 
with the plumbing and heat- 
ing industry for many years. 
He began his activities with 
the Trenton Potteries Co. of 
Trenton, N. J., and later 
served with C. B. Walton Pot- 
teries Co. of the same city. 
In 1909 he founded the Lam- 
bertville Potteries Co. at Lam- 
bertville, N. J., and when in 
1925 this company was pur- 
chased by the Pierce, Butler & Pierce Mfg. Corporation, he 
was made vice president of this concern. A few years later 
he was also appointed director of sales. From 1926 to 1927 
Mr. Faherty was president of the Eastern Supply Association. 
He has not yet announced his plans for the future. 


Philip J. Faherty 


JOSEPH A. MAYNARD, president of the Boston Brass Com- 
pany of Waltham, Mass.,. was inducted into the office of 
federal collector of customs in Boston on Friday, June 30. 
Mr. Maynard returns to the custom house after an absence 
of twelve years. During the Wilson administration he was 
surveyor of the port from 1913 to 1921, an office which is 
under the jurisdiction of the office of collector of customs 
which he has now assumed. Mr. Maynard has also served 
as president of the Eastern Supply Association. 

C. H. BEVINGTON has been appointed Chicago representa- 
tive for the James P. Marsh Corporation with sales offices 
at Room 540, Otis Building, 10 South La Salle street, Chi- 
cago. The corporation’s city sales organization will be un- 
der Mr. Bevington’s management. 

R. E. SauL, zone manager of the Hajoca Corporation of 
Philadelphia, covering Virginia and North Carolina, with 
headquarters in Richmond, Va., has resigned, and H. H. 
GORMAN has been appointed as his successor. Mr. Gorman 
is a native of Charlotte, N. C., and he was formerly zone 
manager for the Hajoca Corporation at Jacksonville, Fla. 
Mr. Saul has been connected with the Hajoca Corporation 
and its predecessor, Haines, Jones & Cadbury Co., for thirty- 
five years. 

J. L. Sruutsarr has just been appointed representative in 
New York, New Jersey and New England for the Hammond 
Brass Works of Hammond, Ind. Mr. Stulsaft’s headquar- 
ters are at 501 Fifth Avenue, New York City. 

J. W. Mirone.t, formerly with Kohler Company, has been 
appointed sales representative for J. B. Wise, Inc., of Wa- 
tertown, N. Y. Mr. Mitchell will make his headquarters 
at 312 Ninth Avenue North, Seattle, Wash., and he will 
cover the Northern Pacific Coast states and British Columbia. 


HARRY RICHARDSON, district sales manager of the Youngs- 
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town Sheet & Tube Co. of Youngstown, Ohio, at St. Louis, 
Mo., is at St. Elizabeth’s Hospital in the latter city suffer- 
ing from the fractures of both legs, the result of an automo- 
bile accident near Belleville, Ill... May 25, in which Mrs. 
Richardson was so seriously injured that she died a few 
hours later. 

Harry H. Hoores has been appointed sales manager for 
the Richmond Sanitary Company, with headquarters at 290 
Division street, San Francisco. Mr. Hoopes has been con- 
nected with this company in various sales capacities for 
the past nine years. 

Wma. I. LAWSON, general manager of the Buckeye Blower 
Company of Columbus, Ohio, until its change of ownership 
in 1930, has just been appointed manager of the Unit Venti- 
lator Department of B. F. Sturtevant Co., with headquarters 
ut Hyde Park, Boston, Mass. Mr. Lawson was with the 
Buckeye Blower Company more than fifteen years. 

M. EpGArR YEAGER has been appointed New England dis- 
trict manager of stoker sales for the Patterson Foundry & 
Machine Company of East Liverpool, Ohio. Mr. Yeager 
has had more than twenty years’ experience in the stoker 
field with the American Engineering Company, Westing- 
house Electric & Manufacturing Company and Combustion 
ingineering Corporation. He will make his headquarters 
at Room 726, Chamber of Commerce Building, Boston, 
Mass. 

HERBERT H. SKINNER and NORMAN J. GRIFFITUS have been 
appointed distributors of the products of the Gas and Elec- 
tric Heater Co. of La Porte, Ind. Mr. Skinner will cover 
the New England territory and make his headquarters at 250 
Stuart street, Boston, Mass., and Mr. Griffiths will make his 
headquarters at 600 Ogden avenue, Newark, N. J., and will 
cover the metropolitan area of New York. 

F. C. Jack has been appointed representative for the 
Youngstown Pressed Steel Company of Warren, Ohio, to 
cover Florida, North Carolina, South Carolina and Georgia. 
He will make his headquarters at 5707 Taliaferro street, 
Tampa, Florida. 

EARL K. WILLIAMS, manufacturers’ representative at 280 
Madison avenue, New York City, has moved into a larger 
suite of offices in the same building. He handles the lines 
of the Dole Valve Company, Milwaukee Valve Company, 
Sands Mfg. Co.. and Standard Tank & Seat Co. 

MARTIN A. Rooney, formerly 
sales manager and vice presi- 
dent of the Pierce, Butler & 
Pierce Mfg. Corporation of 
New York City, has been 
placed in charge of the ex- 
hibit of the Iron Fireman 
Mfg. Co. of Portland, Ore., 
and Cleveland, Ohio, in the 
Home Planning Building at 
the “Century of Progress Ex- 
position” in Chicago. Mr. 
Rooney has been connected 
with the heating industry for 
a period of twenty years. Be- 
fore joining the Pierce, But- 
ler & Pierce Mfg. Corp., he 
was for some years with the 
American Radiator Co., and before that with the Hart & 
Crouse Co. of Utica, N. Y. 

C. R. Crowper has been appointed sales representative in 
Alabama for Yeomans Brothers Company of Chicago. Mr. 
Crowder has established his headquarters at 1337 Eighteenth 
avenue, South, Birmingham, Ala. 

CHARLES P. Hacxkert, Philadelphia district manager of 
Pierce, Butler & Pierce Mfg. Comporation, and Mrs. Florence 





Martin A. Rooney 
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With a fitting 
like thisin 
your fist a 


AND SELL* 


MODERNIZATION—today’s brightest opportunity—zif you'll 
put the right kind of sales effort behind it. For instance. 
... Take a Vogue fitting and track down your prospects. 
(Send for free Vogue booklets to give them a picture of 
the complete Vogue line.) Then show them how the design 
matches either new or old fixtures. Point out the economy 
of replacing with quality fittings at present low prices. 
(The cost of materials is going up, you know!) 

That, men, is the way to make money in today’s market! 
And Scovill will be glad to co-operate with business-getting 
helps. If you haven't already done so, send now for the 
Shop Bulletin, packed with selling pointers. And the Shut- 
Of Valve Tickets, with space for your name and address. 
They’re free—no strings attached. Are you interested in a 
new fast-selling item? Write for information about Scovill 
“Slic-Snaps.” Just address: 


SCOVILL MANUFACTURING COMPANY 
PLUMBERS’ BRASS GOODS DIVISION 
WATERVILLE + CONNECTICUT 


Scovill Flush Valves Shower, Bath and Lavatory Equipment 
Tubular and Miscellaneous Plumbers’ Brass Goods 
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Hackett, his wife, celebrated their silver wedding anni- 
versary on Saturday, May 20, with a large party at their 
home in Oakmont, Delaware County, Pa. Included in the 
party were the immediate family, many relatives and nu- 
merous friends. The silver bridegroom and the silver bride 
received many beautiful silver gifts on the occasion, and 
many telegrams of congratulations were also received. 


Adopt Filter Code at Detroit Meeting of 
A. S. H. V. E. 


On June 22, 23 and 24, the American Society of Heating 
and Ventilating Engineers held its 1933 semi-annual meet- 
ing in Detroit, devoting each of the three mornings to the 
presentation and discussion of technical papers, each of 
the first two afternoons to golf tournaments and each of 
the first two evenings to dancing. The combination pro- 
vided an interesting and enjoyable time for the three hun- 
dred members and guests who were in attendance. One 
of the features of the meeting was the adoption of an air 
filter code submitted by a committee on atmospheric dust 
and air cleaning devices, headed by H. C. Murphy of Louis- 
ville. It was adopted with the recommendation that the 
committee continue in existence with the view of further- 
ing the development of more data for possible later in- 
clusion. 

The banquet at the Yacht Club on the night of June 23 
climaxed the enjoyable schedule of golf for the men and 
trips for the ladies which the Detroit members had ar- 
ranged. At the banquet, presided over by W. T. Jones, 
president of the society, Past Presidents Lewis, Driscoll, 
Harding and Rowley contributed to the pleasure of the 
occasion with humorous tributes to all and sundry. 

Those in attendance were enthusiastic in their agreement 
that Detroit Knows how to stage a convention, and much 
praise was accorded L. L. McConachie, general chairman 
of the convention, and his assistant, H. E. Paetz, vice chair- 
man, both perfectly aided by the chairmen of the sub- 
committees—R. K. Milward, reception; W. G. Boales, ladies’; 
E. H. Clark, finance; J. L. Fuller, transportation; E. E. 
Dubry, registration; R. F. Connell, banquet; Tom Brown, 
entertainment; and G. D. Winans, publicity. 





Ready for the Annual Meeting of A.S.S.E. 


George J. Dehn, general chairman of the convention com- 
mittees for the twenty-eighth annual meeting of the Ameri- 
tan Society of Sanitary Engineering, has just announced that 
the program has been completed and that all preparations 
have been made for this meeting which is to be held at the 
Florentine Room in the Congress Hotel in Chicago on Tues 
day, Wednesday and Thursday, August 8, 9 and 10. 

The convention will be opened at 10 a. m. Tuesday, and 
the other sessions will be held at 2 p. m., Tuesday; 10 a. m. 
and 2 p. m., Wednesday, and 10 a. m. and 2 p. m., Thursday. 

Among the papers prepared for and to be read at this 
meeting are the following: 

“Functions of a Board of Health,” by Dr. Herman N. 
Bundesen, commissioner of health, Chicago. 

“Evolution of the Closet Bowl,” by B. O. Tilden, Trenton, 
N. J. 

“Elimination of Grease and Oils in Sewerage Systems and 
Disposal Plants,” by George J. Dehn, 8S. E., Chicago. 

“The Importance of Plumbing to Public Health,” by Joel 
I. Connolly, S. E., chief of Bureau of Public Health Engineer- 
ing, Chicago. 

“Summer Camp Control,” by Frank R. King, chief inspec- 
tor of Sanitary Engineering Bureau, Madison, Wis. 

“Sanitation and Squalor,”’ by Joseph J. Crotty, S. E., New 
York City. 
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Obituaries— 


Herbert I. Lord 


Herbert I. Lord, first vice president of the Detroit Lubri- 
cator Co. of Detroit, Mich., died recently at his home in that 
city. After graduating from the Massachusetts Institute of 
Technology, Mr. Lord joined the sales force of American 
Radiator Co. in Boston, and was transferred to Chicago. 
Later he was appointed to the position he held at his death. 


George E. Compton 


George E. Compton, former manager of Crane Co.'s 
branch at Kansas City, Mo., died recently at his home in 
that city. Mr. Compton had been a resident of Kansas 
City for thirty years. 


B. M. O’Donnell 


Bernard Meylon O’Donnell, associated with Crane Co.'s 
branch at Syracuse, N. Y., since 1919, died recently at his 
home in that city after several days’ illness of pneumonia. 
He covered central New York and northern New York. 
His wife and two sons survive him. 


David Fitzgibbons 


David Fitzgibbons, son of the founder of the Fitzgibbons 
Boiler Works of Oswego, N. Y., died at his home in that 
city on May 31 after a long illness, at the age of 75 years. 
Mr. Fitzgibbons was vice-president and general manager 
of the Fitzgibbons Boiler Works until 16 years ago, when 
the business was sold. Later he organized the Fitzgibbons 
Boiler Corporation which he headed until three years ago 
when his health compelled him to retire. 


George McAvity 


reorge McAvity, president of T. McAvity & Sons, Ltd., 
manufacturers of plumbing and heating goods at St. John, 
N. B., Canada, died recently at his home in that city, fol- 
lowing a week’s illness of pneumonia. George McAvity 
was born at St. John, on July 21, 1853, a son of the late 
Thomas McAvity, founder of T. McAvity & Sons. He be- 
came connected with his father’s business in 1871, as a 
clerk, and became president of the company in 1910, a post 
he held until his death. 


Arthur L. Merriam 

Arthur L. Merriam, retired president of Ames Iron 
Works of Oswego, N. Y., a division of Pierce, Butler & 
Pierce Mfg. Corporation, died recently at his home in New 
York City in his 84th year. He preceded Chauncey M. 
Depew as president of the old Republican Club of New 
York City, now the National Republican Club. He was 
born in Oswego, N. Y., and educated privately in New York 
and at a military school in Perth Amboy, N. J. He retired 
from business in 1914. His wife, a brother and a sister 
survive him. 


Patrick J. O’ Brien 


Patrick J. O’Brien, president and general sales manager 
of the James Barrett Mfg. Co. of Boston, Mass., until its 
liquidation last year, died at his home in East Milton, 
Mass., May 4, after a brief illness. Mr. O’Brien was born 
March 17, 1862, and spent his entire business life in the 
Plumbing industry in Boston, first as salesman with the 
Dalton-Ingersoll Mfg. Co., later as sales manager for Henry 
C. Weedon Co. and finally as president and general sales 
manager of the James Barrett Mfg. Co. He was a mem- 
ber of the Boston Chamber of Commerce, Boston Sales 
Managers’ Club and Boston City Club. He had a large 
circle of friends both in and outside of the plumbing in- 
dustry. 
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TO CARRY CORROSIVE FUMES 
IS A TOUGH JosB.... 


Just “duct work’ won't do! 








And you can't risk your reputation for being a man 
who knows his stuff by using duct material that is going 
to fold up under corrosion. 


Duct work, to handle acid fumes from laboratory 
hoods, battery rooms, plating and pickling tanks and 
other places where acids are used, has to be right. 
The little devils of corrosion are trying all the time to 
tear it up and rip it open. 





And unless the ducts are made of the right material, 
it won't be long before they will look like they had 
been used for target practice. And, of course, that 
isn't going to do you any good. 


Fume ducts of Durimet will carry the fumes of prac- 
tically all acids without being attacked by them. 
Durimet is being used extensively in the battery rooms 
of telephone buildings, theatres and hospitals; in 
chemical laboratories; over pickling and plating tanks, 
and in some railroad terminals. 


Durimet sheet can be crimped, welded or riveted, 
and can be welded to ordinary steel or brazed to 
bronze or brass. The only difference in working is that 
it's a little stiffer than ordinary sheet steel. It can be 
painted, though that isn't necessary to prevent 
corrosion. 


Where there is a job of handling acid fumes, you 
will do better to use Durimet, in many ways. 


Write for Bulletin No. 501. 


THE DURIRON COMPANY, INC. 


Makers of Duriron Acid-Proof Fans and Drain-Pipe 
410 N. Findlay St. Dayton, Ohio 


DURIM 


Mail This Coupon 


The Duriron Co., Dayton, Ohio 
Send me Bulletin 50!-B about Durimet. 
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A One Piece 
Water Closet 


The one-piece water closet shown here has been placed on 
the market having in mind the matter of quiet action. It is 
of the full siphon jet type. The siphon action is described 
as being vigorous and as starting immediately without an 
accompanying water rise in the bowl. A special float valve 
has been designed to prevent back siphonage. The water 
surface is 11x12% in. A 3-in. deep water seal is maintained. 
The trapway designed to pass a 2%in. diameter ball. 
Crane Co., located at 836 S. Michigan Avenue, Chicago, IIli- 
nois, is the manufacturer. 


is 


New Die Head for 
Old Pipe Machines 

Recognizing the necessity of rehabilitation for old ma 
chines, the manufacturers of the die head shown in the ac- 
companying illustration have brought out this equipment to 
be used in the modernizing of old 6 in. pipe threaders. This 


head has been designed to embody the most modern im- 
provement in pipe fabricating machine manufacture. The 
range of this head covers all sizes of pipe from l-in. to 6-in. 
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and bolts from %-in. to 6-in. inclusive. The head is cali- 
brated regularly for Briggs Standard but can be marked 
for special requirements. A micrometer adjustment for 
over, or under-sized threads is included as standard equip- 
ment. For pipe work, one set of dies threads all sizes from 
1- to 2-in. and another set threads from 2%- to 6-in. These 
dies consist of 5 to a set and are of the small segmental type, 
mounted in holders. Single segments are replaceable. Ream- 
ing and chamfering of pipe is accomplished in one opera- 
tion by means of a special forming tool mounted on the cut- 
off side. For use on jobs where long tapered threads are 
required, such as in oil field work, the head can be adapted 
to cut threads 4in. long by means of special dies and holders. 
The maker is The Oster Manufacturing Co., Cleveland, Ohio. 


Copper Drainage 
Fittings Introduced 


A line of copper drainage fittings for plumbing installa- 
tions has just been placed on the market. A representative 
set-up of these fittings is illustrated in the accompanying 


photograph. The joints are soldered. These fittings are 
manufactured by the Northern Indiana Brass Company, 
which is located at Elkhart, Indiana. 


A One Piece Pressed 
Metal Sink 


The light weight of this one piece, pressed metal sink is 
one of the outstanding features listed for it. There is a 60- 
in. double drainboard model which is described as weighing 
70 pounds while a single drainboard model 43 in. long weighs 
50 pounds. The units have been designed for strength as 
well as light weight. Abuse tests in connection with a 
double drainboard model mounted on a wall with only stand. 
ard brackets as the means of support produced what was 
described as no appreciable deflection when a half a ton of 
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pig iron was loaded on the sink. The metal used has been 
selected for its ability to grip and hold porcelain enamel. 
The enamel is of the stainless acid resisting type. Tests 
which consisted of exposing the enamel surface to the juices 
of oranges, apples and lemons for long periods, together with 
accelerated acid tests showed that these substances would 
not injure it. Briggs Manufacturing Company, 3100 Mel- 
drum Avenue, Detroit, Michigan, is the manufacturer. 
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Spud Cement for 
Repairing Handles 

The cement which is described here has just recently been 
placed on the market. It is for the purpose of cementing 
‘together brass spuds and porcelain handles. The operation 
is shown in the accompanying photograph. It is described 
as being easy to use, as needing no mixing and as requiring 
no waiting for setting. It is available in display cases. Each 
display contains 24 boxes, there being 6 pills in each box. 
The manufacturer its John Sunshine Chemical Co. Inc., 604 
W. Lake Street, Chicazo, Ulinois. 
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AMES PUMP COMPANY, INC. 


Division of American Locomotive Company 
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mKOVEN! 


Over fifty years of supplying plumbing 
jobbers throughout the country with 
range boilers and storage tanks has 
made the name Koven a byword with 
plumbers who expect the best for their 
money. 


Koven specifications of quality workman- 
ship and material have always been of 
the finest—they stand the test. 


RANGE BOILERS STORAGE TANKS 
(Galvanized or Copper) (Steel or Copper) 
SCULLERY SINKS FUEL OIL TANKS 
BARBER BOILERS EXPANSION TANKS 
KOVEN-PARACOIL PNEUMATIC TANKS 
TANKS SEPTIC TANKS 


INSIST ON THE BEST BY ASKING FOR KOVEN 
PRODUCTS FROM YOUR JOBBER. 


Send for our new 1933 Plumbers Hand Book. 


L.O. KOVE “i BRO. mc 


JERSEY CITY, N.J. 
i TE ee 
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Generate 
Process Steam 

A new electric steam generator supplies high- or low- 
pressure steam where steam is wanted in limited quantities 
for process work and in large plants where it is not economic 
to run steam lines. 


A complete line of generators with ratings ranging from 2 


to 240 kw. and two different pressure ratings (100 and 200 
lb.) are made. A quantity of steam may be flashed without 
reducing the normal pressure with the aid of an accumulator 
or flash capacity. 

This flash capacity is obtained by raising a large volume 
of steam to a higher pressure than normal requirements and 
providing a pressure reducer. Where steam demands are 
large for initial heating, this arrangement is useful. 

In addition to other applications, these generators are use- 
ful for heating large homes in fall and spring. Westinghouse 
Electric and Manufacturing Company of East Pittsburgh, 
Pa., is the maker. 


A New Indirect 
Water Heater 
The accompanying illustration shows a new indirect water 

heater which just recently has been placed on the market. 

It is made up in sections and the capacity of the unit can be 
increased by adding intermedi- 
ate sections. It is stated that 
none of the plumbing connec- 
tions need be disturbed in or- 
der to inspect, clean or in- 
crease the capacity of the unit. 
Openings on all sizes have 
been made extra large and the 
interior passages have been de- 
signed to prevent any choking 
effect in the water flow. The 
illustration shows that all of 
the connections are made to 
one section of the heater. When 
the unit is cleaned or enlarged, 
the section, away from the 
boiler. is unbolted and _ re- 
moved. This is made by Iron 
Products Corporation, La- 
Crosse, Wisconsin. 
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News of what plumbing and heating 
contractors are doing the country over 
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From left to right: Robert J. Barrett, new president of National Association of Master Plumbers; John J. 
Calnan, vice president; Mrs. Robert Liss, new president of Women’s Auxiliary; Frank Bentley, secretary; 
H. O. Green, re-elected treasurer 





Master Plumbers Approve Code 
—H lect Barrett President 


A CODE of fair competition for the plumbing and heating 
industry was presented, discussed and approved at the 5lst 
annual convention of the National Association of Master 
Flumbers, held in New Orleans on June 20-22. A minimum 
uniform code, prepared by the association’s standardization 
committee, was approved, the first time such a code for 
the entire country has been available. Coupled with dis- 
cussions on merchandising, on the many activities of the 
Officers and committees, delegates found the convention one 
oi pronounced interest and importance. 

Robert J. Barrett of Washington, D. C., was elevated 
from the vice-presidency to the position of president. Many 
delegates commented on the fact that Mr. Barrett and the 
National office are both located in Washington just at the 
time when new laws make the nation's capital of vital im- 
portance to every one in the industry. 

John J. Calnan of Chicago, a director, and active for many 
years in local, state and national affairs, was elected vice- 





president. H. O. Green of Tulsa, Okla., was re-elected 
treasurer. Frank Bentley of Washington was named by 
President Barrett as secretary succeeding Edward Fran‘ 
of Cincinnati. 

Retiring President Edward B. Kleine of Cincinnati, who 
directed the New Orleans convention, was highly com 
mended by his associate officers and by the many state 
piesidents and other delegates present, for his work during 
the past year. All spoke of the added responsibilities which 
have fallen in increasing degree upon the Association's 
president in the past few years requiring, as in the case 
of Mr. Kleine, almost full-time attention to organization af- 
fairs. Appreciation for the work of Executive Secretary 
Joseph G. Hildebrand also was expressed by his associates. 

In connection with the convention, the New South Exposi 
tion of plumbing and heating products was held These 
were displayed in the same Municipal auditorium in which 
the convention was held. New Orleans members had been 
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Delegates and guests at 51st Convention of National Association of Master Plumbers 


active in preparing for the convention and exposition and 
had worked out complete arrangements. Louis J. Petrie, 
chairman, A. H. Grimaldi, vice-chairman, Arthur H. Kuss- 
man, president of New Orleans, L. C. DeLeon, president of 
Louisiana-Mississippi and practically every New Orleans 
member with Nat Finney, exposition manager, contributed 
to arranging the exposition. 

Ben. J. Seckinger, Atlanta, Ga., reported as chairman of 
the apprenticeship committee; Robert J. Barrett for the 
conference committee; Jere L. Murphy, New York, as chair- 
man of the standardization committee; John J. Vogelpohl, 
Cincinnati, O., as chairman of the scholarship committee; 
P. W. Donoghue, Boston, as chairman of the Plumbing & 
lieating Industries Bureau committee. Jere Sheehan Jr., 
St. Louis, was chairman of the resolutions committee. 

Addresses were made by G. Reed Salisbury, chief, indus- 
trial marketing section, merchandising research division of 
the bureau of foreign and domestic commerce, on “Selling 
Aids”; by Norman J. Radder, Chicago, secretary-manager of 
the Plumbing & Heating Industries Bureau, and by local 
New Orleans officials and engineers on sanitary and build- 
ing conditions in that city. 

In view of the tremenduus interest taken now in plans 
for operating under the national trade recovery act and in 
the question of develop.ng codes of fair competition, we are 
covering that subject in full in this issue, Pages 32, 33, 82 
and following pages. For that reason, we are reserving 
more detailed comments on the New Orleans meeting, giv- 


Jere L. Murphy, chairman, standard- 
ization committee 


Charles M. Swinnerton, 
national director 


Jere Sheehan, Jr.. chair- 
man, resolutions committee 


ing in the following a report only on the action taken on 
resolutions brought before the convention. 

The first resolution submitted provided that the parent of 
an applicant for a scholarship at Carnegie Institute of 
Technology must already have been an association member 
for two years and must maintain his membership while 
the son is in school. Because this required a change in the 
financial set-up under which donations had been received, 
this was voted down. 


ESTABLISH HORNBROOK MEMORIAL 


Approval was given to the establishment of the “Edwin 
. Hornbrook Memorial Volumes,” comprising the official 
proceedings of subsequent conventions to go with the copies 
from the organization in 1883 to date, recently presented to 
the association by Mrs. Hornbrook and now displayed at the 
national office. 

A resolution from Virginia on the subject of installing 
beer dispensing equipment was approved. 

Another resolution, after pointing out how handy men 
have been posing as qualified master plumbers and dis- 
crediting the standing of trained men, urged a committee to 
define the definition of a master plumber and that such 
definition should then be nationally publicized. This was 
referred to the committee on the code of fair competition. 
Mr. Swinnerton urged the National Association to keep up 
its fight for public health, to fight against plumbing installa- 
tions by unqualified men, to secure greater co-operation of 


P. W. Donoghue, chairman, Plumb- 
ing & Heating Industries Bureau 
committee 
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inspectors in enforcing ordinances and to work to secure the 
appointment of more inspectors. 


WANT ZONE MEETINGS 


Approval was given a resolution from New York suggest- 
ing the division of the country into several zones and the 
holding at least once each year of a zone meeting attended 
by each state president and one other delegate. More effec- 
tive association work is thus predicted. 

New York also suggested changing the convention month 
from June and this was turned over to the new board. 

Illinois brought in a resolution condemning the advertis- 
ing of resale prices on fixtures at a margin of profit impos- 
sible for the master plumber to market profitably. This was 
referred to the fair competition code committee. 

Assent was given a resolution from New Jersey which 
pointing out that in many states plumbing inspection is 
under health authorities, urged congress to enact legislation 
requiring plumbing in all federal construction to be installed 
according to local rules and in the absence of such rules, 
that all fixtures be separately vented. 

Texas condemned the advertising of fixtures at prices 
which do not permit profitable sale by plumbing dealers and 
decried the present set-up of some companies as contrary 
to good merchandising principles, at the same time endors- 
ing President Kleine and his directors for opposing such 
plans. This was turned over to the committee on a code. 

A resolution submitted by Illinois condemning the prac- 
tice of merchandising by public utilities led to active de- 
bate. Roberts and Donoghue of Boston, Lawton and deLeon 
of New Orleans, were among those who told of successful 
co-operation with utilities in their cities. Delegates from 
Cincinnati, Green Bay, Wisc., Detroit, Chicago and other 
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to insist on them. 
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Send for 
the 
Kennedy Catalog 


a en 


Elmira, N. Y. 


Fight on the firs 


y ou can’t afford make-over time these days 

Your best insurance against leaking threads 

or faulty operation of valves and pipe fittings is 

to use Kennedys on every job. Their threads are 

— clean, sharp, accurately aligned, and have ample 
chamfer, and their bodies are of dense homogene- 


Kennedy Valves and Pipe Fittings help to make 
speedy, creditable and profitable jobs, They are 
always sold at standard market prices and are 
obtainable from your local supply house. Be sure 


The Kennedy Vaive Mfg. Ce. 
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cities found such co-operation either lacking or insufficient. 
The subject was turned over to the committee on the code 
of fair competition. 

A suggestion that the board of directors instead of the 
convention select the convention city each year was not 
approved as such power, if needed, already rests with the 
board. 

New Jersey requested a definite action stating that the 
National Association is opposed to the advertising of con- 
sumer prices by manufacturers. This also was turned over 
tc the fair competition committee. 

Illinois brought in a resolution expressing the thought 
that the association’s monthly bulletin can be _ profitably 
used as an advertising medium by manufacturers, thus in- 
creasing the annual revenue and enabling the association 
tc accomplish benefits not now possible. This resolution 
requesied the board to study the question of carrying 
advertising and if feasible, empowered them to publish ad- 
vertising in the bulletin. The resolution committee did not 
agree and in explanation, Past President John J. Vogelpohl 
of Cincinnati pointed out that the plan for a permanent 
office had been opposed for years because it was tied up 
with this question of accepting advertising. Many, he stated, 
voted finally for a central office because the advertising 
features were dropped. An attempt to revive the plan now, 
he felt, would thus gain piecemeal what had not been 
approved originally. Mr. Vogelpohl felt the association 
should not compete with those trade papers which have 
served the industry well. Just as the association was in 
favor of a code of fair competition, he felt it should not 
enter as a competitor into the advertising field, but should 
stick to the plumbing business which its members under- 


stood. The resolution was defeated 
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(Continued from page 33) 


what is a manufacturer, a wholesaler and a master 
plumber ; as a master plumber is one who employs labor 
and a wholesaler is one who only seils to retail outlets 
(Donoghue, Boston); code answers those points for 
which plumbers have fought for 25 years, bid peddling, 
price discrimination, secret rebates, and 1s a credit to the 
industry (Swinnerton, Los Angeles); start state mem- 
hership drives immediately (Skau, Hartford, Conn.) ; 
of greatest importance to industry (Lasette, New 
York); enroll every licensed man, code will make him 
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ethical, act compels keeping books and knowing costs 
(Barrett); code should define scope of each branch 
(Hayes, Indianapolis ). 

State and local associations were strongly urged to 
tackle immediately the task of increasing their mem- 
berships. 

The code as drafted by the special committee of the 
National Association of Master Plumbers, discussed and 
approved by the delegates at the New Orleans conven- 
tion and turned over to a special committee authorized 
to carry the code program forward, follows in full: 


Initial Draft of an Outline for the Plumbing and Heating Industries 
“Code of Fair Competition” 


ARTICLE 1L—PURPOSE 

This Code is created for the purpose of rehabilitating the 
plumbing and heating industries and enabling them to do 
their part toward establishing that balance of industries 
which is necessary to the restoration and maintenance of 
the highest practical degree of public welfare. Incidental 
to achieving this end employment must be increased, fair 
and adequate wages established, necessary reduction of 
working hours will be effected, standards of labor improved, 
and unfair trade practices will be eliminated. 

It is the declared purpose of the plumbing and heating 
industries and adherents to this Code to bring the rates of 
wages paid within the plumbing and heating industries to 
such levels as are necessary for the creation and main- 
tenance of the highest practicable standard of living; to 
restore the income of establishments within the industry 
to levels which will make possible the payment of reason- 
uble wages and avoid the further depletion and destruction 
of capital assets: and whenever the occasion demands, to 
revise the rates of wages in such manner as will currently 
reflect the equitable adjustment to variations in the cost of 
living. 
ARTICLE IL—PARTICIPATION 

Participation in the benefits of this Code, and any subse- 
quent revision of or addition to it, shall be extended to any 
person, partnership or corporation in the plumbing and heat- 
ing industries who accepts his share of the cost and re- 
sponsibility by becoming a member of the Plumbing and 
Hieating Industries Bureau of any affiliated organization. 
No initiation or entrance fees shall be charged, but there 
shall be dues levied on the following basis: of 1 per- 
cent of the gross annual business of each participating in- 
dividual member; Association membership levies to be fixed 
by the Bureau’s Board of Directors. This amount to be di- 
vided: 50 percent to the Plumbing and Heating Industries 
Bureau and 50 percent among the trade associations 
cooperating. 


ARTICLE HI,-DIVISIONS OF THE INDUSTRY 


A. Powers 


For the purpose of the administration of this code the 
plumbing and heating industries or trades shall be divided 
into natural groups or divisions as set forth below. Each 
division shall designate or establish its own administrative 
agency. Each such division shall be independent and self- 
xoverning in respect of all conditions and problems relating 
exclusively to the said division. Proposals in respect of 
niatters affecting more than one division may be initiated 


by any division, and shall be submitted for consideration to 
the Emergency National Committee,* and its determination 
shall be binding upon said division and all other divisions 
affected thereby. 


B. Names of Divisions 


Divisions are hereby established as follows: 
Air Conditioning Division 
Brass and Copper Division 
Cast Iron Pipe and Fittings Division 
Clay Products Division 
Enam:l Ware Division 
Heating Appliance Division 
Heating Boiler and Radiator Division 
Heating and Piping Contractors Division 
Lead Division 
Master Plumbers Division 
Plumbing Specialties Division 
Plumbing Wooden Ware Division 
Valve and Fittings Division 
Vitreous China Division 
Water Heater and Range Boiler Division 
Wholesaler Division 
*A temporary committee later to be supplanted by a National Executive 
Committee of these industries. 


Edward B. Frank, Cincinnati, retiring 
national secretary 
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Wrought and Steel Pipe Division 


Other divisions of manufacturers or distributors of plumb- 
ing and heating products may be established upon applica- 
tion of any such group, subject to the approval of the Emer- 
gency National Committee hereinafter described; such di- 
visions to have representation on the Emergency National 
Committee of the plumbing and heating industry. 


Cc. Executive Committee 


Each of the above divisions (and any others which may 
subsequently be formed within the plumbing and heating 
industries) shall set up an Executive Committee for the pur- 
pose of administering the provisions of the Code, to secure 
adherence thereto, to hear and adjust complaints, to con- 
sider proposals for amendments and exceptions thereto, and 
otherwise to carry out within the division the purposes of 
the National Industrial Recovery Act as set forth in this 
Code. Each of these division committees shall appoint one 
member to serve on an Emergency National Committee, 
which will in turn select one member to serve on a National 
Control Committee of three members: one manufacturer, 
one wholesaler and one plumbing and heating contractor. 

If a division, as named above, does not concur in the prin- 
ciples outlined in this Code, or if, at any time thereafter, 
a division fails to perform its obligations as provided, the 
Emergency National Committee of the plumbing and heat- 
ing industries hereinafter described, is empowered to adopt 
a Code for such division and provide for the administration 
of that Code as if said Emergency National Committee were 
the Executive Committee of the division concerned. (See 
Article X, Section 6-b) 


ARTICLE IV.—DIVISION REGULATIONS 
A. Labor Code 


Kach separate division shall promptly undertake the for- 
mulation of a labor code. 

The labor code established by each division shall, upon 
approval of the Emergency National Committee of the 
plumbing and heating industries, be binding upon all pro- 
ducers, distributors and installers of products in such di- 
vision. The labor code of each division shall contain the 
following provisions: 

(a) Employees in the plumbing and heating industries 
shall have the right to organize and bargain collectively 
through representatives of their own choosing. They shall 





George F. Reeke, 
Green Bay, Wis., 
National Director 





John J. Vogelpohl, 
Cincinnati, chairman, 
Scholarship Committee 
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be free from the interference, restraint, or coercion of 
employers, or their agents, in the designation of such repre- 
sentatives or in self-organizations or in other concerted 
activities for the purpose of collective bargaining or other 
mutual aid or protection.* 

(b) No employee in the plumbing and heating industries, 
and no one seeking employment therein, shall be required 
as a condition of employment to join any company union or 
to refrain from joining a labor organization of his own 
choosing.* 

(c) Employers of labor in the plumbing and heating 
industries agree to comply with the maximum hours of labor, 
minimum rates of pay, and other working conditions ap- 
proved or prescribed by the President.* 

And, in addition, 

(d) A classification of kinds of labor in the plumbing 
and heating industries. 

(e) Maximum hours for each class of labor, and excep- 
tions 


1. Per day, week, month. 
2. Large week, small month, ete. 
3. Emergency. 
(f) Minimum wage for each class of labor, and excep- 


tions. (Which may take into consideration geographical 
location of plants and varying skill of employees, etc.) 
l. Regional 
Seasonal 
Hourly or piece rates 
Overtime 
k mergency 


~' & Cf te 


6. Other than money 
7. Sliding scale 


Js 
_ 


Other provisions in regard to working conditions, ete. 

l. Pensions 

2. Sickness 

5. Accident 

4. Old age benefits 

5. Insurance 

6. Interference, with the intent of injuring a com- 
petitor’s business, through the enticement of 
an employee or employees from his or their 
employment is an unfair trade practice 


BB. Production Codes 


Each of the divisions shall promptly undertake the formu- 
lation of a production code. This code shall operate within 
the limits of the production quota of the division as deter- 
mined by the Emergency National Committee, and on such 
equitable basis and period as the committee indicates. Fur- 
ther, the committee shall allot a maximum** production 
quota to each producer of plumbing and heating products in 
operation, or which proposes to operate, within a said divi- 
sion. 

Production of plumbing and heating supplies in excess of 
his approved allotment,* during any period by any producer 
of plumbing and heating preducts after having received 
from said established division a production allotment on 
the basis approved by the Emergency National Committee. 
is an unfair method of competition. (The determination of 
production allotments may be based on production capacity. 
on sales, on a combination of both or in other ways.) 

; 

*See Section 7 of the Act. The above language is mandatory under the 
bill as passed by the House 

**lf the establishment of an arbitrary maximum is not practicable the 
industry may succeed in setting a “norm” of production for each division 
and unit thereof, departure from the “norm” being penalized so as to 
discourage circumventing tactics without discouraging individual initiative 


Thus, it might be provided that an assessment of 2% be levied on the first 
95% over the norm. 5% on the next 25% and 10% on all over: receipts 
' 


to go into a common fund for the beneht of the industt 
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Francis C. Dorsey, Baltimore, 
member of code committee 


Cc. Cost Codes 


Each of the foregoing divisions shall proceed at once to 
provide for standard methods of costing which shall be 
used by all establishments within that division for the pur- 
poses of this section of the code. 

It shall be an unfair method of competition for any such 
manufacturer, wholesaler or contractor to sell bslow reason- 
able cost. What is statistically known as the “mode,’* may 
be used as a reasonable cost, but must be so approved. (It 
might instead be provided that no producer shall sell below 
his own cost production.) 

Dropped lines or surplus stocks, sometimes designated as 
“closeouts,” or inventories which must be converted into 
cash to meet immediate needs, may be sold at such prices 
as are necessary to move the merchandise into buyers’ 
hands. However, all such stocks must first be reported to 
the Executive Committee of the division, and be disposed 
of subject to the approval of that committee. This should 
include all items which are of sub-list value: 

1. Obsolete items 
2. Damaged goods 
3. Second-hand items. 

If approval is granted, such goods shall be plainly marked 

and advertised according to their proper designation. 


ARTICLE V.-EMERGENCY NATIONAL COMMITTEE 


A. Representation 


An Emergency National Committee of the plumbing and 
heating industries shall be formed to consist of a represen- 
tative of each division, selected by the said division and 
representatives of other groups which may be entitled to 
representation, for the present named as follows: 

Air Conditioning Division 

Brass and Copper Division 

Cast Iron Pipe and Fittings Division.... 
Clay Products Division 

Enamel Ware Division 

Heating Appliance Division 

Heater, Boiler and Radiator Division... 
Heating and Piping Contractors Division 
Lead Division 

Master Plumbers Division 

Plumbing Specialties Division 
Flumbing Wooden Ware Division 

Valve and Fittings Division 

Vitreous China Division 

Water Heater and Range Boiler Division 
Wholesaler Division 

Wrought and Steel Pipe Division 


*The ‘‘mode” is that figure in an array of figures, according to their 
relative importance, which occurs with the greatest frequency. The ‘‘aver- 
age’’ of the figures, or the “median” (Middle item) might be used. 
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B. Powers 


This Emergency National Committee shall be the general 
planning and coordinating agency for the industry. Its 
members shall be empowered by the said divisions to act 
for them conclusively in respect to all matters before the 
committee for consideration and within its jurisdiction. In 
addition to these powers and duties, the committee shall: 

(a) from time to time require such reports from divi- 
sions as in its judgment may be necessary to advise it 
adequately of the administration and enforcement of the 
provisions of this Code; 

(b) upon complaint of interested parties, or upon its own 
initiative, make inquiry into the operation of the Code as 
may be necessary; and 

(c) make rules and regulations necessary for the admin- 
istration and enforcement of this code. The Committee may 
delegate any of its authority to the National Control Com- 
mittee hereinafter described and may designate such agents 
as it shall determine. 

The Emergency National Committee of the plumbing and 
heating industries in cooperation with, and subject to, the 
approval of the properly designated representative of the 
President under the National Industrial Recovery Act, shall 
cetermine, and from time to time revise, an estimate of 
expected plumbing and heating consumption; and based 
thereon, it shall establish, and from time to time revise, an 
equitable production quota of the plumbing and heating 
industries and for each division thereof. 


ARTICLE VI.—GENERAL REGULATIONS FOR ENTIRE 
INDUSTRY 


(As distinct from Division Regulations which may differ 
from Division to Division.) 


A. Marketing Codes 

The Emergency National Committee shall establish a Mar- 
keting Code with provisions with respect to: 

(a) group selling; industrial sales (material which be- 
comes part of a manufacturer's product): 

(b) classification of outlets or purchasers; 

(c) recognition of standard and economically justifiable 
price differentials among such classes: 

1. the recognition of such middlemen selling only 
to organizations capable of licensed installation 
under existing sanitary codes, or where no code 
exists under the code recommended by the U. S. 
Bureau of Standards (Hoover code); 

(d) division of consuming territory into market areas, 
providing for plants best equipped to serve particular mar- 
kets, to concentrate sales efforts in such districts (base 
shipping points, etc.); 

(e) adoption of uniform grading of products; 

(f) simplification and standardization of products; pro- 
cesses and styles; 

(zg) cooperative advertising for the industry; fair adver- 
tising; 

(h) collection and interchange of credit information; 

(i) cooperative administration of insolvent debtors; 

(j) and/or other aspects of marketing, especially the 
making, causing or permitting to be made or published, of 
any false or deceptive statements on or concerning the 
business policies or methods of a competitor, is an unfair 
trade practice; 

(k) prevention of waste in distribution. 


B. Trade Practice Rules 


The Emergency National Committee shall hold a trade 
practice conference at its earliest convenience to establish 
rules of fair trade practice for the entire industry. 

Ethical practices. The following list indicates some of the 
practices which have been covered by rules in trade »prac- 
tice conferences: 
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Secret 
Price discrimination 
Quantity discounts 
Quality discounts 
Terms of sale 


Dealer aids 

Free deals 

Seasonal reductions 
Ad allowances 


Premiums Samples 
Allowances Free goods 
Carrying charges 
And 
Commercial bribery Irregular billing dates 
Misrepresentation Free service 
False invoicing Refunds 


Freight absorption Unearned discounts 
Piraey of design Confidential prices 
Dumping Special service 
Misbranding Others 
Interference with contracts 

The naming, marking or billing of materials, fixtures, 
apparatus, or installations of the plumbing and heating 
products regarding quantity or quality, for the purpose of, 
or with the effect of misleading cr deceiving purchasers, is 
considered unfair practice. 

The acceptance of securities, bonds, mortgages, stock or 
promissory notes, at other than their true value as whole or 
part payment for work done is price discrimination and is 
considered unfair practice. 

The Emergency National Committee may authorize any 
one division to adopt fair trade practice rules relating to 
the practices peculiar to that division. 


ARTICLE VIL—CONTRACTORS, SUB-CONTRACTORS AND 
INSTALLATION REGULATIONS 
In all cases of competitive bidding, all bids submitted 
should be the final bids of the bidders and no changes in 
the amount of any bid should be made, save only those due 
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to bona fide changes in the plans or specifications; and in 
such cases changes in the amount of the bid should be made 
on the same unit or other basis as the original bid. Any 
departure from the practice stated above shall be considered 
unfair practice. 

(1) So that all competitors shall bid on a basis of equal- 
ity, proposals shall be based upon the work as shown on 
the plans and defined in the specifications. 

(2) a. The industry approves of the appointment of a 
date up to which bids upon plumbing and/or heating work 
for private purchasers will be received; the naming of a 
date when such bids will be opened; and public announce- 
ment of such bids made in the presence of bidders by archi- 
tect or owner in the same manner as has been followed 
for many years by the United States Government and by 
State authorities in the letting of public contracts. 

b. The submission of subsequent bids after bids have 
been received, opened and exposed in the manner stated 
above, unless there is a change from the original plans and 
specifications of ten percent or more in the quantities of 
material or labor, or both, within a period of thirty days, 
is considered unfair practice. 

(3) The industries recommend that architects, en- 
gineers, and owners, in the interest of fair competition, fix 
the closing date for bids on any particular job and that they 
allow sufficient time, proportionate to the size of the pro- 
ject, for the preparation of a proper estimate and that they 
provide each bidder with a copy of plans and specifications. 

The bidding on jobs without sufficient time for preparation 
of proper estimate or without an individual copy of the 
plans and specifications being available to bidder as a basis 
for the bid is condemned by the industries. 

(4) The failure of architects, engineers and owners to 
award contracts for plumbing and/or heating installations 
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G & C BUILD 
Not just 
MAKE 


Copper Tanks 














For installation 
in Industry, 
Hotels, Apartments, 
Residences, 


Public Buildings 





NO only are Gerstein and Cooper copper range boilers known nationally as 
the boiler of the better type, but this reputation extends across the sea as 
well. Whether it be a range boiler or copper tank, "G&C" are the first to 
receive consideration when a product calling for durability and satisfaction is 
desired. A reputation such as that is not attained over night, but instead takes 
years and years of boiler building to convince our industry that "G&C" boilers 
means supremacy in copper boiler construction. Mr. Contractor, lose no time. 


E. N. COKEFAIR, INC., 
NEW YORK CITY 


EDW. SINN, INC., to you. 


mo.  GERSTEIN 


W. 1. COLLIER CO., 
1-3 WEST THIRD STREET 


Inquire from your wholesaler at once about the outstanding features of "G&C" 
copper boilers. Every installation means customer satisfaction—and PROFIT TROOP WATER HEATER CO., 
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PITTSBURGH, PA. 
STRONG, CARLISLE & 
HAMMOND, INC., 
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SHOWER 


Prevents 
A Sudden Rush 
Of Scalding Water 


Thermally self-operating, this shower head closes the instant 
the water approaches the scalding point, but opens when the 
temperature drops. The "control" is located entirely within the 
head, is of simple construction and requires no adjusting or 
attention. It is easy to install, and every shower in your com- 
munity represents ‘new business" at a good profit. 


Write for price and details. Sold only through jobbers; please 
give name of yours. 


THE PECK BROS. & CO., 
127 CHESTNUT ST., NEW HAVEN, CONN. 


PECK 
FIXTURES 
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promptly to the satisfactory bidder in each class of work 
upon his original bid results in unfair methods of competi- 
tion; and the failure of architects, engineers, and owners 
to keep confidential the bids received and opened prior to 
the time that all bids upon such work have been received 
and opened results in unfair methods of competition; there- 
fore 

The industries hereby instruct the Trade Practice Com- 
mittee created by this conference to confer with the archi- 
tects, engineers, general contractors and owners, to provide 
ways and means of eliminating such unfair trade practices. 

(5) The industries approve a method by which bidders 
file copies of their bids with some designated depository; 
the same to be kept sealed and confidential until after the 
day of closing and date, or after the letting of the contract, 
following which they may be disclosed to all bidders. 

The industries favor the adoption and use of a uniform 
proposal contract form, which form shall require all bidders 
to give the names of sub-contractors on which their bid is 
based. 

Undertaking to complete a contract upon which another 
contractor has temporarily stopped work because of non- 
payment of amounts properly due is an unfair trade practice. 

The payment, or promise to pay, to any employee or 
agent of purchaser, or prospective purchaser, of a commis- 
sion or consideration of any character for the purpose of 
inducing or compensating for the sale either with or without 
the knowledge of the principal purchaser is an unfair trade 
practice. 

Provisions should be made for specifications in the pur- 
chasing of raw materials, etc., to insure standards of quality 
and uniform production. 


ARTICLE VII—-STATISTICS 

In order to provide data necessary for the administration 
of the National Industrial Recovery Act, the members of 
the plumbing and heating industries shall furnish, and the 
Emergency National Committee shall gather, statistical 
information from all the members of the industry. 

These data shall cover: 
Market research Stock 
Market analysis Production 
Sales promotion Shipments 
Cooperative marketing Returned goods 
Production capacity Prices 
Orders Predictions of demand 

Pending Costs 

Received Wage earners 
, Filled Wages—salaries 

Hours of work. 


ARTICLE IX.—NATIONAL CONTROL COMMITTEE 

The National Control Committee shall exercise such au- 
thority as may have been delegated to it by the said Emer- 
gency National Committee. 

All communications and conferences of the plumbing and 
heating industries with the President or with his agents 
concerning the approval or amendment of this Code or ol 
any of its provisions, or any matters relating thereto, shall 
be through the said National Control Committee. The Na- 
tional Control Committee shall serve as an executive agency 
for the Emergency National Committee of the plumbing and 
heating industries, and shall be charged with the enforce- 
ment of the provisions of this Code, and with the duties, 
through agents or otherwise, of hearing and adjusting com- 
plaints, considering propesals for amendments and making 
recommendations thereon, approving recommendations for 
exceptions to the provisi6éns of this Code, and otherwise 
administering its provisions. Any division or any adherent 
to the provisions of this Code or subject to its terms shall 
have the right of appeal to the Emergency National Com- 
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inittee from decisions of the National Control Committee and 
‘the decision of the said Emergency National Committee on 
said appeal shall be final. 

The general function of this Committee shall be planning 
and coordinating the schedule for the plumbing and heating 
industries, and cooperation with similar boards of other 
industries to the end of effecting a balanced national econ- 
omy. 


ARTICLE X.—GENERAL 


1. No provision in this Code shall be interpreted or 
applied in such a manner as to: 

a. Promote monopolies, 

b. Permit or encourage unfair competition, or 

c. Discriminate against, oppress, or eliminate small enter- 
prises. 

2. This Code or any of its provisions may be canceled or 
modified and any approved rule issued thereunder shall be 
ineffective to the extent necessary to conform to any action 
by the President under section 9(b) of the National Indus- 
trial Recovery Act. 

3. The Emergency National Committee of the plumbing 
and heating industries and the National Control Committee 
shall from time to time make to each Division established 
or to be established under the provision of this Code, such 
recommendations, including amendments of the Code, as in 
their judgment will aid the effective administration of this 
Code or may be necessary to effectuate within the plumbing 
and heating industries or within any division thereof the 
purpose of the National Industrial Recovery Act as admin- 
istered. 

4. Amendment to this Code may be proposed by any 
established division—to the Emergency National Committee 
or may be initiated by the committee, and when approved by 
the President shall be effective. 

5. Violation by any producer or distributor of plumbing 
and heating industries products of any provision of this 
Code, or of any approved rule issued thereunder, is an 
unfair method of competition, such offenses to be punished 
by fine and/or imprisonment as indicated on page ——, 
line , of this Act. 

6. In order to avoid undue delay in making effective 
throughout the plumbing and heating industries this Code 
of Fair Competition, the following provisions are adopted, 
and other provisions of the Code in conflict therewith, are 
suspended until such time as the Emergency National Com- 
mittee shall determine that the purposes of the Article have 
been accomplished: 

a. Each Division shall submit as promptly as possible 
to the Emergency National Committee, a complete Divi- 
sion code in conformity with the general provisions of 
this Code. Such Divisional Code, if found substantially 
to promote the purposes of the National Code, shall be 
accepted provisionally by the Emergency National Com- 
mittee, and its immediate enforcement authorized. The 
smergency National Committee shall thereupon proceed 
as rapidly as practicable to make such adjustments of 
and coordination between the provisions in respect of 
hours, wages, production and costs (minimum prices) of 
several divisional codes as may be necessary to bring 
them into conformity with the provisions of the National 
Code by: 

1. Consultation and negotiation between the Divi- 
sions affected. 

2. By its own findings after full consideration of 
all factors involved. 

b. If any Division fails to submit within a reasonable 
time code provisions as provided in sub-section (a) of 
this Article, and if in the judgment of the Emergency 
National Committee such failure is unduly delaying the 
effective operation of this Code the said Committee is 
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The brass-to-iron seat and 
self-seating ball joint make 


Jarco Unions exceptionally 


leak-proof. No gaskets nec- 
essary. They pull up tight 
4 by even should the pipe be out 


; of alignment. Brass seats 
1 yo practically one piece with 


the iron . .. leak-proof. 
Highest grade air furnace 
malleable . . . all unions 
tested under pressure. Send 


for special circular. 


MANUFACTURING COMPANY 
Zaire. “Ss  * 
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At last!}! 


A cleanable, efficient and in- 
expensive indirect water 
heater. Most outstanding de- 


velopment in 20 years. 


The IPCO 
ie Heat Inductor 


| Unit type—capacity increased to 
any desired size by adding 


sections. 


All parts removab e — quickly 
cleanable without disturbing 
connections. 


Ample passages—no choking. 


Very small stock meets all re- 
quirements. 








Today's best seller. 

Plumbers, Jobbers and Sales 
Agents write for data. 
IRON PRODUCTS 
CORPORATION 
LA CROSSE, WISCONSIN 




















The Patented Triple Seal Tank Ball forms a water- 
tight seal in three places on the valve seat: (1) Over 
the upper edge, (2) Against the side wall, (3) Against 
the lower edge. 


A 


94% pure, live rubber. Will not swell or lose its 
shape. GUARANTEED FOUR YEARS. Order 
from your jobber today. 


RADIATOR SPECIALTY COM PANY 


Charlotte, N.C. Los Angeles, Calif. Toronto, Ontario 


NEW AND IMPROVED 





July, 1933 


authorized to act as a Divisional] agency for said Division 

and to submit on its behalf the necessary code provisions 

which upon approval by the President shall be effective 

until the said Division shall have submitted satisfactory 

code provisions. (See Article III, Section c.) 

7. This Code shall be in effect beginning ten days after 
its approval by the President. 


ee ne ooo 


Alabama Increases Membership 


Reports that the 
membership had _in- 
creased 300 per cent in 
a year and the decision 
to conduct a bathroom 
modernization cam- 
paign marked the an- 
nual convention of the 
Alabama Association of 
Master Plumbers, held 
in Montgomery May 23. 
For the purposes of the 
campaign the state will 
be divided into seven 
zones, and the plumb- 
ers in each zone will 
join in a co-operative 
newspaper advertising 
campaign. Manufactur- 
ers and civic bodies will 
will be enlisted in a 
“constructive mainten- 
ance” drive, and the 
plumbers will individually follow up this effort with a door- 
bell campaign. 

President Joseph W. Pate of Birmingham reported that 
a campaign of this kind would act as a double-edged busi- 
ness stimulus in Alabama, owing to the fact that the Birm- 
ingham district produces about 70 per cent of the plumbing 
and waier pipe manufactured in the United States. There 
are 27 concerns in Alabama manufacturing plumbing equip- 
ment. As any increased use of plumbing material would 
profit these concerns, they will be asked to help promote 
the modernization campaign. Final details for the effort 
will be worked out at a meeting of the board of directors. 

The association reaffirmed its endorsement of the national 
distribution of material from the manufacturers to jobbers, 
to plumbers, to the consumer, and condemned distribution 
through D. T. U. outlets. 

Manufacturers were blamed in a resolution passed for not 
exhibiting at the coming New Orleans convention. “We 
stood by them in good times and they should stand by us 
now,” was the consensus of opinion. 

Much favorable comment was made on the new ordinance 
passed by the city of Birmingham throwing safeguards 
around the sale of used plumbing equipment. President 
Pate reported that each piece of second hand material must 
be stamped by the city plumbing inspector and that this 
was considered a real protection to the public as well as 
the plumber. 


President J. W. Pate 


Birmingham, Ala. 


OFFICERS WERE RE-ELECTED 


All officers were re-elected as follows: Joseph W. Pate, 
Birmingham, president; Charles D. Bailey, Montgomery, 
vice-president, and J. H. Hamill, Birmingham, treasurer. 
Each zone will name a member of the board of directors. 

The president and board of directors were authorized to 
employ a secretary-manager who will issue the association's 
price service books and perform other organization duties 
now discharged at a sacrifice of time by the president and 
directors. 
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Health Officers Aid Oregon 


Tue 32nd annual convention of the Oregon State Associa- 
tion of Master Plumbers was held in Salem, Oregon, on 
Friday and Saturday, May 26 and 27, with a good attend 
ance. 


PRESIDENT KLEINE’S MESSAGE 


The visit of National President Edward B. Kleine, Cin- 
cinnati, Ohio, was looked forward to with much interest 
and everyone attending was encouraged by his message. 
The Oregon members found that he had a thorough kKnowl- 
edge pertaining to all three branches of the industry, manu- 
facturing, distribution and installation. President Kleine 
outlined in detail the problems confronting the National 
Association the past year, the inclusion of parts of the 
Plumbing & Heating Industries Bureau with the National 
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Left to right: C. M. Woodruff, Corvallis; John Milne, The 
Dalles: William Nichol, Corvallis; Otto Schulz, Portland, 


and C. C. Weideman of Portland 


Association at Washington, and the establishment of the 
Plumbing & Heating Products Unit in the Department of 
Commerce. 

LeRoy Crouchley, Portland, reporting for the sanitation 
committee, offered interesting reports on stream and river 
polution in Oregon, a report on sanitation on soda and bar 
fountains, and a letter from the state health department 
offering co-operation in improving the sanitary plumbing 
code of the state. As a suggestion Mr. Cronchley advised 
master plumbers to aid in the work necessary to secure 
extension of water and sewer systems in all towns and 
cities, 


ELECTION OF OFFICERS 


John Milne was elected president to succeed R. D. Rennie, 
who has served two years as president of the State Asso- 
ciation. E. O. Pratt, Salem, and T. J. Rowe were re-elected 
vice president and treasurer, respectively. Walter J. Wid- 
mer was re-appointed secretary for the year. 

John Milne, the new president, stated that he well 
realized how difficult it would be to fill the shoes of the 
retiring president but that he would try his very best to 
carry on the responsibilities of the office. 

Next year’s convention of the Oregon State Association 
will be held in Portland, commemorative of the 50th anni- 
versary of the organization of the Portland Master Plumb- 
ers’ Association in 1884. The Portland Association has been 
active through all these years and is planning a convention 
in keeping with a celebration of its passing the half-century 
mark, 

The Ladies Auxiliary to the Oregon Master Plumbers’ 
Association was very active at the convention. A tea was 
given at the home of Mrs. J. A. Bernardi on Friday, and 
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fittings nipples 


Made also in Gray Iron and 
Brass. Sold by the carton and in bulk. 


THOMAS DEVLIN MANUFACTURING CO. 


Burlington, New Jersey 
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THE TURBO 

A new Dahiquist pat- 
ent which prevents 
mud from accumu 
lating in the boiler 
and does away with 
coatly burnouts. 


SAVES GAS 





KEEP 
THE TIMES 


Your trade will not stand for Discolored 


ABREAST 


and Dirty Hot Water 
THE NEW 


DAHLOUIST TURBO 


Copper -automatic hot water storage systems 
and range boilers use 50°, less gas and deliver an 
abundance of clean, fresh, rust and sediment-free 


day and night. 


Copper is nature's own material for 
storing hot water; never rusts or de- 
teriorates. But regardless of the metal 
used, sediment in the water will form a 
coating of mud on the bottom unless it is 
equipped with Theodore W. Dahiquist's 
latest invention—THE TURBO. 


The patented TURBO placed in all 
Dahiquist boilers prevents mud from 
forming—keeps hot water clean—pre- 
vents costly burnout—reduces cost of 
gas. 

Write for full particulars. 

Architects and heating engineers may rely 


entirely on Dahiquist workmanship and ea 
perience, whether for range » . 


hoilera, au- 
tomatic stor- 
(mye hoilersa 


or heavy 
pressure 


hoile ia. 


DAHLOUIST MFG. COMPANY 
50 West 3rd Street 


So. Boston, Vass. 
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New developments in 
the creation and storing 
of hot water more eco- 
nomically provide an 
increase in demand for 
PENNSYLVANIA 
RANGE BOILERS. 


If you want to be sure 
of your work and sure 
of your profits—install a 
PENNSYLVANIA 
every time. 
We make a complete 
line of ALL WELDED 
and RIVETED and 
WELDED GALVAN.-. 

IZED and Everdur 

COPPER BOILERS. 





PENNSYLVANIA RANGE BOILER COMPANY 
Philadelphia, Pa. 


24th & Washington Ave. Est. 1895. 





























How would YOU make this joint? 


Answer:—Easily, if you seal it with SMOOTH-ON No. 1 


YMOOTH-ON NO. 1 will make a 
.J tight joint at flanges that are badly 
out of alignment, and the joint will stay 
tight, even though the flanges cannot be 
together. 











brought 


For correct procedure in making or repairing any 
balky flanged, threaded or hub joint, read the instruc- 
tions in the Smooth-On 
H andbook. 


Write for the SMOOTH-ON Hand- 
hook and buy SMOOTH-ON No. 1 
in 1 or 5-lb, can or 25 vr 100-Kb. 
keg from your supply house or 








from us. 


SMOOTH-ON MFG. CO. 
Dept. 12 
570 Communipaw Ave. 
Jersey City, N. J. 


Do it wit SMOOTH-ON 
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after the business meeting Saturday morning a luncheon 
was served at the Spa. 


ENTERTAINMENTS 


The entertainment features of the convention included an 
automobile trip to the Silver Creek Falls, some 35 miles 
from Salem through a beautiful farming country to the foot- 
hills of the Cascade Mountains. There are 15 charming 
water falls within a distance of six miles in a thickly 
wooded gorge. This outing proved to be an enjoyable 
diversion. 


Montana Meets at Butte 


The Montana Master Plumbers’ Association held its annual 
convention recently in Butte, Mont., and elected the follow- 
ing officers for the ensuing year: President, James F. 
Regan, Miles City; vice president, Walter Arnold, Butte; 
secretary-treasurer, Thomas E. Luebben, Dillon. The 1934 
convention will be held in Miles City. 


Georgia Re-elects Officers 


Bes J. SECKINGER of Atlanta, president, together with 
all other officers of the Georgia state association, was 
re-elected for another term at the 4lst annual convention of 
the Georgia Master Plumbers Association held on May 22nd 
at Macon, Georgia. Mr. Seckinger is also chairman of the 
Educational Committee of the National Association of Mas- 
ter Plumbers. 

The other officers re-elected include: Vice-president, Paul 
Elmore of Albany; and secretary, L. R. Newby of Macon. 
W.S. Loftis of Atlanta, was elected treasurer of the associa- 
tion. 

Wilbur R. Dosher of Wilmington, N. C., director of the 
National Association, was official representative of that 
body, and made a very stirring address, condemning direct 
Referring to the “wolves in sheep's clothing,” he 
said: “We are the victims of flattery. They studied our 
weakness and we are blinded by their flattery. I know for 
I swallowed their bait, hook, line and sinker. Selling direct 
is a condition over the South. You control the buying 
power. 

“In this new deal we are getting I believe President Roose- 
velt has done more than any man who has been in the 
White House in a good long time. He has set a program 
and asked every citizen to carry it out. We all want to 
support that man 100 per cent.” 

W. P. Bennett, veteran master plumber of Macon, who 
has been a member of the N. A. M. P. for fifty-one years, 
was in attendance at the convention. 


selling. 


North Carolina Master Plumb- 
ers Annual Convention 


The North Carolina Association of Master Plumbers held 
its annual convention recently at Winston-Salem, N. C., and 
elected the following officers for the ensuing year: Presi- 
dent, A. Z. Price, Charlotte; first vice president, W. E. Bash- 
ford, Raleigh; second vice president, M. Wilson, Asheville; 
secretary-treasurer, E. B. Grady, Concord. 

Following the convention, the Charlotte Association de- 
cided to send the following delegates to the national con- 
vention in New Orleans: A. Z. Price, H. L. Hopkins and 
J. V. Andrews. 








California Hears President 


Kleine 
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ciation of Master Plumbers to co-operate with the Depart- 
ment of Commerce in carrying on the work of the Plumbing 
and Heating Products Unit. He dwelt on its many advan- 
tages to the industry and deplored the lack of interest in 
this work on the part of many wholesalers. He asked the 


I HE outstanding feature of the thirty-second annual con- delegates to contact their jobbers in an effort to secure their 
vention of the California State Association of Master Plumb- better co-operation so that the work of this unit can be 
ers was the attendance and the address of Edward B. Kleine carried on in a successful manner. 


of Cincinnati, Ohio, president of the National Asso- 
ciation ef Master Plumbers. This convention was 
held May 22, 23, 24 and 25 at the Alexandria Hotel 
in Los Angeles, Calif., with a good attendance 
275 delegates and approximately 250 visitors. 

President R. W. Timmons of Richmond presided 
at the convention. 

The following officers were elected for the en- 
suing year: President, R. W. Timmons, Richmond; 
vice president, Frank C. Schilling, Jr., Los An- 
geles; treasurer, J. B. Hawley, Sacramento; past 
president, J. V. Young; directors: Wm. Nies, Los 
Angeles; J. F. Dickinson, Modesto, and W. H. 
Pickard, Oakland. 


KLEINE DISCUSSES NATIONAL PROBLEMS 


President Kleine explained how the National 
Association of Master Plumbers came to take over 
the Plumbing and Heating Industries Bureau, and 
he outlined its future aims and objects. He urged 
the members to give the Bureau their support by 
using its facilities. 

He spoke about the efforts of the National Asso- 


STEEL PIPE 





‘3 
PLENTY GOOD 


for many tough installations if 
it’s Continuous Process. Pipe 


RETZ-MOON PIPE—the only pipe made by the “continuous process” 
—should be your first choice for that “tough” installation. It is abso- 





ws 


New officers and members of the executive board of the California State 
Association of Master Plumbers. From left to right: William Nies, Los 
Angeles, director and convention chairman; W. H. Picard, Oakland direc- 
tor; Frank C. Schilling, Jr.. Los Angeles, vice president; J. F. Dickinson, 
Modesto, director; R. W. Timmons, Richmond, re-elected president; J. B. 
Hawley, Sacramento, treasurer; James V. Young, San Francisco, past 
president of the State association and acting secretary during the con- 
vention, and Chas. M. Swinnerton, Los Angeles, director of the National 
Association of Master Plumbers 











"ee ee 























lutely uniform, ductile, strongly welded, sharply threaded, easy to work, 
Clean, and it lasts in service. @ That, and because it is always dependable, 
was why Fretz-Moon Pipe was selected for the heat-regulating apparatus 
lines in the Irving Trust Company Building, Wall Street, New York City, 
shown at the right. Whenever the installation must be a bit more reliable 
whenever the most is required of steel pipe—whenever you wish to save 
installation time and money—use Fretz-Moon Pipe. 


IRVING TRUST COMPANY BUILDING « NEW YORK, N.Y. 
Architects: Vorbees, Gmelin & Walker. Engineers: Meyer, Strong & 
Jones. Builder: Marc Eidlitz & Son. Heating and Ventilating Con- 
tractor: Baker, Smith & Co. Sub-Contractor: National Regulator Co. 
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FRETZ-MOON TUBE CO., Inc., Butler, Pa. 
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“RIVERSIDE” 
COPPER TANKS 


with Removable Coils 


As illustrated, the coils of U-bend seamless copper 
tubing permits immediate inspection by easy 
removable coils. For quotations on copper storage 
tanks with coils, give the steam pressure, tell 
whether tank is to be connected below the water 
line of boiler, and how many gallons are to be 
heated each hour, from 50 to 180 degrees Fr. 

‘Riverside’ Copper Storage Tanks with coils may 
be had in all sizes from 183 to 500 gallons, in 
Massachusetts regulation test Pressures of 200, 250 
and 300 pounds. Of course ‘‘Riverside also can 
furnish black or galvanized steel tanks with remov- 
able coils. 


“For quality and profit, stick to Riverside.” Sold only through 
Wholesalers. Send for circular “Riverside Storage Tanks” 


RIVERSIDE BOILER WORKS, INC. 


CAMBRIDGE, MASSACHUSETTS 
NEW YORK WAREHOUSE: RIVERSIDE BOILER 
WORKS, INC., 45-22 PEARSON ST., LONG ISLAND CITY 
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The LEADER Tank 
Ball with its hereto- 
fore unheard of low 


price has found a 
very definite place in 
the contractor’s present day selling plans. 
Its low price appeal has won instant favor 
with customers. 

The LEADER Float has been designed to 
meet the demand for a float that will oper- 
ate under ordinary or severe service cor:di- 

tions. Use them 
where ordinary 
floats will not 
stand up. 

Write for details. 

The REICHERT FLOAT 
& MFG. COMPANY 
2738 SMEAD AVE. 

OLE OHI 


TOLEDO, 
| THE LEADER FLOAT | 


THE LEADER TANK BALL 
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Mr. Kleine thereupon gave a synopsis of several bills in 
Congress, in which the industry is vitally interested, but 
which have been laid aside temporarily for the purpose of 
concentrating on more important legislation. 

He referred to the various resolutions considered by the 
National Board of Directors. The problem of contract labor 
will soon be solved, he thought. The American Institute of 
Architects is in favor of discounting the practice of charging 
for plans, from which to figure mechanical installations. He 
told of successful conferences with manufacturers and of 
their promise of co-operation in the matter of guarantees on 
fixtures. He explained why it was impossible at the present 
time to reduce the per capita tax. He also gave some very 
interesting statistics of the work which is being contem- 
plated by the Reconstruction Finance Corporation, some of 
which is of vital interest to the plumbing industry. 

President Kleine also told of the careful consideration 
which the National Board of Directors has given to the 
California resolution, which is known as the “dealership 
plan.” He also referred to the committee, consisting of J. 
Sheehan, C. M. Swinnerton, P. W. Donoghue, Robert J. Bar- 
rett and John J. Vogelpohl, which has been appointed to 
consider this measure very carefully and to make a report 
of its findings at the New Orleans convention. He added 
that this resolution has caused more thought and difference 
of opinion than any other resolution ever introduced to the 
National Association of Master Plumbers. 

President Kleine also gave a detailed and concise report 
of the many conferences held with those manufacturers who 
issued list prices in their showrooms and their advertise 
ments. He also told how he and Vice President R. J. Barrett 
had a final conference with the manufacturers, in which the 
problem was solved by a promise by the manufacturers that 
they would issue new lists allowing the plumbers a greater 
prefit than in former lists. 

He concluded his address by complimenting the California 
Association on its faithfulness and progressiveness. 


New Jersey Association Gains 
New Members 


V ice PRESIDENT ROBERT J. BARRETT of Wash- 
ington, D. C.; Director George H. Werner of Orange, N. J.., 
and Executive Secretary Joseph G. Hildebrand of Washing- 
ton, D. C., all of the National Association of Master Plumb- 
ers, delivered the main addresses at the thirty-second annual 
convention of the New Jersey State Association of Master 
Plumbers, Inc., which was held at Atlantic City, N. J., on 
Friday and Saturday, May 19 and 20. 

The conduct of this convention was in the hands of 
President James O. Lewis of Newark, N. J. 

A telegram wishing the association a successful conventicn 


Newly elected officers of the New Jersey State Association 

of Master Plumbers. From left to right: Trustee George H. 

Brenner, Fourth Vice President Hasley B. Armstrong, Third 

Vice President E. J. Geyer, First Vice President Edmund D. 

Ingram, President George L. Bird, Secretary Paul Zeim, Na- 

tional Director and Treasurer of State Association George H. 
Werner, and Trustee George Buess 
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was received from Edward B. Kleine, president of the Na- 


tional Association of Master Plumbers. 


VICE PRESIDENT BARRETT ON DISTRIBUTION 
METHODS 


Speaking about the channels of distribution, Vice Presi- 


dent Robert J. Barrett of the National Association of Mas- 


ter Plumbers, said that he believed that the old and tried 
method, handed down from the founders of the National 
Association, was the best. From manufacturer to whole- 
saler to master plumber to consumer, and he hoped that 
no change would be made in this policy. 

In referring to the problems which the National Asso- 
ciation has had to meet during the last twelve months, he 
said: “Let us all pull together! I Know there are enough 
brains in our industry to solve all our problems in such a 
manner that we all can be satisfied.” 

He also spoke about the new sales policy, the handling 
of which he considered one of the biggest things done 
during the past year. 

He urged the delegates to see that the Plumbing and 
Heating Products Unit in Washington, D. C., be made per 
manent, and he said that this could no doubt be accom- 
plished if all contractors would write their senators and 
congressmen and tell them how important it is to have 
this unit maintained. 


WERNER FINDS ASSOCIATION STRONG 


In his address National Director George H. Werner gave 
a resumé of the history of the New Jersey State Associa- 
tion of Master Plumbers for the last fifteen years. “It is 
a fact that the membership has decreased since the peak 
years, but in going over the books it is pleasant to find that 
the Association is just as strong numerically and financially 
as it was in 1917 and 1918. You represent the backbone of 
the industry and you must carry on. Make progress and 
history, and be proud of your work.” 


URGES 4-STATE ACTIVITY 


Walter C. Williams of Wilkes-Barre, past president of 
the Pennsylvania State Association of Master Plumbers, 
was introduced and told about the work of this organiza 
tion. He was of the opinion that with the return of better 
times memberships of the various state association would 
again increase, and those who have worked hard for the 
association will see fruit of their labor. He also suggested 
that interchange of opinion for the purpose of solving 
common problems be established between the four border- 
ing states: New Jersey, Pennsylvania, New York and Con- 
necticut. Such an arrangement would no doubt promote 
closer harmony and greater service to the membership, 
he maintained. 

Following the passing of several resolutions, the election 
of officers took place, with the following result: President, 
George L. Bird, Elizabeth; first vice president, Edmund 
P. Ingram, Jersey City; second vice president, George Mc- 
Voy, Plainfield; third vice president, Edward J. Geyer, En- 
glewood; fourth vice president, Hasley B. Armstrong, Mor- 
ristown; secretary, Paul Zeim, Montclair; treasurer, George 
H. Werner; trustees: James L. Bennett, Trenton; George 
H. Buess, Union City, and George H. Brenner, Orange. 

A banquet was held at the Madison Hotel on Saturday 
evening, on which occasion flowers were presented to Vice 
President Robert J. Barrett, President-Elect George L. Bird 
and Retiring President James O. Lewis. Past President 
William A. Chesnut acted as toastmaster, and the principal 
speakers were Messrs. Barrett and Bird, and Past President 
Mrs. Henry Bunker, Jr., and President-Elect Mrs. Jos. Berg, 
both of the Women’s Auxiliary. 
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MADE FOR LONG RUGGED SERVICE 





Boiler Tube Cleaners, Flue Brushes, Wire 
Heater Brushes, Handy Cleaner Brushes, 
Fire Brooms, Track Brooms. 

Tempered Steel 


The Worcester line 1s complete. 
Catalog gladly sent upon request. 


WORCESTER BRUSH and SCRAPER CO. 


10 AUSTIN STREET WORCESTER, MASS. 











a ne nn a ee ee 















@ 


pa -_ 7 = 
© Pad —_ - 


er 


Trade Mark Reg. U. 8. Patent “omee 


WATER SYSTEM 





De Luxe Quality 


AT DEPRESSION PRICES! 


Price appeal, extremely im- 
portant in these trying times, 
should not be the ONLY 
consideration in buying me- 
chanical equipment. 

Mere cheapness is seldom 
TRUE ECONOMY. 
Quality, and a high standard 
of excellent performance is a 
truer measure of a THRIFTY 
INVESTMENT 

“When you sell the BURKS 
you sell the BEST 

A REASONABLE PROF. 
iT, which you can KEEP, 
is vital to YOUR BUSI- 





NESS 
Fig. 8773 

% HP Motor 300-400 GPH 
Fig. 8774-20 


1/3 HP Motor 400-500 GPH 
STARTLINGLY REDUCED PRICES ON THE ENTIRE 
BURKS LINE! 

Write today for these new business-getting prices. 











DECATUR PUMP COMPANY %iiwei2 
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MOORE RELIEF 
VALVES 


PRESSURE—TEMPERATURE VALVE 


MEAN 
MORE mode eithou 
SAFETY "ies" 


Fuse carrier 
holding extra 
fuse plug. Re- 
placement 
made without — 


J. W. MOORE VALVE CORPORATION 
EVERETT MASSACHUSETTS 





THE “MODERN” RANGE BOILER 


Pat. No. 1853949 
30, 40 and 50 Gallons hf 
200, 250 and 300 Ib. Test 


In the above capacities the top and body of the 
‘‘Modern"’ Boiler is formed from a single extra- 
heavy Copper Shell and drawn cold-seamless to 
the bottom, thus eliminating the top joint and 
the side seam and leaving only a bottom joint. 
The bottom head is hydraulically pressed on the 
shell and riveted securely with Copper Rivets 
closely spaced. Over the rivets a seamless cop- 
er band is spun and sweated, reinforcing the 
joint and making a solid construction which is 
impossible to come apart under any circumstance. 
Every boiler is reinforced internally and guaran- 
teed against colla>se. The interior is thoroughly 
tinned. 


Sold Through Wholesalers Only 


Established 1870 














a 


Look for the 


‘Barnes 
Type" rod TOWER TOOLS 


drop-torsed| LOE A 


steel— 


Line of Better 
PIPE TOOLS 


The most Complete Line 
of pipe tools made, each 
an improved tool —a tool 
of standard type but made 
of finer materials with 
drop-forgings, alloy steels 
and hardened parts 
wherever they will add 
to strength or tool life. 


ARMSTRONG BROS. 
TOOL CO. 


**The Tool Holder People” 
323 N. Francisco Avenue 
CHICAGO, U.S. A. 


“Saunders 
Type ’’ Pipe Cut- 


ter with 8&8 im- 
oved features. 
Rod beassats hard 
enedsteel block 
embedded in swing- 


Write for Catalog P-10 
Make PROFITS on Remodeling 


THE 
AINER 


PRESSURE GOVERNOR 
Accurate 

Simple 

Safe 





Automatic 


wr rol Write today for prices 
sues Water and Bulletin 32-B 
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Heating Systems Approved 
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Virginia Discusses National 
Recovery Law 


Unoer the spell of three 
speakers in different capaci- 
ties — representing the 
United States Department 
of Commerce, the National 
Association of Master 
Plumbers, and the Virginia 
Manufacturers’ Association 
—extolling the virtues of 
the President’s National In- 
dustrial Recovery Act, dele- 
gates from all parts of Vir- 
ginia listened with eager in- 
terest to the messages of 
hopefulness for the future 
as they assembled in Rich- 
mond, Va., on Friday, June 
9, for the tenth annual con- 
vention of the Virginia As- 
sociated Plumbing and Heat- 


President-Elect William 
E. Wolff, Clarendon, Va. 


ing Contractors, Incorporated. 

Undaunted by a terrific summer heat which sent the ther- 
mometer soaring 4o 98 degrees, the plumbing contractors of 
Virginia focused their undivided attention upon the speak- 
ers—G. R. Salisbury, chief of the Division of Markets of 
the United States Department of Commerce, Robert J. Bar- 
rett, of Washington, D. C., vice president of the Nationa! 
Association of Master Plumbers of the United States, and 
Frank G. Louthan of Richmond, attorney and executive sec- 
retary of the Virginia Manufacturers’ Association. 

President Percy D. Miller of Winchester presided at the 
convention, and William E. Wolff of Clarendon was elected 
president for the next year. 

Following Mr. Barrett on the program was G. R. Salisbury, 
chief of the division of markets of the United States of 
Commerce, under whose authority comes also the administra- 
tion of the new plumbing products unit established at the 
request of the industry. Charts were presented by him 
showing the major importance of the plumbing and heating 
subdivisions of the construction industry—a three billion 
dollar business. He strongly urged master plumbers and 
heating contractors to support this new unit as competition 
among industries is keen for such units and the unit must 
be made use of in order to be maintained. 

Frank G. Louthan, executive secretary of the Virginia 
Manufacturers’ Association, voiced his approval of the Indus- 
trial Recovery Act and as an attorney expressed the opinion 
that Dr. Hugh Johnson, administrator of the act, would be 
faced with the problem of making many adjustments and 
interpretations in the application of its provisions. 


ELECTION OF OFFICERS 


The report of the nominating committee for new officers 
was adopted unanimously and resulted in the election of 
the following officers: 

President, William E. Wolff, Clarendon; Ist vice president, 
W. G. Winter, Richmond; 2nd vice president, A. R. McGone- 
gal, Clarendon; 3rd vice president, A. R. Thompson, Norfolk. 

Board of Directors: J. G. Boehling, Richmond; J. L. Pace, 
Roanoke; H. C. Messner, Clarendon; J. J. Shanahan, Nor- 
folk; E. G. Harris, Richmond; J. A. Maclay, Newport News: 
W. L. Lacy, Charlottesville, and P. D. Miller, Winchester. 

Paul C. King of Clarendon was appointed by President 
Wolff, to serve as secretary-treasurer, and this appointment 
was confirmed by the convention. 

The convention omitted the social features and held a 
strictly business meeting. 
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Washington Entertains 
National President 


Tue 38th annual meeting of the Washington State Master 
Plumbers Association was held in Seattle on May 29, with 
State President R. D. Minkler of Tacoma in the chair. Due 
to the fact that National President Edw. B. Kleine was in 
attendance at the meeting, there was a large gathering 
from all over the state, composed of delegates and guests 
from Spokane, Bellingham, Mt. Vernon, Everett, Pt. Angeles, 
Bremerton, Arlington, Kent, Enumclaw and Longview in 
addition to those from Tacoma and Seattle. 

At the request of President Winkler, National President 
Kleine was introduced by National Director Roy E. Thomp- 
son, who said that he did not know anyone better qualified 
to hold the high office of National President than Mr. Kleine, 
as he had served his local association in nearly every 
capacity and had held several offices in the National Asso- 
ciation before assuming the presidency. 


ELECTION OF OFFICERS 


The nominating committee was then called on for its 
report, and placed in nomination the following: James Hall 
of Seattle for president; E. G. Spangler of Seattle for vice 
president; and J. B. Moncur of Everett to succeed himself 
as treasurer. 

On motion made and seconded and carried, the secretary 
was instructed to cast a unanimous vote for their election. 

On assuming the chair the new president thanked the 
members for their confidence in him and then called for 
nominations for delegates to the National convention. 
James Smyth of Spokane and Chas. Twist of Seattle were 
elected; with Fred Rautman and Walter Reudell of Seattle 
as alternates. 

L. N. Hein of Bremerton extended an invitation to the 
State Association to hold its 1934 meeting in Bremerton, 
which was accepted. 


Louisiana - Mississippi Meets 
During National Convention 


Meerine during the period of the national convention, 
June 19 and 21, the Louisiana-Mississippi association list- 
ened to a hopeful report from L. C. DeLeon, its president. 
Mr. DeLeon has visited various cities during the past year. 
He was able to report that the association is in good shape 
financially. Unfortunately the funds are frozen at the mo- 
ment. He was also able to report that during his admin- 
istration, in spite of the difficult times, the membership was 
increased from 55 to 114. 

After the new officers had been installed, Mr. McLeon’s 
services to the association were recognized by a motion, 
made by E. L. Kimble, and seconded by L. F. Petrie, that a 
rising vote of thanks be given Mr. DeLeon for having con- 
tinuously served as an elected officer of the association 
since 1919. 

The officers elected for the coming year were: President, 
J. P. Davis, Jackson; Vice-President, C. O. Rundle, Shreve- 
port; L. J. Petrie, New Orleans; Secretary, J. P. McKay, 
Jackson. They were installed by National Director Joseph 
Pate of Birmingham, Ala. 

Resolutions were adopted by which the secretary of the 
association will be a member, appointed by the president, 
and that the board of directors shall consist of not more 
than ten and not less than five members, all to be appointed 
by the president. 


ENGINEERING 











AAs a AE orice 























































iL 


— 


FOR EVERY TYPE OF 
STEAM HEATING SYSTEM 


now offers the MOST 
COMPLETE LINE 
. of STEAM HEATING 
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For full information See Your Wholesaler or write to 
Hoffman Specialty Co., Inc., Waterbury, Conn. 








Reve 























CLOSET BOLT 


LT) 

















CLOSET \ 
SCREW YY 
LOWER WIRE PIPE 
TANK WIRE TANK ELL SCREW HOOK 
Summer is here once more you $h iid 


and with it comes the regu 
lar volume of repair and re 
modeling work, Many are 
your needs for Plumbers’ 
Specialties. If you have 
HINDLEY’S on hand you are 
“sitting pretty’ as the saying 
goes, but if you do not have 


HINDLEY MFG. CO., 


HINDLEY'S, then 
iat in touch with us at once 
Learn about the saving 
volved in HINDLEY’'S 
PLUMBERS' SPECIALTIES 
See our line DOMESTIC 
ENGINEERING PLUMBING 


AND HEATING CATALOG 


VALLEY FALLS, R. 1. 
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Womens Activities | 


“There is not a place in heaven or earth, 
There is not a life, there’s not a birth, 
That has a feather’s weight of worth 


Without a woman in it.” By DOROTHY EDWAR DS 


National Auxiliary Meets at New Orleans 
Mrs. Robert Liss 1s New President 


W une the convention of the National Association of 
Master Plumbers was taking place, the Women’s Auxiliary 
to that group met in the Gold Room of the Roosevelt Hotel, 
New Orleans, under the direction of Mrs. J. Preston Per- 
ham, president. This is of unusual interest, since iden- 
tically the same location was used by the auxiliary in 1921, 
at which time the constitution of the auxiliary was ac- 


Mrs. Robert Liss, New President 


cepted by the National Association of Master Plumbers. 

In selecting the officers for the following year, Mrs. Rob- 
ert Liss, Chicago, was chosen president; Mrs. O. G. John- 
son, Minneapolis, first vice president; Mrs. R. G. Schwarz, 
New Orleans, second vice president; Mrs. George Doench, 
Cincinnati, third vice president; Mrs. J. Miller Heidweiler, 
Trenton, N. J., treasurer, and Past President Mrs. E. D. 
Hornbrook, Kansas City, Mo., historian. 

The first speaker on the program was the newly elected 
president of the National Association of Master Plumbers, 
Robert J. Barrett, who gave a very interesting talk. All 
officers and directors of the auxiliary were then introduced. 
Following this, Norman so. Radder, secretary-manager of 
the Plumbing and Heating Industries Bureau, gave some 
interesting views on the work he 1s doing. Beautiful me- 
morial services then took place for the eleven members 
who had passed away during the year. 


The Past Presidents’ Club held a meeting and elected 
Mrs. E. D. Hornbrook president. A lovely luncheon was 
served to the ladies at noon Wednesday in the beautiful 
Patio Royal. After the luncheon, the members toured 
through the French quarter of the city and this proved 
tc be a very delightful trip. 

Reports of the national officers and of the state presi- 
dents were heard on Thursday morning, at which time 
the regular business session was held. These reports were 
very interesting, since each member learned of conditions 
in the various parts of the country. The student loan 
fund for girls was discussed and in view of the good it 
can accomplish, this was established. There is $670 already 
in the fund. 

A legislative committee was organized for the purpose 
of keeping all the members advised of any new bills of 
interest that are passed. 


Queens Auxiliary Holds Charity Party 


The Women’s Auxiliary to 
the Queens Association of 
Master Plumbers entertained 
180 friends at a charity card 
and bunco party held at the 
Amber Lantern, Flushing, 
m es 

The entire proceeds went 
toward the support of Wel- 
fare Camp, located in Brew- 
ster, N. Y., which takes care 
of needy convalescent girls be- 
tween the ages of 5 and 11. 
Since its founding five years 
ago by Matthew J. Kennedy, 
the camp has been supported 
almost solely by the Master 
Plumbers’ Associations of 
Greater New York. 

Special contributions of 
prizes to help swell the funds were received from the auxili- 
ary, some of its members and several concerns. 

Members from the neighboring associations came in goodly 
numbers. Handsome chromium plated relish dishes were 
awarded to the winners. 

The party was a success due largely to the untiring efforts 
of the committee members, consisting of Mrs. Charles R 
Budrie, chairman, Mrs. Jacob Stockinger, Mrs. Lawrence J 
Redmond, Mrs. Henri Billharz, Mrs. Joseph Mittasch, as well 
as the members. 


Mrs. Charles R. Budrie 


Second Vice Pres., Queens 
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Boston Auxiliary Is Entertained 

‘The monthly meeting of the Women’s Auxiliary to the 

Boston Association of Master Plumbers was held recently at 

the home of Mrs. Samuel J. Leavis, and it was well attended 

by both the ladies and the master plumbers. 

At the close of the meeting President Edward H. Marchant 
of the Master Plumbers’ Association of Boston and Vicinity, 
Inc., presented Mrs. James A. Cotter, president of the Wom- 
en's Auxiliary, with a gavel from the Master Plumbers’ Asso- 
ciation. 

Refreshments were served and the party was entertained 
by the talented, musical family of Mr. and Mrs. Leavis. 

As this concluded the meetings until the fall the auxiliary 
wished all those planning to go to New Orleans for the 
convention “bon voyage.” 





Albany Auxiliary Holds Card Party 

The Albany, N. Y., Women’s Auxiliary to the Master 
Plumbers’ Association held a card party recently at Commu: 
nity Hall, to which the master plumbers of Albany and 
Renselaer were invited. The proceeds from this party will 
help to defray the expense of an anniversary outing to be 
held in July. A short business session was held just before 
the card party. 





Cincinnati Auxiliary’s June Meeting 
The Cincinnati, Ohio, Women’s Auxiliary held its June 
meeting in the conference room of the American Building. 
After the regular business meeting, cards were played. 
Refreshments consisting of a lovely ice cream cake brought 
by Mrs. George Doench were enjoyed. 





Denver Auxiliary Entertained 

A delicious luncheon was served at a recent meeting at 
the home of Mrs. Robert Demmer to the members of the 
Denver, Colorado, Women’s Auxiliary. During the meeting, 
plans were made for an evening dinner party. Cards were 
enjoyed with honors going to Mrs. Laverty and Mrs. Cooper. 
Since this was the last meeting for the summer, plans were 
also made for a picnic to be held in July. 

Mrs. C. R. Cooper, president of the group, recently enter- 
tained the members at her home with a lovely lunch. Four 
members who had been absent for several meetings were 
present. Mrs. Bordeau and Mrs. Thurston carried off the 
honors at cards. 





New Jersey Auxiliary Elects Officers 

The Women’s Auxiliary to the New Jersey State Asso- 
ciation of Master Plumbers held its tenth annual conven- 
tion at the Madison Hotel in Atlantic City, N. J., on Friday 
and Saturday, May 19 and 20, and elected the following of- 
fieers for the ensuing year: President, Mrs. Joseph Berg, 
Orange; first vice-president, Mrs. Henry Williamson, Mont- 
clair; second vice-president, Mrs. John Conard, Trenton; 
treasurer, Mrs. John Heyrick, Montclair; secretary, Miss 
Matilda Berg, Orange; trustees: Mrs. Lewis Komiski, Jer- 
sey City; Mrs. Fred Nitz, Trenton, and Mrs. Clyde Cole, 
Union City; sergeant-at-arms, Mrs. Robert Gilligan, Jersey 
City. 

Mrs. Henry Bunker, Jr., of Union City was given a rising 
vote of thanks for her work as president of the auxiliary 
during the past year. 

Mrs. J. Miller Heidweiler of Trenton and Miss Matilda 
Berg of Orange were elected delegates to the National Aux- 
iliary convention in New Orleans, La. 
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SELL HEATING REPAIRS and SERVICE 


By getting into the Base- 
ment with Breuer’s Ball- 
Bearing TORNADO Far- 
nace and Boiler Cleaner 


There is no other method that will 
get you into the basement so easily 
and quickly as TORNADO Furnace 
and Boiler Cleaning Service—the 
logical place to sell heating repairs. 
service and specialties. And you 
make a profit on the cleaning job, 
too! Hundreds of dealers say the 
TORNADO increases business—pays 
the sales cost and sells heating and 
plumbing jobs. 


The TORNADO Is the most power- 
ful portable furnace and boiler 
cleaner bullt. Complete with ten 
necessary attachments. Low price 
—@asy payments—free trial. Ap- 
Pe proved by Underwriters’ Laboratory 

and Anthracite Institute. Write for 

Breuer Electric Mfg. Co. complete information on a real sales 


867 Blackhawk St., Chicago, Ill. producer. 

















POSITIVE 
PROTECTION 


against flooding—for oil- 
burners, stokers, basement 
stocks, etc. 


EMBY 


AUTOMATIC ELECTRIC 
CELLAR DRAINER 


Miner -Bradley Mfg. Ce., Seekonk, Mass. 























Sarco and dependability are 
synonymous in the minds of 
LVauilitnMe iii mitdlildeee ai) 


“has know the 


aTr 3300008 raat 
TR 223 3 rp Perfect performance, long life 
on an 9. 9aaa erie per ormance, tong ite 


and true economy are assured 





when vou spe ify the “SARCO 
183 Madison Avenue. hs 
New York, N.Y. Catalog [4 -10 sent on re quest, 


Branches in 
Principal Cities 


COPPER 
0-SOL FLOATS 
Quality Merchandise 
DOES MOST TO STIMULATE 


Consumer 
Confidence 














4’x3" Oval Fieat 


Incorporated 1907 


The AYLING & REICHERT CO. 
S$” Round Float 3047 NW. ERIE ST., TOLEDO, OHIO 
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-WARNOCK- 


Triple Wear Wrenches 


The Warnock wrench is easyto adjust. The strap is arranged in such a 
way that it can be drawn absolutely tight in one movement. Notice, 
too, that this strap is triple folded at the point of greatest strain. 


For chrome, brass and nickle plated pipe 


WARNOCK MFG. CO., Worcester, Mass. 


























Ask the 
man who 
uses them 





sharp threads cause 
them to go on first 
try—and he'll tell 
you hes going to 
stand by Darts be- 
| cause they help 
He ll tell you how ‘| him maintain his 
Dart Unions save | good reputation. 


-, and while 
time, and while E.M. DART MFG. CO. 


Saving time, save Providence, R. I 
? . ” 


He ll tell 


you how, year after 


money THE 
FAIRBANKS CO., 
Sales Agents 


Canadian Factory: 
DART Ke Cco., 


| Toronto, Canada 


year, they are the 
same fine quality 
how the clean-cut, 











SET-TITE PUTTY 


A Flexible Waterproof Compound for SETTING 
CLOSET BOWLS and General Plumbing Utility 
. 

Contains no oil to stain marble, 
tile or wood floors. 
Goes 50% farther than ordinary 
oil putty. 
Will not dry out, harden, crack 
or deteriorate. 

In three pound paper cartons. 





Send for our tool and book catalog. 


R. M. STARBUCK & SONS, Ine. 


P.0. BOX 1331 HARTFORD, CONN. 
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You wouldn't think of miss- 
ing your daily paper « « « 
yet it does not begin to help you as your business 
paper does . so why not @ minute to 


send in your subscription. You will soon realize 
the tremendous help you have been doing without. 


DOMESTIC ENGINEERING 
1900 PRAIRIE AVENUE « « CHICAGO 
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Oregon Auxiliary Holds Annual Convention 


The Women’s Auxiliary to the Oregon State Association 
of Master Plumbers held its annual convention at Salem, 
Ore., May 26 and 27, and re-elected its officers as follows: 
President, Mrs. R. D. Rennie, Portland; vice president, Mrs. 
Arthur Spickerman, The Dalles; secretary-treasurer, Mrs. 
Stephen Pollitt, Portland. The auxiliary was very active 
at the Oregon Master Plumbers’ convention and contributed 
much to its success. 

Miss Vivian Widmer was appointed delegate to the na- 
tional convention, this being the first time Oregon will be 
represented, personally. The Salem auxiliary arranged for 
a luncheon, after which everyone was invited to the home 
of Mrs. J. Bernardi. A sight-seeing trip was also enjoyed. 





Ogden Auxiliary Trying a New Plan 


The Ogden, Utah, Women’s Auxiliary is trying a new plan 
of meeting at the same time with the men. The first meet- 
ing of this kind was held some weeks ago, the men meeting 
in one room and the ladies in another. After the meetings 
the rest of the evening was spent playing cards and in con- 
versation. Light refreshments were served about midnight. 

The second meeting was held recently and was very well 
attended. The advisability of continuing to meet together 
is being considered, since many prefer to hold the meetings 
separately. 





Oklahoma City Auxiliary Is Re-Organized 


The Ladies’ Auxiliary of the Oklahoma City Master Plumb- 
ers’ Association was reorganized in March and since that 
time have obtained 12 new members. The new officers for 
this group are Mrs. John Swafford, president; Mrs. John 
Leder, vice president; Mrs. Howard Moore, secretary, and 
Mrs. W. D. Sellers, treasurer. The attendance has been very 
good with meetings being held on the first Monday of each 
month. After the business meeting the ladies joined the 
master plumbers for a game of bridge. The auxiliary will 
meet again in October. 





Chicago North and Northwest Auxiliary Closes 
Season 


The annual spring luncheon, which is the wind-up of 
meetings for the North and North West Women’s Auxiliary 
of Chicage for the summer took place on June 13 under the 
auspices of Mrs. H. H. Diedesch, Mrs. R. Liss, Mrs. W. E. 
Bahn and Mrs. E. Dwyer. There were 24 in attendance. 
After the luncheon, a short business session was held fol- 
lowed by a social hour at cards. The group has set aside 
July 25 for the annual outing to be held at the Long Lake 
home of Mrs. F. Pearson. Reservations must be made to 
the president, Mrs. L. P. Markowski not later than July 22. 
The next business session will be held in September. 


Portland Auxiliary Holds Benefit 


A card party, at which bridge and 500 were played was 
held recently at Norse Hall by the Portland, Oregon, Wom. 
en’s Auxiliary. There were about 60 in attendance at this 
benefit affair. Mesdames Kendall, Rennie and Finnigan 
were in charge. Five prizes as well as one door prize were 
awarded. The party was held for the benefit of the treas- 
ury, since the 1934 convention will be held in Portland. The 
auxiliary members were congratulated on their handling of 
this “very pleasant affair.” 
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PIPE LINES@@y 


NO SELL—NO BUY 

Two Knights of the road were walking along the railroad 
tracks and found a bottle of white mule. One took a drink 
and passed it to the other. And so forth until the bottle 
was empty. 

After a while one puffed out his chest and said, “You know, 
Bill, tomorrow I’m going to buy this railroad. I’m going to 
buy all the railroads in the country, all the automobiles, all 
the steamships—everything. What do you think of that?’ 

Bill looked at his companion, disparagingly and replied, 
“Impossible, can’t do it.” 

‘Why not?” 

“IT won't sell!” 


ONNECTED BY 












ROUNDABOUT HONESTY 


“Honesty is the best policy and its own reward.” 

“Why do you think like that?” 

“You know that dog I stole. I tried in vain to sell it for 
$2 and at last took it back to its owner, who gave me $5 


reward.,”’ —Karikaturen, Oslo. 


Youth: “My love for your daughter knows no bounds. I 
cannot live without her.” 

Her Papa: “Young man, you may die peacefully and with- 
out worry. I promise you I'll defray all the funeral expenses.” 





Judge: “Are you trying to show contempt for this court?” 
Prisoner: “No, I’m trying to conceal it.” 





RAILWAY SPEED 


As the car reached Westville, an old man with a 
long white beard rose feebly from a corner seat 
and tottered toward the door. He was, however, 
stopped by the conductor, who said: 


“Your fare, please.” 

“I paid my fare.” 

“When? I don’t remember it.” 

“Why, I paid you when I got on the car.” 

“Where did you get on?” 

“At Fawr Haven.” 

“That won't do! When I left Fair Haven there 
was only a little boy on the car.” 

“Yes,” answered the old man, “I know it. I was 
that little boy.’"—The Kabelgram. 


BACKWARD CHILD 
“How old are you, my little man?” 
“Darned if I know, mister. Mother was twenty-six when 
I was born but now she’s only twenty-four.” 





An Italian woman was running down the street to catch 
& train, and behind her came her fifteen children. Just be- 
fore she reached the station, a cop stopped her. 

“Here, lady, what have you been doing?” 

“I no do anything,” she said. 

“Then why is that mob following you?” 


— —— a2 


Floorwalker: “I noticed that your last customer did not 
buy anything, but he seemed very pleased. What did he 
Want to see?’ 

Salesgirl: “He wanted to see me at eight o’clock.’—Laugh- 
ing Gas, 

“Everything I do, I do fast,” explained the culprit in the 
traffic court. 

“Try sixty days,” responded the judge, “and see how fast 
you can do that.” 


a 


Doctor: “If your nerves are frayed, the thing to do is to 
bury yourself in your work.” 
Patient: “And me a concrete mixer!’ 





Kind Lady: The little boy looks sad, why don't you cheer 
him up? 

Small Boy: Didja ever try to cheer anybody that had just 
eaten six bananas, two hot dogs and four ice cream cones? 
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(( JUV bli cled 1S 


HAVE GIVEN BIRTH 
TO SOME BIG IDEAS 





E ARE PROUD of our table-cloths. Many 
W. them go to our laundry bearing disti- 
guished marks of service. Curlicues. Doodads. 
Thing-a-ma-bobs. But we are happy to have 
them help you give birth to that big idea. 

Thanks to you, and you, and you, the Roose- 
velt is becoming one of the most popular New 
York gathering places for sales. and advertising 
executives. Perhaps it is that dollar lunch served 
in the Grill. Perhaps it is that we have reduced 
our room prices to $4. Perhaps it is the quiet, 
efficient service. 

Come on over and use our table-cloths, too,* 
and if an extra one is needed to help you plan 
that campaign — just ask the head waiter. 


_*Pencils though. Fountain pens and indelible crayons leave us cold. 


| The ROOSEVELT 


“ 


New York City 


Madison Avenue at 45th Street 


A UNITED HOTEL 
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6551-T—“TE-PE-CO” 
Vitreous China “Penn” 
Blowout Urinal with 
Integral Extended 
Wings and Trap sup- 
ported on Cast Iro 

Hanger. . 


6853-T—“TE-PE-CO” 
Two-Fire Vitreous 
China “Troy” Top 
Supply and Back Outlet 
Syphon Jet Wall Urinal 
with Extended Lip. 


6623-T—“TE-PE-CO” 
Two Fire Vitreous 
China Extended Lip 
Top Supply Syphon Jet 
Pedestal Urinal. 


DOMESTIC ENGINEERING 


‘Renovize with 


Te-pe-co China .. the Urinal’s 
Most Sanitary Material 


July, 1933 


New laws and the recent quickening of business have brought 
about a decided stimulation in the market for plumbing fix- 
tures. There especially exists today the need for Urinals in 
the renovizing, enlarging and building of cafes, taprooms and 


teens 
SET id < s ws 


6221-T—“TE-PE-CO” 
Vitreous China Extend- 
ed Wing Urinal Stall. 


similar establishments. 


With the scientific and improved methods devel- 
oped of late, The Trenton Potteries Company 
has created from china, with its non-porous body 
and impenetrable glazed surface, its line of 
Te-pe-co China Urinal Stalls which formerly were 
only possible in porcelain. : 


In all public building work the Urinal is an im- 
portant part of the plumbing equipment. How 
many and what type is best? Te-pe-co has long 
been considered the leader in the manufacture of 
China Urinals. The experience of many installa- 
tions has placed in our hands information as to 
the number and type best suited to the condi- 
tions involved. It will be our pleasure to advise 
with any architect who may wish to consult us. 


THE TRENTON POTTERIES COMPANY 


TRENTON, NEW JERSEY, U.S.A. 
National Showrooms: Branch Offices: 
New York City — 101 Park Ave. Boston and Chicago 


Entrance on 41st St. 
Philadelphia — Architects’ Bldg. Export Office : 
17th and Sansom Sts. 115 Broad Street, New York City 


Our Guarantee 


We make but one grade of ware—the best that can be 
produced — and sell it at reasonable prices. We sell 
no seconds or culls. Our ware is guaranteed to be equal 
in quality and durability to any sanitary ware made 
in the world. The Te-pe-co trade-mark is found on 
all goods manufactured by us and is your guarantee 
that you have received that for which you have paid. 


TE-PE-CO 


All-Clay Plumbing Fixtures 
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Save Time on 


BEER 


Installations 


HERE ARE [mperia] 
SOME OF THE ITEMS 


BLOCK TIN FLARING KIT 


with 


IMPERIAL TOOLS 


The block tin flaring kit contains the tools 
necessary to quickly and properly cut and flare 
aie block tin pipe for use with flared couplings. 
COUPLING With this set you need never worry about fail- 


CARBONIC ures at the fittings. Imperial tools and parts 








GAS , , 
| REGULATOR 4 are all designed for faster, better installations 


DRAUGHT ; | and longer, trouble-free service. 
TUBE . 


Send for New Catalog of IMPERIAL 
BEER DISPENSING EQUIPMENT 


Just off the press. Every fitting and device 
necessary for complete installation of beer 
dispensing equipment is shown. Get yours 
today. 

HAND AIR PUMP 


IMPERIAL BRASS MANUFACTURING CO. 


1231 West Harrison Street, CHICAGO 
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lie In 


with the Profitable “LIQUID” Line of 


BEER DRAWING 
EQUIPMENT 


You can make installation of bars and dispensing units 
for beer an active part of your business by becoming 
a “Liquid” Distributor. Thousands of dollars worth of 
work in your line is being placed as a result of the 
return of beer. Cash in on this business. Over forty 
years of experience in manufacturing equipment for 
dispensing and bottling beer and other beverages have 
put The Liquid Carbonic Corporation in an unexcelled 
position to assist you. The Liquid Line is complete, in- 
cluding every type of accessory, cooler and beer tapping 
unit and the finest of Modern Bars. Discuss its full 
possibilities with a representative from the nearest 
“Liquid” branch. 





A COMPLETE LINE FOR EVERY 
BEER SERVICE REQUIREMENT 


Dispensing Units in Wood or Stainless Steel 


The LIQUID-ZAHM 
Controlled Pressure BEER DRAWING SYSTEM 


Beer Coolers Electric Refrigeration Equipment 
Pressure Regulators Pumps Air Fittings 
Tees Couplings Beer Faucets Tapping Bungs 
Block Tin Pipe Beer Switches 
RED DIAMOND CARBONIC GAS i 











| LIQUID - ZAHM 
Controlled Pressure 

| BEER DRAWING 

SYSTEM 
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Red Diamond Beer Cooler and 
Dispenser for Four Collis . 


Red Diamond Beer Cooler 
for Two or Three Coils 

















Red Diamond Beer Service Bar for Two-Half Barrels. _ 
Wood (as shown) or Stainiess Steel 








Liquid Combina- 
tion Dispenser 
for Draught Beer 
and aiso for | 
Bottled Beer 











ES ey 


Red Diamond Beer Service Bar for One-Half Barre! 








a 





Get the new Liquid Catalog of Modern Beer Drawing Equipment—illus- 
trating and describing the full line. Write for a copy today, and ask for 
the attractive distributor's proposition. Territories Open for Distributors. 


™ LIQUID CARBONIC 
CORPORATION 


| 3100 SOUTH KEDZIE AVENUE, CHICAGO, ILLINOIS 


Chicago Sales Room: 619-621 So. Wabash Avenue 


| Boston New York Philadelphia Pittsburgh Atlanta Jacksonville New Orleans 
—+ Detroit Buffalo Cleveland Cincinnati Nashville Memphi-« St. Louis Minneapolis 
Kansas City Dallas Denver Salt Lake City Seattle San Francisco Los Angeles 
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BEER 


DISPENSING EQUIPMENT 


by GRAND HAVEN 
Means Bigger Profitsfor YOU 


Will your beer business be just a flash in the pan? Or 
will it make money for you from now on? It largely de- 
pends on the kind of equipment you furnish. 











When you furnish GRAND HAVEN fixtures, you make 
satisfied customers—every time. Every satisfied custom- 
er makes the next job easier to sell—repeat 
business easier to get. Your profits from 


Above and at right, Gam ‘ ~ 3 
Golden Gate Taps. beer’s return are steady and permanent. 


The GRAND HAVEN line meets 
every requirement for a com. a | , ee a 

; . : : ON | mab . cant ee Grand Tap— 
plete beer dispensing job. | 0) Ald 14) Re ceed > i Apect Sacdioas Fone 
Besides the fixtures shown la ' : ll 
here, it includes Quick Open. 
ing Beer Faucets, Tapping 
Tubes and Bungs, Water Faucets, Air Pumps, 1-2-3 and 
4.Way Distributors, New York Bungs, Beer Switches 


and all needed connections and fittings. 


Sor 


Every piece is made of only the finest materiais, by 
skilled workmen, in one of the most modern plants in cali 


Ice Box 


America. Accurately machined, rigidly inspected, Coupling 


/ 


correct in every detail. 





We fully guarantee every piece 
of our equipment against defects 
of material or workmanship. 


ee * ey 
Grand Beer 
Pipe Coil 

Cleaner 


pecan mage echo Fig by GRAND HAVEN 
BRASS FOUNDRY 
GRAND HAVEN, MICH. 
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NEW .. DIFFERENT [sisi 
..EASILY SOLD / <4 
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iE it-meleliltimaelil-l-lilul til miletiedteleliiite 
Telola MiclMeloMolelill teelilc Mii Maell Maelie 
partment is fitted with a block tinned 
coil that is fastened to the tapping 


tube by a simple connection 


~ al 


C 





F 4 


No. 900—List $90.00 Complete. 
Other models from $40.00 to $100.00 


[he drain pan is conveniently located 
Chilo MEMioMaelitiiaiaite Miilcl Mit mae dit 
will not spill when it is removed 
te Space is provided in this compart- ’ 


ment foran extra case of bottled beer 





HIS is the most compact, self-contained, portable 

cooler for draft and bottled beer on the market—a 

complete unit with pump, coil, draft arm, tapping tube, 

etc., ready for instant service anywhere. It measures 

only 33!/,” long, 24!/,” wide and 46” high, is made 
entirely of heavy gauge steel, with an enamel finish, insulated 
with |!/, inch Celotex, equipped with solid brass fittings, and 
accommodates a quarter barrel of beer. 


You can make a real profit selling and installing the famous 
Metal-Bilt Dispensers—the line is complete and contains sizes 
for every need. Write today for complete information. 


The barrel is placed on an accessi- 


DETROIT METAL SPECIALTY CORP.  [ixRiApeenmenis 


pushed into place and the tapping 
1651 BEARD AVENUE, DETROIT. MICHIGAN 


tube is pushed down through the 







coil compartment and fastened 


= METAL-BILT TU-WAY 


PORTABLE BEER DISPENSERS 
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BRUNSWICK’S GREATEST LINE OF BEER SERVICE FIXTURES 
... the most complete line for 


ICE or MECHANICAL 


all America! 


REFRIGERATION... 


ALE GAGE IED | IES GOR: oR 


¢ De Luxe Com Box, fully encased in Monel 
Metal to workboard line with 4 beer taps and | 
water tap. 36 in. wide. Recutation Con Boxes 
(not shown) are carried in stock in 18 and 24 in. 
widths for immediate shipment. Prices begin at 
$16.00 (fittings extra at low prices on both models). 


® Two Secrion Ice Wornsoarp with 3 tap 
Regulation Coil Box for remote beer storage. An 
inexpensive arrangement with Monel Metal or 
copper workboard 23 inches wide. In 10 to 30 
foot lengths or longer to fit your space. 


$70.00 
F.0.B. Muskegon, Mich. 
(fittings, taps, extra at low prices.) 


e Nove.tty Box Wrra Two (2) Havr-Baarer 
Caractry of solid kiln dried wood in lustrous 
golden oak finish on all sides. Top is 14 inches 
wide with recessed compartment or face in Monel 
Metal. Interior lined and insulated with galvanized 
sheet metal. Aleo made for right or left hand tap. 


in 


e **Procress” Service Fixture 

showing standard counter of rib- 
n walnut with Honduras ma- 

hogany counter top. Standard 

back counter with top frame of 

butt walnut panes a 

8-foot length . 

Muskegon, 

unit extra as ordered.) 


EER service fixtures tailored to 

your space! That’s what Bruns- 
wick can offer in its newest, greatest line 
of dispensing equipment—coil boxes, 
novelty boxes, workboards, basement 
coolers—every thing you need! You can 
have Brunswick workboards in any 
arrangement with gleaming copper or 
spacious Monel Metal workboard, drain 
and bottle cooling compartment ar- 
ranged in best relation to taps. You can 
have either ice or mechanical refriger- 
ation with remote or under-counter 
storage of beer. Come To Brunswick 
For Every Tyre Or Beer Dispens- 
ING EquipmMENT! We have never shown 
a finer or more complete line—small 
units as well as large! Ask for the new 
Brunswick catalog—just off the press! 
Brunswick planning service includes of regular 


arrangement 
fixtures as well as planning and designing of special installa- 
tions——may we aid you? 


®@ Compcere 6 Foor Service Fixture consisti 
of front counter with complete workboard unit 
mechanically refrigerated. One %-barrel capac- 
~~ ee chamber maintains beer at 40° 
perature. Priced at $340.00 (copper 
pees < so Metal workboard .00. 


@ Counter Coocer Worxsoarp Unrr for me- 
chanical refrigeration. One section cools 
int bottles, two sections cool % barrel beer each. 
onel Metal workboard 28 inches wide. A com- 
plete utility unit for greatest efficiency of space. 


® Brunswic« Borttce Box of 22 gage 
metal, well insulated, with heavy 
alvanized iron lining. Holds 100 to 
50 bottles with ice and may be had 
in heavy white lacquer or grain wal- 
nut finish. Measures 40° long, 22” 
wide, 26" high 


e Baunswick Serres Boorn con- 
structed of high quality material 
throughout, finished in rich walnut 
color with black Presdwood base. 
Brunswick tables and chairs also 
available. Write for prices. 


THE BRUNSWICK-BALKE-COLLENDER CO. 


General Offices: 623-633 5S. Wabash Avenue, Chicago, Illinois Branches in principal cities of United States and Canada 












Hstablished Dealers Fight 
To Hold Market for 


Quality Beer Dispensing 
Equipment 


in marketing of beer dispensing 
equipment is a new industry, partly because beer has not 
heen sold for so many years, and partly because in the 
old days the brewery was not only the source of supply 
for beer, but for the fixtures used in its sale. Under 
the new set-up, the marketing of the equipment was 
thrown wide open and the confusion natural to such a 
situation threatened to produce chaos. Through this 
confusion, Domestic ENGINEERING has been working to 
bring out a system of orderly marketing. 

We have oftered every possible service in the direction 
of marketing. We have gone to great lengths to secure 
the necessary sales, technical and installation data ior 
those readers who wanted to brush up their knowledge, 
and for the newer dealers who had never handled this 
type of work. Now, we feel it a duty to continue not 
only this work, but to voice a warning about certain 
practices. 

The future of this industry demands that quality must 
not be sacrificed to price. 


BAD PRACTICES MUST CEASE 


This new industry has offered a great opportunity for 
the kind of abuses which President Roosevelt is striking 
at with his industrial recovery act. The better-known 
producers of dispensing equipment have, of course, 
turned out the quality of ware that must always be asso- 
ciated with the reputations they have established. But 
the usual thing has happened. Some of the “fringe 
producers” have undertaken to market products which, 
on the surface of things, could not have been of a 
quality to recommend themselves to any dealer who sees 
a lasting opportunity for service and profit in this new 
held. It has been reported to us, for example, that block 
tin pipe has been produced and sold which is not of the 
quality to assure the proper and safe dispensing of beer. 

Any alert dealer should be warned when the price of 
a product, offered by others at a substantially higher 
price, is so low that it simply can not represent the kind 
of materials and workmanship that go into quality prod- 
ucts. Beer is not a beverage which may be served in any 
haphazard manner, with any knocked-together equip- 
ment, and it is certain that the proprietor of the place 
of business that is selling beer is going to know very 
shortly what value he received for his money. 

One of our readers, a man who has had a long ex- 
perience in the installation of beer dispensing equipment, 
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said the other day to a representative of Domestic EN- 
GINEERING: ‘Within six months, there will be a steady 
stream of repair and replacement work on some of the 
equipment that is going in now. There's a lot of it 
being sold and installed by men who don’t know how 
to install it, and they are putting in stuff that isn’t up 
to standard.” 

The pity of this situation is indicated by the fact 
brought out by another reader, familiar with this. work. 
He had pointed out half a dozen advertisements in the 
classified section of a newspaper, offering equipment at 
a price. This dealer insisted that the alert seller can 
meet this kind of competition. He cited the case of the 
customer who came to him after having shopped all 
around. He was particularly interested in one assembly, 
but when asked about the quality of the equipment, it 
was plain that the assembly was being sold on price 
alone. “I told him,” said the dealer, “to take a look 
at the assembly we are pushing, and pointed out that 
here was quality merchandise at a comparable cost to 
him—and that we were in business to stay and would 
stand back of whatever we sold him.” 

It is not necessary for the dealer to think in anything 
but quality terms—-and we repeat the standing offer 
made in our June issue that any dealer wanting informa- 
tion on good bars and fixtures will be furnished such 
information on inquiry. 


QUALITY WILL WIN 


The selling of the best in beer dispensing equipment 
should be the objective of every dealer who realizes the 
opportunity he faces of building up a permanent busi- 
ness. Hand in hand with quality equipment goes the 
demand for adequate plumbing and heating facilities. 
This natural union gives added strength to the plumbing 
and heating dealer who takes up the selling and installa- 
tion of beer equipment. He is the ideal dealer to outfit 
the new beer stores complete. Other dealers can do 
only part of the job. He can supply and install all of 
the necessary equipment and fixtures. 

The manufacture and marketing of beer dispensing 
equipment holds a bright outlook for those who put 
emphasis on quality products and quality installations. 
It is fortunate for the better manufacturers that there 
is ready and trained, this group of dealers experienced 
both in selling and installing and accustomed to rank 
service to the customer ahead of a sale at any price. 





Remodel 
Twin 


Beer is now being 


sold in all kinds of places, 
from the smallest ham- 
burger shack to the majes 
tic night club. It is being 
sold indoors and in out- 
of-door beer gardens. L1- 
censes are being issued 
freely to one and all, but 
the prediction is prevalent 


that many of the existing licenses will not be renewed : 
due either to necessary restrictions governing the sale 
of food and liquor or from the fact that many of the 


This view shows the row of booths. At the end of the 
line of booths is space which can be used as a _ private 
dining room 


1 
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Large Store —It Becomes 


Cities’ Biggest “Tavern 


places now selling beer are 
merely fly-by-night outfits 
that have secured licenses 
and have opened up in an 
effort to get the early 
profits. 

Time will weed out 
many of the undesirables, 
and in the final analysis 
the really worth while 


concerns will remain in business. The trend is towards 
places of fair size so that groups of people can get to- 
gether around a table, quaff their beer, munch their 








pretzels, and discuss the varied problems of the day. 
LARGER PLACES IN FAVOR 


To a certain extent the beer garden fulfills this ob- 
ject, but the objection is that the beer garden is season- 


able, it cannot be used in 
wet weather nor when the 
wind is whipping around 
the corners, and on hot, 
quiet nights when cool 
beer is particularly appeal- 
ing the mosquito is a pest 
whose activities takes 
away the pleasure of the 
flowing bowl. 

Taking these facts into 
consideration led Harvey 
Strader, for many years 
one of the leading master 
plumbers of Minneapolis, 
a former president of the 
Mitineapolis and the Min- 
nesot: associations, to 
lease a Iuilding which had 
been occupied by a large 
furniture store. It is a 
one-story building, with a 


basement under the entire store and occupies a space 
approximately 100 by 150 feet. 

It is located at Nicollet Avenue and Lake Street, right 
across the street from the Minneapolis Base Ball Park, 








On the preceding page is shown a view of this new tavern taken from the customer's side of the bar. Here is a view back of 
the bar. These pictures give an adequate idea of the size of the “President,” as this new establishment is called 


and is in the heart of an active retail district. There 


are a half dozen or more large dance halls within a 


the new place. 
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Floor plan of the “President.” showing arrangement of 
. ° ‘ . ‘ . 
bar. dumb waiters, booths, private dining room, dancing 
space, etc. 


eggs, meats, etc.) used 
refrigerating unit with 


heater), thermostatically 
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iC oentinued on 


block of the “President,” the name of which graces 


The greater part of the basement is fitted up as a 
rathskeller. It is cool and comfortable and will also 


take care of the overflow 
from the first floor. 


THE SERVICE EQUIPMENT 


A part of the basement 
is being used for the 
kitchen, where food will 
be prepared and the dishes 
washed. It is equipped 
with the most modern 
ranges, culinary sinks, 
tables, cabinets, etc. Dumb 
waiters are used to convey 
food and supplies to and 
from the basement to the 
first floor. 

A large beer cooling 
room has been installed in 
the basement and ts also 
being used tor the storage 
ef food products (butter, 


the restaurant \n electric 
blower (similar to a wuntt 
controlled, maintains an even 


Page 127) 





Fig. 1—Above is a view of typical 
beer tapping connections 


Hook-Ups 


| HERE are more 


angles to the installation of beer dis- 
pensing equipment than are readily 
apparent to the casual observer. 
The quality of the beer may be of 
the finest when it is barreled by the 
brewer. Utmost precautions may 
be taken to keep it in this condition 
during storage and delivery to the 
place where it is dispensed. How- 
ever, if the equipment for tapping 
the kegs, for drawing the beer and 
for serving it are not what they 
should be, the quality is taken away 
from even the best beer. Not only 
is this the case but the correct dis- 
pensing of beer requires a thorough 
knowledge of the proper methods of handling the equip- 
ment, on the part of the one who makes the draught. 
Without this knowledge, the dispenser is certain to face 
loss through waste and will also run the risk of losing 
customers as a result of lowering the quality of the 
product. 

Essentially, beer dispensing installations consist of 1, 
Draft Apparatus; 2, Tapping Apparatus; and 3, Pres- 
sure Apparatus. Draft apparatus includes cooling coils 
or containers, faucets and refrigerator box couplings. 
There are two necessary precautions in drawing beer 
through cooling coils, in fact any tubing. The first is 
to prevent excessive foaming. Any restrictions in beer 
pipe lines, such as kinks or washers, which may ob- 
struct the floor will cause excessive foaming. The rea- 
son for this is that the kink or the washer reduces the 
cross-section area of the tubing. The quantity of beer 
flowing is the product of the cross-sectional area and the 


for Bar 
Installations 


The connection of 
dispensing equip- 
ment and the skill 
in drawing governs 
the final quality of 
beer at the glass 


rate of flow. When a certain quan- 
tity of beer is flowing through a 
length of tubing of uniform cross- 
section, at a certain rate and when 
it comes to a kink where the area is 
reduced, it is obvious that the rate 
of flow of the beer at this point 
must be increased if the same quan- 
tity is to pass. Then, just beyond 
this kink, where the cross-section 
area goes back to normal, the flow 
slows down. The action is some- 
what the same as that of a squirt of 
soda in an ice cream soda. A great 
amount of foaming results. 

The second precaution necessary 
in beer drawing is cleanliness. No 
traps should be permitted in the beer line. When the 
faucet is opened and the pipe is disconnected in the 
basement, any liquid in the coil or connecting lines should 
drain out by gravity. It is general practice to run cold 
water through the beer coils, making an attachment be- 
tween the cold water faucet at the rinse tank and the 
beer faucet, at least every day. Once a week, coils 
should be thoroughly cleaned. However, in cleaning 
this should not be done in such a way as to loosen or 
remove the beer stone on the inside of the piping. Beer 
stone is the coating which forms on the inside of block 
tin pipe, as a result of natural developments. When 
this is removed and when the beer comes in contact with 
the bare tin, the beer becomes clouded and takes on a 
metallic taste until a new coating of beer stone is formed 
automatically in due course of time. 


In general, the tapping apparatus may be described 
(Continued on Page 137) 
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WHY GAMBLE? 


— INSIST ON— 
THE TRIED AND PROVEN—TIME TESTED—DEPENDABLE 
BISHOP & BABCOCK 


BEER EQUIPMENT 
Just a Faucet A Complete Line of 
st Or a Tap BUT Beer Dispensing 
Or a Pump : 


Equipment with Hundreds 
Or One Dispensing Unit of Accessories 


OVER HALF A CENTURY OF EXPERIENCE TELLS THE STORY 
OF SUCCESSFUL LEADERSHIP IN MANUFACTURING BEER 
Pr ee a a 














No. 274 Champion Novelty Box No. 122 Premier Coil Box 


04 YEARS OF PERFECT SERVICE! 


THAT’S WHY THE NAME “BISHOP & BABCOCK” IS SYMBOLIC 
OF QUALITY MANUFACTURING AND FAIR DEALING ~ ~~ ~ 


We Handle a Complete Line of Coil Boxes and Novelty Boxes in 
Mechanical Refrigeration or Direct Icing. Write for Catalogue. 


THE BISHOP & BABCOCK SALES CO. 


CLEVELAND, OHIO 
BRANCHES OR REPRESENTATIVES IN PRINCIPAL CITIES 











‘The Bar 


service connections 


which 
steady 


Fig. 1—The close supervision over 
the bar connections makes this instal. 
lation of wide interest 


| 

I HE Katz and Lewis Plumb- 

ing Company of Chicago is one more plumbing concern 
that is engaged in equipping beer dispensing establish- 
ments. A big job which they are just now completing 
is located at the center entrance to the Century of 
Progress Exposition. Fig. 1 is a picture of the building 
which was taken during construction. This place is one 
of a chain of restaurants. Speed has been one of the 
important elements in the construction. Actual work 
was begun after the Fair had opened. Accordingly 
every day spent in construction has meant just so much 
lost business for the restaurant owner because of his 
inability to serve the large World’s Fair crowds. On 
the other hand, regardless of the urge to hurry the work, 
the installation of service connections has been made in 
a thoroughly approved manner. Because of the close 


insure 


its 


operation 


supervision which was exercised over this job, the piping 
plans are of particular interest to our readers. This 
is indicated by the accompanying illustrations which 
show the service connections for the bars and toilet 
rooms. The top picture of the group below features a 
line of outlets on the main floor, which serve a long 
bar. The two lower views were taken from the floor 
below, looking up at the connections to these outlets. 
It will be noticed that these drainage connection outlets 
are trapped by means of a drum trap, immediately be- 
low the outlet. The branch then carries over to the 
horizontal main waste where it is both vented by a line 
running up along the wall and connected to the main 
waste. 

One of the interesting features of this installation 
has to do with the waste connections for the eighty-foot 


Working up to the bar with the service connections 


Fig. 2—Immediately below are the waste connections for 


one of the bars. 
side view of the waste line. 
another 


Fig. 3—At the lower left is an under- 


Fig. 4—At the lower right, 


underside view of connections 
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Typical installation of a 
JANETTE “National” 
















électric 


EER PUMPS 


| HE return of beer has brought to the plumbing trade a flood of 


new and profitable business. 





The aggressive plumber is going after this work strong and the 
plumber who is doth aggressive and careful is going after this business 


with PROVEN equipment such as the JANETTE BEER PUMP. 


The Janette Beer Pump has an established reputation with the bee: 
trade dating back from 1909—many of these pumps having seen 20 
years or more of continuous service. The plumber who handles 
“JANETTES” has the advantage of selling a pump that is already 


THE JANETTE 
‘** NATIONAL” 


Pump complete with 
large blue enameled ver 
tical tank, tank pressure 
wauge, beer pressure 
yauge, pressure regulator, 
safety valve, air strainer 
giass dome, red signal 
light. A unit in a class 
hy itself A real bar 
ornament 


List Price $125.00 


known to his prospects. 


The Janette Beer pump is made—complete—in one factory; the pump 
unit is not an assembly job. We even make our own motors. Thus 
the entire machine is covered by an ironclad 3-year guarantee. The 
pump is fully automatic in operation. All moving parts are enclosed. 
It is a direct, gear-drive unit with no troublesome belts or pulleys. 7 







The beer season is now at its height. Let's get started 
with Janette Beer Pumps—NOW. 






Order a sample “National” or Type “TE” pump direct 





THE TYPE “TE” 





trom this ad at our generous plumber discounts, or, if 
you preter, send tor further information. 





Pump complete with 
horizontal tank, beer 
pressure gauge, pres- 
sure regulator, safety 
valve and air 
strainer. For instal- 
lation in basement 
or under back bar. 


List price $100.00 












MAIL THE 
COUPON TODAY 






BEER EQUIPMENT DEALER SECTION 


Fig. 5—At the right are the con- 
nections for a line of water 
closets and lavatories 


Fig. 6—Below Fig. 5 is an under- 
side view of the drainage line 
and fittings 


bar located on the ground floor level. 
Here there is no basement and the 
drainage line is located directly un- 
der the waste outlets serving the bar. 
With these out in the room about six 
feet from the wall and with adequate 
venting required, the problem became 
one of arranging the piping which 
would meet the approval of the City 
Health Department. Acting upon 
suggestions from this quarter, the 
following connections were worked 
out. Each of the waste outlets for 
this bar, there being about twelve of 
these connections, connects into the 
bottom part of a drum trap. The op- 
posite bottom connection of this trap 
carries horizontally, a nipple about 
8 in. in length. This run rises about 
5 in., carries horizontally approxi- 
mately another 5 in. and then drops 
into the main drain. This, of course, 


Working up 
to sanitary 
fixtures with 
service Con- 
nections. ... 
These ptc- 
tures show a 
portitonof 
equipment in- 
stalled 1n con- 
junction with 
anew bar 
now being 


completed 





provides a trap for holding the water 
seal in the drum trap. The vent con- 
nection is taken out of the upper 
side connection of the drum trap and 
is carried straight back to the rear 
wall where it rises to a level above 
the highest bar sink. At this level, 
the several vents are tied together by 
a horizontal line which ties into a 
main vent stack. 

The illustrations marked Figs. 5 
and 6 show the upper and underside 
connections for a line of urinals while 
Figs. 7 and 8 illustrate how water 
closet and lavatory connections were 
made on the opposite side of the 
room. 

Two barreled beer storage rooms 
have been provided in this building. 
soth are located on the ground floor 
level. They are refrigerated mechan- 
ically and a part of the insulation con- 
sists of a wool fill which has been 
packed in the stud spaces between the 
sheathing forming the walls. As for 
additional features of the mechanical 
equipment which has been installed 
for making this establishment meet 
the demands of its patrons, these in- 
clude an air conditioning plant. 


Fig. 7—At the upper left is a line of urinal 
connections to serve this bar installation 


Fig. 8—Directly at the left is an underside 
view of the piping and fittings 
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For many years the name Kitson 
has been synonymous with high 
grade Plumbing and Gas Fit- 


tings. It was, therefore, only 
natural, when Beer became 
legalized, that Kitson should 


apply their long experience and 
modern shop facilities to the 
manufacture and sale of 
“QUALITY BEER FIT- 
TINGS.” 


Beer Fittings 
of Quality 





ENGINEERING 




















You can depend upon Kitson 
Beer Fittings, as you have al- 
ways been able to depend upon 
Kitson Plumbing Fittings. 


Write for ILLUSTRATED 
LITERATURE containing sizes 
and details of the akove Beer 


Fittings,—then consult your 
Plumbing Supply Jobber or 
Wholesaler. 


‘“‘We distribute through the Plumbing Supply Jobbers and Wholesalers’’ 


KITSON COMPANY 


Westmoreland and Stokley Sts. 








Philadelphia, Pa. 
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Sanitation 
in the Beer Dispensary 
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P unenees. plumbing inspectors The writer of this article 


and health officials are almost unant- 


mously of the opinion that toilet rooms predicts that Health De- 


should not be placed in the cellar or base- 


ment of a building, except in the cae partments will see to it 


of an extra toilet installed in the base- 


ment for the benetit of those who might that satisfactory plumbing 


be working there, and then only when 


there are toilets on the upper floors. equipment 1s installed 


In fitting beer stores with toilet rooms 
it is sometimes impossible to secure 
needed room for toilets on the ground 
floor and it then becomes necessary to locate these rooms 
in the basement. 

The objections to the basement toilets are the absence 
of natural light and ventilation; the necessity for going 
up and down stairs with the possibility of accidents that 
may result; and the inability to give them proper super- 
vision with the result that fixtures and appliances are 
likely to be broken or stolen 

Therefore the above layout has much to commend it. 
The center of the store is occupied by a serving island 
with a counter and bank of stools around the island and 
with open end booths around three sides of the room. 

The two toilet rooms are placed back to back and ac- 
cess to each of them is through a store-room. Double 


doors make them almost noise-proof. These toilet rooms 
are fitted with large double windows, thus affording 
ample light and ventilation. Floors are of terrazzo and 
walls are of vitrolite and toilet partitions are of enameled 
steel. 

AN IDEAL PLUMBING LAYOUT 


The ladies toilet room is fitted with a modern vitreous 
china closet combination and a lavatory of the same ma- 
terial (supplied with hot and cold water through self- 
closing faucets) and with a vitreous china dressing table 
and mirror over same. The men’s toilet room is equipped 
with a similar closet combination and lavatory and also 


(Continued on Page 1235) 
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YOU CAN’T MISS 
with this Simplified Tap Bush 


The Peerless Tap is foolproof... Even in the dark, it guides 
its way automatically to a perfect seat... then a half twist and 
you have a positive air-tight seal...the coupler locks it in 
place. You cannot put it on any way but the right way . . . that is 
why 80% of all beer barrels are equipped with the famous Peer- 
less Tap Bush ... It saves barrels, saves time and saves MONEY. 














She Peerless Tap 
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@ We manufacture the 
Peerless Portable Beer 
Cooler—a patented unit 


that retails for $30.00. 


_|| THE AMERICAN TAP BUSH CO. 


DETROIT @ MICHIGAN 


A study in contrasts, not unlike the difference in 

the merchandising of beer dispensing equipment. 

These Century of Progress exhibits show a scene 
of 1845 and one of 1933 


Push Sale of 
Beer Dispensing 


Equipment 


WO or three months ago there might have been 


reason for wonder as to the settled channels through 
which beer dispensing equipment would be sold. Only 
one thing could be said with any certainty—that the 
field was pretty much open to the group of retail out- 
lets that would be alert to its opportunities. Of course, 
there is a great deal of the usual selling on the appeal 
of nothing but price, by concerns set up to do business 
in no other way. But it is now obvious that the plumb- 
ing dealer has taken the great volume of such business, 
and that he will be the outlet for quality merchandise. 

We show on next page the advertisement of a plumb- 
ing dealer firm in Iowa which is typical of many such 
advertisements from all over the country. Generally 
speaking, these advertisements offer much the same serv- 
ice—‘Everything necessary,’ and the names of the 
manufacturers of the products advertised indicate that 
the plumbing dealer 1s going in for the best types to be 
had. 

DEALERS ARE ADVERTISING 


This last thought is reinforced by the fact that a num- 
ber of these advertisements are built up in the form of 
announcements of the fact that the plumber dealer has 
beer equipment for sale, and this is usually followed by 
a line or two in which the name of some well-known 
manufacturer appears. Obviously, then, these dealers 
are depending upon the known quality and standing of 


the companies they represent, rather than on any smart 
selling argument—and that is a good sign. 

It is interesting, too, to find that, in the larger cities, 
those plumbing dealers who, in the pre-prohibition days 
did a great deal of beer equipment work, are now 
being called upon by old acquaintances to take care of 
fitting up the new restaurants, cafes and taverns. One 
such is George J. Bongerz, of Chicago. We have quoted 
Mr. Bongerz elsewhere in this issue as to the attention 
some of the equipment is going to need shortly. 

In fact, even with reference to simple details, there is 
already some difficulty being encountered where equip- 
ment has been selected and installed by those who do 
not properly understand the requirements. Mr. Bongerz 
was called in just recently to a restaurant near his place 
of business. Some one had installed a small bar, but the 
space between the tap and the drain is so shallow that 
when the beer is drawn the glass must be thrust against 
the tap. The result is a glass of beverage that is ‘‘flat,”’ 
a fact which Mr. Bongerz ascribes to this lack of space 
which would enable the drawer to lower the glass and 
thus secure the creamy froth, without which patrons do 
not care for the brew. 


This picture shows the sign Mr. Bongerz displays on beer dispens- 
ing equipment 
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We show with this article a photograph of the front 
window of Mr. Bongerz’s place of business and call at- 
tention to the glass sign which hangs above his name, 
carrying the words: ‘“‘Beer Pumps and Supplies,” to 
let the world know that he is prepared to furnish such 
service. ‘These words also appear, in larger lettering, at 
the top section of the window on the side of the building 
to the right of the view we show. 

[Immediately upon the legalization of beer, Mr. Bon- 
cerz had his business cards reprinted, and here again it 
will be noticed that he has made plain the complete serv- 
ice he is prepared to offer in connection with the sale 
and installation of the beer dispensing equipment. 

Among other interesting advertisements of plumber 
dealers is one published by the Modern Plumbing Com- 
pany of Bay City, Michigan. This advertisement lists 
the complete equipment the firm is prepared to furnish 
for beer service, and then adds: “Call ‘the one-trip 
plumber’ to connect waste and water supply for bar or 
counter,” thus showing that this firm recognizes the fact 
that the new beer dispensaries are creating business in 
the staple lines of plumbing. 





We Sell and 


Install All 
Necessary 


BEER 
EQUIPMENT 


AGENTS FOR 








Equipment and Supplies 


Electric, Hydraulic and Hand Operated Beer 
Pumps. 


—Bar Fawcets, Bar Drainers. 

—Picnic Pumps and Repairs. 

—Cocks and Fittings. 

—-Workboards, Regulators. 

Coil Boxes, Cooler Outfits. 

—Open Top Novelty Boxes for Service. 


Evervihing necessary in restaurants and Cate 
serviee for deer. 


And we 


for funtitless, 


are exports nt pmstalline tie equipment 
SHNArY SeTVICe, 

Get our prices and let ns show yon ths line of 
special equipment, 


Schueth Bros. 


PLUMBING AND HEATING 
Phone 253-R-2—Dyersville, Iowa 








An lowa firm of plumbing dealers takes space in the newspaper 
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MASTER PLUMBERS 
EVERYWHERE 
MAKING MONEY 


Selling 
as Many as 
TEN 
A DAY 


READ 
HOW THIS FEDDERS 
ICE BEER COOLER 
PAYS PROFITS... 


made, popular priced, no service worry and sells 

















is beautifully 


on sight to anybody who wants to serve keg beer. 


Pure Block ‘Tin Beer Coil I big PRICE 
Insulated Steel Cabinet , . 
ONLY 


L ses Cake or Crushed Ice 


Ample Cooling Capacity 
Mccupies Space only 15” sq. 
(senuine Bar Spigot 
Walnut Finish | 
IMMEDIATE DELIVERY Peggle asc 9p nga 


“ge see are 





ame " 


FEDDERS 
AIR 
COMPRESSOR 

lor supplying 
compre seed air 


to Bee Kegs. 
kg \uippe d with 
pressure control 








Volt OO cycle 
Gseneral Electric 
motor as stand 
ard. Mounted 
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“FEDDERS MANUFACTURING CO. 


57 Tonawanda St. Buffalo, N. Y. 
ALSO A COMPLETE LINE OF ELECTRIC BEER COOLERS 
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BEER PUMPS 




































































Arrangement of tapping apparatus. 


Ingersoll-Rand has been building compressors 
for 60 years. |-R beer pump units are the result 
of those years of compressor-building experience. 
These pumps are compact, entirely automatic, 
and absolutely reliable. They will not pump oil. 
They are equipped with General Electric motors 
and will operate from any light socket. 


There is a good profit in this line for enthusiastic 
distributors. 


Standard Equipment 


Sturdy |-R Compressor—G. E. Motor—Air cleaner and 
muffler—Air aftercooler—Noiseless V-Belt drive—Auto- 
matic pressure regulator—Reducing valve—High and 
Low pressure air gauges—I0 ft. of electric cable—Air 
receiver. 


a f 


Cabinet Model Vertical Model 
Branch Offices in Principal Cities 


Ingersoll-Rand yoo, 


Please send me full information on the I-R beer pump 
and full details as to discounts to dealers. 


Name 
Address 


City 
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We have seen a number of advertisements in which 
plumbing dealers call attention to the fact that they have 
done complete installation work in breweries, and in 
restaurants, cafes, etc. McKeever and Devoe, Amster- 
dam, N. Y., ran a newspaper advertisement recently 
calling attention to the fact that they furnished the 
“modern plumbing, heating and beer dispensing equip- 
ment for the new Dutch Grill.” This, of course, is good 
merchandising—using the satisfied customer as proof of 
ability and readiness to serve the new trade. 

A Stamford, Conn., firm inserts an interesting thought 





Emergency Telephone ROGERS PARK 6422 


Rogers Park 2908 


GEORGE J. BONGERZ 


Former Owner Continental Beer Pump and Plumbing Co. 


PLUMBING—BEER PUMPS and SUPPLIES 
DRAINAGE 


6921 NORTH CLARK STREET CHICAGO 











Above is the face of the Bongerz business card. Below is the 
back—listing all of the various products he is prepared to 
furnish 





NOVELTY BOXES 
BEER COOLERS 
C. A. REGULATORS 
WATER PUMPS 
ELECTRIC PUMPS 
HAND PUMPS 
BLOCK TIN COILS 
BEER FAUCETS 
BUNGS AND TUBES 
PEERLESS TAPS 
AIR GAUGES 
AIR REGULATORS 
BEER HOSE 
AIR HOSE 
AIR TUBING 











in its advertisement, in which it lists a long line of beer 
dispensing equipment. “All beer fittings,’’ the ad says, 
“turnished by us are made to conform with the sani- 
tary code of the Board of Health,” and further along 
in the advertisement we see the remodeling idea cropping 
up when they say: “All fittings and necessary washers 
to set up or recondition old bars.” 

Our dealer has been awake from the very first day— 
and even before—beer was legalized. Large jobs and 
small have been entrusted to his care. He has asked, 
and received, a great mass of information from DoMEs- 
TIC ENGINEERING. We will be glad to continue to furn- 
ish any dealer with data as to products or technical 
matters, 
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Questions on 


Beer Dispensing 
Installations 


The Care of Beer 


To THE Epitor: 

How should beer be taken care of by the dispenser in 
order to insure a satisfactory draft when it reaches the 
class? On a number of occasions, we have been called 
upon to furnish this information to our customers. 

Chicago, Illinois. G. W. G. 
To THE READER: 

In order to preserve its qualities, beer should be kept 
at a fairly even, cool temperature from the time ft leaves 
the brewery or warehouse until it is served. The bar- 
rels of beer should be refrigerated or cooled in a beer 
cellar at about 40 to 50 deg. Fahr. Coils near hot water 
or steam lines should be insulated. The beer should be 
drawn fairly cold—at about 35 to 45 deg. Fahr., and 
preferably into cooled glasses. However, it is recog- 
nized that there may be some difference of opinion here, 
depending upon the preferences of different tastes. 

Beer should not be disturbed or agitated to any ap- 
preciable degree. In order to help the beer settle and 
clear, beer should not be tapped prior to two days after 
delivery if possible. 

Beer should constantly be kept under an even pressure 
night and day. 

Lengthy cooling coils. should be avoided. The coils 
should be of even inside diameter with smooth connec- 
tions. The coils should be short and direct, with the 
barrel directly below or close to the beer faucet. 

Leather, rubber and fibre washers in the beer and 
carbonic gas lines should be checked carefully to make 
sure that they fit tightly. Damaged or aged washers 
should be replaced and a supply should always be kept 
on hand. 

In cases where a single tap is being used, install a dis- 
tributing pipe with 2 cocks, so that a tapped barrel may 
always be in reserve. When a barrel is emptied another 
barrel can be connected simply by turning the cocks 
on the distributing pipe. 


The Purpose of CO, in Beer 


To THE Eprror: 

What is the average pressure required from beer 
pumps? I understand that the principal requirement 
is to hold the carbonic gas in beer rather than to lift 
the beer to the faucet. Also, what is the bore, stroke 
and number of strokes per minute of the pumps used ? 
What is the motor horsepower ? 

New York. W. D. E. 
To THE READER: 

Our information is that in the ordinary installation 
where the beer is in the basement and the bar is on the 
first floor, an avearge pressure of 12 pounds per square 
inch is required to be maintained on the beer in order 
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THE 


ARISTOCRAT 


BEER FAUCET 
MEANS MORE 
PROFITS 
TO YOU 


Because the 





Aristocrat 18 So 
outstanding in 
design and construction it will positively sell 
more installations for you. The Artstocrat 


Patent No. 90,305 


takes you from the ordinary faucet class into 
one that has many real concrete sales closing 


arguments. 


Some of them are: The offset handle, giving clear 
vision of the glass in drawing beer. Beautiful mod- 
ernistic design, which is very appealing to the eye, 
therefore cutting sales resistance. A 2 inch ground 
key which has more bearing surface than any other 
make. Enclosed working parts, including tension 
spring. Draws beer two to three times faster than 
ordinary makes. 


Follow the lead of larger manufacturers, use 
Aristocrat Beer Faucets on all your installations. 
Let us quote you on your requirements. Aristocrat 
faucets are guaranteed to be leakless and all products 
are guaranteed against mechanical imperfections. 
All orders are filled promptly. We manufacture a 
complete line of beer cooler and coil box fittings. 


Increase your profits by selling and installing the 
Aristocrat Beer Pump on all your jobs. The Aristocrat 
Beer Pump is another outstanding development. It 
is not another ordinary converted air compressor, but 
is one designed exclusively for beer work. ‘This newly 
developed beer pump does not use oil in the com- 
pression chamber, so therefore’ cannot pump oil into 
the beer, as some compressors do. It comes equipped 
with an air filter, pressure reducing 
valve, pressure gauge, automatic cut- 
out and 4 horsepower motor, all 
mounted on an 8 by 


24 steel air receiver. | 
Priced at $65.00 @ 


list. 





The above descrip- 
tion is also almost 
identical of the Mid- 
get ARISTOCRAT 
Beer Pump which is 
priced at $42.50 list. 


AIR SPECIALTIES MFG. COMPANY 
902 N. Spaulding Ave. Chicago, Illinois 
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HAJOCA BEER FAUCETS 


for Straight Flow Control 
without Wildness or Excitement 
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THE TAPROOM 


Patent Allowed 

HE finest beer faucets money can 

buy. Patent features insure com- 

plete control of flow without inter- 
ference from stem. The stream travels 
a much shorter distance from seat 
to air and delivers a much more satisfac- 
tory glass of beer. 


Handle is directly in front and can never 
strike the box. It is operated by slight 
touch of the hand. Working parts are 
quickly removed through the top cap for 
cleaning — 16-Point adjustment keeps 
handle on the vertical and provides for 
indefinite wear. 


Streamline design, without dirt-catching 
nuts or crevices, can be easily kept clean 
within and without. The adjustable 
flange and block tin-lined shank can be 
made any length from nozzle to box. 
Give your customers 


HAJOCA BEER FAUCETS— BEST BY TEST 


SENATE 
BEER 
FAUCET 
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to make a satisfactory draught. Where the pipe runs 
are long, obviously the pressure must be increased and 
sometimes it is as high as 15 pounds per square inch. It 
is understood, of course, that this does not refer to the 
pressure developed by an electrically driven air com- 
pressor or a hydraulic pump. In the case of an electric 
compressor, usually it cuts in at about 30 pounds per 
square inch and shuts off at about 35 pounds per square 
inch. A pressure regulator is introduced in the line 
between the air storage tank and the beer kegs which 
reduces this pressure of from 30 to 35 pounds per square 
inch down to from 12 to 15 pounds per square inch. In 
the case of hydraulically operated pumps, the pressure 
developed in the air tank depends upon the pressure of 
the water in the water supply system. 

In Chicago, this equipment is able to develop about 
18 pounds per square inch air pressure. Carbonic gas 
cylinders carry a pressure of 1400 pounds per square 
inch and this likewise is reduced to from 12 to 15 pounds 
per square inch. 

Of course there are variations. Literature from one 
manufacturer specifies that their beer pressure pump 
is set so that the motor cuts in at 10 pounds pressure 
and cuts out at 30 pounds pressure. 

The bore of one pump is listed as 158 in.; the stroke 
is 2% in. and the compressor speed is about 350 rpm. 
The motor used is of the refrigerating type having a 
rating of 1/6 horsepower. It is a repulsion-induction 
motor. 

Our information is that the air or gas which is in- 
troduced under pressure into the beer kegs has a double 
purpose. First, it serves to force the beer out of the 
barrel and up to the faucets. Second, it serves to keep 
the natural CO? gas in the beer. 


Unions and Cleanouts in Waste 
To THE Epitor: 

This letter may be all out of line but you request 
from time to time the opinions of your readers on the 
various subjects covered by your publication. 

On page 37 of the April edition of Domestic ENai- 
NEERING, Mr. Frank R. King has a very neat drawing 
#nd a very interesting article on the subject that is more 
or less on our minds at this time. Not only the con- 
nections to bars, but the pleasure of elbowing the same. 

An associate and myself were looking this drawing 
over and I, as most inspectors do, commented on the 
use of so many unions. My associate asked me if I had 
nerve enough to question Mr. King about the unions, 
so here goes. 

It seems to me that the installation of unions in any 
waste line is poor practice: first, because unions will 
diminish the size of line and create an obstruction and, 
second, because they are not necessary. Any plumber 
can, if necessary, dismantle the waste pipe for thorough 
cleaning without unions. 


— CORPORATION 

Walaat St. Bridge ot Dist St, Philadelphia, Pa. 
Send complete information and prices on oom and Senate 
BEER FAUCETS and other BEER DRA vING PECIALTIES. 


If cleanouts are properly installed and all turns in 
direction proper there will be no necessity in taking the 
line down. F.C. 


NAME | lo THE READER: 





Our correspondent seems to be of the opinion that 
unions in a waste line are poor practice. I agree with 
him, depending upon the type of union and where lo- 


ADDRESS | Sinsdvavebes | 
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-cated. The unions shown in the sketch he refers to do 
not diminish the size of the waste line. They are full 
bore, and no other should or are permitted to serve. I 
agree with our correspondent that cleanouts, if properly 
located so that stoppages may be readily removed in any 
part of the waste line, serve equally well. It was my 
experience in former years that stoppages in bar waste 
lines are frequently difficult to remove and I would 
therefore say that unions are almost essential. Others 
agree with me and many of them are experienced first- 
class plumbers. 

The number of unions and cleanout plugs 1s dependent 
upon the size of the bar and the piping needed in order 
to serve the various compartments. The sketch which 
was shown should only be viewed as a guide. 





Bastian-Blessing Acquires Soda Fountain 


Concern 

The Bastian-Blessing Co., Chicago, has entered into 
a contract to acquire certain assets of the Knight Soda 
Fountain Co., manufacturer of soda fountains and beer 
equipment. A portion of the assets and good will are 
immediately taken over and, on or before November 30 
of this year, they will take over the business of the 
Knight Soda Fountain Co. and the former owners will 
become substantial stockholders of The Bastian-Blessing 
Co. Charles E. Knight, son of J. S. Knight, president 
of the company, will be in full charge of the Knight Di- 
vision of the acquiring company. 

This is the fifth company Bastian-Blessing has ac- 
quired since 1918 and this latest addition gives them the 
largest dollar volume of sales of soda fountains in the 
world. The company also manufactures oxy-acetylene 
welding and cutting apparatus, beer drawing and preserv- 
ing apparatus, Propane gas equipment, carbonators, soda 
fountain parts and patented coffee urns. The results of 
all previous mergers have proven advantageous ; in every 
instance the profits have been increased due to reduc- 
tions in overhead. 

The Knight Soda Fountain Co. has been an important 
factor in the fountain industry for a quarter of a cen- 
tury and its sales over a period of many years have av- 
eraged between two and three million dollars annually. 





Liquid Carbonic Sole Distributors 
of Zahm System 


The Liquid Carbonic Corporation, Chicago, reports 
that it has taken over the manufacture and distribution 
of the Zahm pressure system of beer cooling for the 
United States. The company has spent some time ex- 
perimenting with the system, and announces the inten- 
tion of continuing the development of the cooler. 





Takes Over Dry Ice Business 

The Pure Carbonic Co. of Philadelphia, is said to be 
making arrangements to take over the carbon dioxide 
and dry ice business of the De Lancey Chemical Co., 
which is a subsidiary of the Publicker Commercial Al- 
cohol Co. of that city. The Pure Carbonic Co. is also 
teported as planning to acquire the dry ice supplies of 
the Pennsylvania Sugar Refining Co. of Philadelphia. 
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MORE PROFIT 
from BEER 








for YOU 


and your Customers 


You can readily prove to your customers and 
prospects that compressed air furnishes the 
best and most economical means of draught- 
ing beer...And you ean prove to them the 
superiority of DeVilbiss beer pumps, notable 
for greater efficiency and higher quality... To 
earn maximum profit from beer dispensing, 
your customers must use the most effective 
and economical equipment... We will be 
glad to send you comparative figures and 
facts, showing the savings made possible 
through the use of DeVilbiss beer dispensing 
equipment...The DeVilbiss Company, 307 
Phillips Avenue, Toledo, Ohio. 





DeVilbiss beer pumps are simply designed, sturdily 
constructed; fully qualified to meet the needs 
of beer dispensers for efficient, trouble- 
free outfits. 


DeVilbiss 
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Window 177 


This is the layout of the Blk Mead 


store floor and basement of 
the establishment described 
in the article 
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W.W. HUGHES, in his own 


characteristic way, tells how 
the establishment of many new 
beer dispensing outlets plays a part in 


Creating New Plumbing Needs 


J IMMIE was one of 
those fellows who found 
it necessary to work 
while going to high 
school and _ fortunately 
he secured a job in a 
neighborhood candy 
store, where it was pos- 
sible for him to work 
after school, during the 
evening hours and on 


' Saturdays, Sundays and 
This photograph shows the service arrangement of the candy store which this dealer's cus- holidavs 
tomer made into a popular beer dispensing establishment, creating a need for plumbing for —ver ooh 
the convenience of patrons Jimmie took to it like 
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a duck to water and soon had a following among the 
younger element, a following which resulted in plenty 
of music from the cash register, but at the same time 
Jimmie’s gracious manners made friends for him among 
the older people. 

Jimmie completed his high school work and secured a 
job on the road selling a line of candies and enjoyed a 
better than average success. But his concern merged 
with another one and Jimmie was the youngest man on 
the force, so he walked the plank. Looked around for 
something to do. Could not make another worth while 
selling connection. Then found that his old employer 
had sold out and moved away. There was a vacant store 
close to his original place of employment and Jimmie 
jumped back into the retail business. 


GETTING STARTED 


He plunged plenty. Fixed up an A-1 store. Old cus- 
tomers and new customers flocked to the place and 
everything rolled along merrily. But the volume dropped, 
people were not spending as they had been, the kiddies 
were sick. Mrs. Jimmie had to have an operation. All 
in all, the sledding was mighty tough for Jimmie. But 
he retained the old smile and the cheery words of wel- 
come and was making a good fight although it was a 
losing one. 

And then beer came back. 
Jimmie was all set for the start. 
cation and the right sort of a store. 
and most of the essential 

equipment. 

He had been plugging 
along with one spare time 
clerk in addition to himself 
and his hours of labor were 
exceedingly long, but when 
beer came back Jimmie had 
to employ four people for 
all-time work and Jimmie 
and his four helpers were 
and are kept jumping in or- 
der to serve their old and 


He had the right lo- 


He had the booths 


hew patrons. 
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Then Jimmie found that certain of his equipment was 
not sufficient for the demands placed upon it and forth- 
with he called in his friend the plumber for suggestions 
and quotations. 


PLANNING THE PLUMBING 


It was found that the plumbing equipment, while suff- 
cient for a candy store and small restaurant, was pretty 
much back number. 
ment—an old time high tank outfit 


There was a toilet in the base- 
surrounded by a 
board partition—seat hinges broken—flush connection 
leaking—and supply valve also leaking. And this toilet 
room was in the middle of the basement just as far from 
There 
was also a painted cast iron sink into which the waste 
water from the bar‘and refrigerator wasted. 

But there was no lavatory in either the basement or 
the first floor. 
tures—an automatic storage type gas Water heater and 
a white enameled two-compartment sink at the tountain. 


a window as it could possibly have been placed. 


However, there were two redeeming fix- 


At the suggestion of the plumber, the stairs to the 
hasement were moved from the center (they were nar- 
row and steep) and placed at one side 
are four feet wide—enclosed from top to bottom and 


The new stairs 


htted with substantial hand rails on both sides and have 
wide, strong treads. 

The back end of the basement was divided as shown 
on the plan, with a men’s toilet room and a ladies’ toilet 


room and rest room. ‘The men’s toilet room ts fitted 





This is the men’s room in the establishment described by Mr. Hughes. These new “bar par- 


lors” are going to be forced by competition to furnish good plumbing conveniences. 





There 


is also a ladies’ rest room 
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HALSEY TAYLOR 


Beer Cooler 


For Draught 
or Bottled 


BEER 


For Ice or 
Electric 


Refrigeration 
* 


A new field of 
profit for you— 
a cooler backed 


by an organiza 
tion you know. 


Write for complete information. 


The HALSEY W.TAYLOR CO.--Warren, 0. 














Will you do us a favor? 


Let us send you our complete FREE illus- 
trated story on Perkes BEER equipment 
and accessories ! 


It gives you just the information you want 
on faucets, unions, bungs, rods. cocks and 
nipples. It shows you what Perkes quality 
means to you in satisfied customers, and 
more business for you in this new BEER 
market 


This is the information you want. Write 
now for your FREE copy of our illustrated 
story. It clearly shows you how to get your 
share of this big, profitable BEER business 
It shows you in an easy-to-understand way 
how easy it is for you to make more profits 
in this new BEER market. 


Write now for our FREE illustrated story 


CHARLES PERKE S COMPANY 


1508-14 N. Mascher St. 
Philadelphia, Penna. 


Manufacturers for more than 77 years 
of beer equipment and accessories. 
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with a substantial modern white closet combination, an 
enameled iron lavatory supplied with hot and cold wa- 
ter, an enameled iron urinal and a floor drain. The |a- 
dies’ toilet room is fitted with a closet and lavatory. 

Both rooms are fitted with paper towel dispensers and 
liquid soap fountains and with large mirrors. The 
ladies’ rest room has a dressing table, several chairs and 
a davenport. 

Both rooms open to the outer air by means of large 
windows (each 24 x 48 inches). The windows are hung 
with hinges at the bottom so that they open down. They 
open into areas, the tops of which are covered with iron 
grills. 

The doors leading into the two toilet rooms are hung 
so that the bottoms are at least one inch from the floor, 
with the result that there is a continual draft through 
and up out of the toilet rooms by way of the two open 
windows. 

The floors throughout the basement are of concrete 
and the dividing walls and also the outside basement 
walls are plastered with keen cement marked off to 
imitate tile. 


PLUMBING CONVENIENCES ARE GOOD INVESTMENT 


Jimmie has already found that people appréciate the 
convenience and the cleanliness of the toilet rooms and 
in spite of the fact that competition is increasing almost 
daily he still finds that he is more than holding his own. 

He notes with interest that some people buy their beer 
elsewhere but patronize his basement rooms, but instead 
of letting this get his goat he smiles as they enter and he 
smiles as they leave, always greeting them pleasantly 
when they enter and bidding them farewell with a cheery 
“Good-bye—come again.” 

He also found that the small room cooler was not 
satisfactory when the volume of keg sales mounted, so 
he has had to build a cooler in the basement. This is 
well insulated—has a floor drain connected to the sewer, 
is cooled with ice, has ample room for a number of kegs, 
but only keeps four connected to the line, each being 
valved so that the change from one to another is made 
iti a minimum of time. An electric beer pump applies 
the compressed air to the kegs. 

Jimmie knew that something was lacking in his store 
to make it complete. He appealed to the plumber and 
the plumber solved the problem, sold and installed the 
necessary piping, fixtures and labor and made a neat 
profit for himself. 

All of the piping was installed in accordance with the 
local plumbing ordinance, extra heavy cast iron soil 
pipe, galvanized iron waste and vent pipes, galvanized 
iron water piping (but all exposed piping and traps are 
chromium plated), each fixture is properly vented, and 
the branch to these basement fixtures is protected with a 
back water valve. 











Beer Pump Circular 


trunner Manufacturing Company, Utica, N. Y., has 
issued a four-page circular describing beer pumps. 5ix 
“mp models are shown, with specifications. Also acces- 
ories—air filter, air regulator and air valves. A discus- 
sion of beer dispensing describes the use of the pump. 
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‘‘Beer Drawing and Preserving 


Apparatus”’ 
The Bastian-Blessing Co., Chicago, Ill., has just issued 


Catalog No. 61, bearing the title shown above. There 
are ninety-eight pages of information in the catalog cov- 
ering the complete line of beer equipment made by the 
company. Included are steam and work tables and shelv- 
ing units where food is to be served, dry or refrigerated 
storage units and coffee urn. The company offers a spe- 
cial designing service for customers desiring something 
distinctive. At the front of the catalog is a section en- 
titled: “Planning a Modern Bar Installation,” which 
analyzes the equipment going into the complete bar job 
and the part each piece of equipment plays. The catalog 
is priced throughout. 





Twin Cities Biggest Tavern— 


(Continued from Page 109) 


temperature in all parts of the cooling room at all times. 


Pressure on the beer kegs is maintained by carbonic 


tanks, although an electric pumping outfit will be used 
in the future. 


A large freight elevator (used by the furniture con- 


cern) with an opening out into the alley on the first 
floor, is utilized to convey supplies, food products, kegs 
of beer, cases of beer, etc. 
ter of the room leads from the basement to the first 
floor. 


A wide stairway in the cen- 


On the first floor the food dispensing equipment is 


grouped in one corner of the building, right above the 
kitchen, with an immense bar along the same side of 
the room. 


The opposite side of the room has been fitted with 


booths and a space, about 50 by 100 ft., has been par- 
titioned off for a dance floor, but can also be used as a 
dining room for large groups. Another corner of the 
first floor can also be screened off from the rest of the 
room so that it can be used as a private dining room. 


This leaves ample space in the center of the room for 


a large number of chairs and tables, and there are also 
stools in front of the bar. 


PLUMBING CONVENIENCES 


Two toilet rooms on this floor open off of the main 


serving room; the one for ladies being equipped with 
two modern vitreous china closet combinations and two 
white enameled cast iron lavatories with self closing 
faucets; the one for men is equipped with one toilet and 
one lavatory, similar to those described above, and also 
with two vitreous china wall type urinals. Both rooms 
are fitted with mirrors, towel cabinets and soap dispens- 
ers. The vestibule to the ladies’ room has a davenport 
and a rug on the floor. An additional toilet room for 
men is located in the basement. 


The magnitude of this place makes an appeal to those 


who wish to gather in small groups; it offers an oppor- 
tunity for people to drink, eat and dance; the patrons 
are sheltered from the weather; the dining rooms will 
be cool in summer and warm in winter, comfortable at 
all times; and all in all it betokens the trend towards 
which we are moving. 








DOMESTIC ENGINEERING 127 


The New 


Deal . _ Novelty Box 


Built to Last a Lifetime 





Faucet Splash 
of Stainless 
Steel — 
Chromium 
Plated 


Hardware 











Will Accommodate 
Steel Barrels. 


4ERE is a Novelty Box that is constructed to give the 

user the maximum in satisfaction at the least possible 

cost, and with ordinary care should last a lifetime, and 
there is nothing else to buy. 

The box is made of finest quality kiln-dried oak, highly 
finished. 1” cork insulation in the top, bottom and sides. 
Two sheets of insulated fibre, galvanized steel lined. Coils 
are easily accessible, being iced through the upper doors. 
The barrel can be tapped outside and moved into box with- 
out interference. 

Dimensions—Length 52”; Width 26”; Height 41”. 

STANDARD EQUIPMENT 


Chrome plated beer faucets 1 Gas Regulator and Gauge 
Peerless taps 15 Ft. Air Hose 
% bbl. bent tubes 5 Ft. Beer Hose 
2-way Distributor 25 Ft. Coils Block Tin Pipe 
Shipped Crated F.O.B. Chicago 
Illustrated Catalog Sent Upon Request 


JULIUS KORN COMPANY 


Brass Goods—Novelty Boxes—Coil Boxes 
Drain Boards — Bars — Back Bars 


CHICAGO, ILLINOIS 


~ 0 8 








917-37 WEST 19TH STREET 




















Complete Line of 
Beer Dispensing 
EK qguipment 

















QUICK OPENING 
BAR FAUCET 






Quick Opening Bar Faucets 
Draught Tubes and Tapping Bungs 
Couplings for Faucets and Tubes 
Distributing Pipes 
Regular Brass Air Cocks 
Water Stop Cock 
Connections 
Overflows and Sockets 
Tank Fittings 
Ice Box Couplings 
Brass Gauge and Regulator Arms 
Beer Pipe Cleaner Couplings 
Beer Pipe Cleaners 
81 years of experience building quality brass goods are back of every piece 
of beer dispensing equipment in the Farnan line-——81 years spent in constant 
development of a line of brass goods designed so as to have immediate appeal 
to your prospects and priced so as to allow a sizeable profit to you. 


Write for full details covering Farnan Beer Dispensing Equipment 


THE FARNAN BRASS WORKS CO. 


Manu facturers of High Grade Brace Products 
Established in 18 


1104 Center St., N. W. 


Cleveland, Ohio 
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LEITNER 
Service Port-A-Bar 


O the plumbing and refrigeration trade! Here is a 

compact bar to meet present day requirements of cool- 
ing and dispensing draft and bottled beer. It has stein and 
glass washing facilities! Hot and cold water! Draft beer 
and drinking water! It is the only complete bar of its kind 
on the market today that serves economically, and is a 
beautiful fixture as well. 

The Leitner line of beer cooling equipment is complete 
for every draft beer-cooling requirement. 

We can give immediate service to plumbing and refrigera- 
tion dealers and distributors on the Leitner beer cooling 
line. All of the equipment being manufactured for me- 
chanical refrigeration. Coils and valve can be furnished if 
wanted and everything is so arranged that the refrigeration 
service man makes his two connections to the ice machine 
to complete the installation. 


Write today for literature on the Leitner Bar Equip- 
ment built for mechanical refrigeration or ice 


LEITNER & CO. 


Chieageo, Ill. 


MM. 


2322-24 Ogden Ave., 


a 


Quality in 


BEER FAUCETS 


Is Important! 


$ eons stress and strain of bar operation come 
mainly on the working parts, such as faucets. 
Central Beer Faucets are heavy-duty, fine quality 
fittings and have passed severe tests in the engi 
neering departments of prominent bar builders. 
It will pay you, in the long run, to use Central. 
Central makes beer faucets of both Fuller and Ground 
Key type. also water faucets, wo:k board fauce.s, taps, 
tapping tubes. air regulators, gages, and other brass 
fittings for bars Central products are sold fhrough 
iobbers Write for Central catalog B. 
The Central Brass Mfg. Company 


2955 East 55th St... Cleveland. Ohio 


i 
| 


‘dry. 


July, 1933 


Equipment for 


Bar Serves 
Draught Beer 


Flexibility is one of the outstanding features claimed 
for this bar. For instance, the unit can be furnished 
for ice or for use with direct expansion coils and me- 
chanical refrigeration. Also, it can be furnished with 
block tin coil for both water and beer or it can be 
made to incorporate a pressure system of beer dispens- 


ing and cooling which employs a silver-lined tank. This 
tank which also can be used with ice or mechanical 
refrigeration is designed to overcome the tendency of 
beer to get excited when flowing. The actual draught 
to the stein comes through a short lead from the bot- 
tom of the tank where the beer is cold and quiet. An 
additional feature of this equipment is a flow and 
pressure regulating valve which controls the gas so that 
the beer will be drawn at a uniform pressure. The idea 
is that this results in a minimum waste both at the 
faucet, from overflow, and in the barrel as it is drained 
The model illustrated will accommodate two half 
barrels, one on either side of the center coil box, with 
two faucets for beer and one for water. Stainless steel 
facing is provided on the front and top. The drip and 
drain is of the same metal. The entire unit may be 
faced in stainless steel if desired. 


Automatic Electric 
Beer Pump 


This beer pump consists of a compressor, motor, 
switch, pressure tank, oil filter, pressure gage, relief 
valve, check valve and drain valve. It is tor applying 
compressed air to kegs and barrels for dispensing draught 
beer wherever it is served by the glass. The compressor 
is of the piston type with a wick oiling system of lubrica 
tion. This system of lubrication together with an ol! 
filter is designed to prevent any oil from entering the 
tank. The motor is rated at % horse power and is o! 
the repulsion-induction type. A double pole switch 
automatically starts the compressor at approximately 
















Dispensing Beer 


Readers will find in this section 
information and news regard- 
j ing products for use in beer 
dispensing installation work 


20 pounds pressure and stops it at approximately 30 
pounds pressure. The pressure tank, 8 in. by 24 in. 
in size, has a %4-1n. discharge opening. The net weight 
of the unit is 68 pounds. A pressure regulating valve, 
pipe, hose and fittings are extra. 





A Two 
Keg Bar 

The bar shown in the accompanying illustration is an 
electrically refrigerated beer dispensing unit. It is 8 
ft. in length and is equipped with one cold water faucet 
and two to four beer draft arms depending upon the re- 
quirements of the owner. The service table has per- 











lorated pans for draining overflow foam from glasses. 
"he work table top carries a sink in the middle in addi- 
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Install 


ELKAY 


Beer 
Cooler - Dispensers 


HIGHEST QUALITY 
LOW IN PRICE 


ELKAY Beer Cooler-Dispensers are easy to sell because they 
are of the highest quality—and LOW in price! Write for new 
catalog page just off the press picturing and describing ELKAY 
Cooler-Dispensers in detail. You will find you will "make more 
money on beer’ when you recommend and install ELKAY. 

Made by master craftsmen of Copper, Monel Metal or Stain- 
less Steel, ELKAY Cooler-Dispensers are the finest on the 
market. Write for LOW prices and complete information today. 
It will pay you to know why so many plumbers are finding it 
profitable to recommend and install ELKAY. 


ELKAY MANUFACTURING COMPANY, 4704-4714 Arthington St., Chicago, Illinois 





ELKAY BEER COOLER-DISPENSER 














With These 
Advantages 


Special automatic lubri- 
cation. 

No belt to slip or break. 

No rings to wear and be 
replaced. 

Lower first cost, lowest 
operating cost. 

Faster, quieter, cheaper 
pumping. 

Completely automatic. 

Fully guaranteed. 











The quiet, low priced completely automatic Elsco beer pump 
will put you in an enviable position to cash in on the beer 
equipment business in your community. 

Direct connected for compactness, quietness and operating 
efficiency incorporating an automatic lubricating system that 
adds years of pump life while definitely eliminating the possi- 
bility of oil contaminating the beer, the Elsco beer pump re- 
flects these built in values by easier sales, quicker installations 
and more economical beer pumping. 

When you install an Elsco beer pump you are giving your 
customers the lowest beer pumping costs possible, plus the 
assurance of years of unfailing troublefree service 


Write for complete information and prices today. 


ELECTRIC SPRAYIT COMPANY 
SOUTH BEND, IND. 
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BRUNNER 
BEER PUMPS 


Sanitary Noiseless 
Compact Complete 





Plumbers can have complete 
confidence in recommending 
Brunner Beer Pumps to their 
dealers. Made by a manufacturer 
with twenty-seven years’ experi- 
ence building air compressors 
and refrigeration equipment. 


They incorporate all the modern 
advances in engineering and man- 
ufacturing. Prices are extremely 
low compared to old style mod- 
els. Made in three sizes—verti- 


cal and horizontal. 


Descriptive matter and prices 








upon request. 





BRUNNER MANUFACTURING COMPANY 
KANSAS CITY, MO. UTICA, N.Y. TORONTO, ONT. 

















J 
BREWERY and BEER 


DISPENSING EQUIPMENT 


We manufacture 
for the 


BREWERY}! DISPENSER 


Beer hose sight feed fittings | Beer and water faucets 

Round way stop cocks | Straight and bent tapping 

Government Lock cocks | rods 

Hose couplings, nipples, re- One, ‘Pwo and Three way dis- 
ducers and caps tributors 


Test cocks Mixing switches 

Brass pipe plugs Distributing Y fittings 
Sight feed Y fittings Hose nipples and unions 
Cast brass return bends Bie anche 

Brass pipe return bends | Ice box couplings 


Combination outlet ell 


Outlet plugs 
racking cock plug 


>; . » 
: WAS ’ dS 
Combination outlet ell | Picnic pump 
lock cock | Keg top cooler pumps 
Spring racking valve Brass bar rails 
Spring valve opener Overflows and sockets 


RUNDLE-SPENCE MFG. CO. 


445 North 4th Street MILWAUKEE, WIS. 


Sixty Years of Brass Manufacturing Experience 





a 

















Z 











side allow for the draining of washed glasses. The sink 
is wide with a stand pipe to maintain 8 in. of water in 
the sink, with hot and cold water connections. ‘The 
cooling unit is carried into the half barrel storage com- 
partments at both ends to maintain the beer at the de- 
sired temperature. The barrel compartments may be 
equipped with shelves for the storage and cooling of 
bottled beer, if desired. Two inches of insulation has 
been built into the cabinet throughout. The refrigera- 
tion units may be either air or water cooled. Where 
water cooling is provided, the rated capacities for this 
unit may be increased approximately 20 per cent. All 
refrigeration units in this line of models, whether air 
or water cooled are designed to be self contained up to 
and including one-third horse power installations. Be- 
yond that size the refrigeration unit must be placed in 
an outside location. In such cases, usually it is most 
convenient to place it in the basement or in some ad- 
jacent closet which is near the bar. 


An Oil-less 
Beer Pump 

In the case of this beer pump no oil is used in the 
compressor chamber. Oijiling is said to be required once 
in 60 days. An air filter is included so as to prevent 
dust and foreign matter from entering the beer. The 
unit is made entirely automatic. 


Work Boards and 
Draft Unit 

The accompanying illustration shows a combination 
of work boards and draft unit which has just been in- 
troduced. This, of course, is designed for use in con- 
nection with bar set-ups. The draft unit is supplied 
with two beer faucets and one water faucet. 





at 3 
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Draught Dispensing = 
j in * 
a tional New Model 
Ch Pane ; 
a The draught dispensing unit shown here is fitted with ensd ond ew 0 e 
a two beer faucets and two sets of block tin spiral coolers O ei Y R t 
Pe: and one ice water faucet with a spiral cooler. It is i equ a () 
: . ‘ . . h h GEM END... 
ot insulated with compressed cork and is lined with heavy 
has 
Ta- 
ere A Full-Size 
this Regulator at the’ 
All Low Price 
air of a Midget 
» to The greatest value we have 
Be- ever offered our dealers in 
¥ our many years as specialists 
in in the manufacture of pres- 
10st sure reducing equipment. 
ad- A carbonic gas_ regulator 
that combines economy with 
utility—made possible by the 
recent development of a spe- 
cial new metal. Built on the 
same time-tried principle as 
the famous American Stan- 
dard Dockson Regulator. 
Sturdy, accurate and trouble- Write Today 
proof. for 
A full-size, low priced reg- Dealers’ 
ulator that enables our deal- 
ers to meet present-day Proposition 
competition. 
copper. The top drip plate, trough .and front are fin- Cc. H. DOCKSON CO. 
ished in stainless steel. This unit is constructed so 2881 E. Grand Bivd. Detroit, Mich. 
that it can be converted readily to mechanical refrigera- 
tion by adding the necessary copper coils and compres- 
sors. It is fitted with adjustable legs to accommodate a 
height from 30 to 44 inches. This unit is 36 in. in 
length, 2714 in. in depth and 42 in. in height. It 1s 
designed, of course, to be fitted in connection with a 
regular bar assembly. 
the | 
e aiinias . 
yn 3 =. | AUTOMATIC-ELECTRIC 
ie. ee BEER PUMP 
f 
: 
ke 
a BD esi 
Fa 
* This pump provides the ideal method 
| | of dispensing draft beer. It is low 
in cost— noiseless — sanitary — free 
from service expense—and auto- 
matically insures uniform pressure 
and perfect beer from the top to the 
bottom of every barrel. Thousands 
FOR of these pumps are in use—many 
LITERATURE twenty years old and still giving 
| AND PRICES perfect service. 
ion Bottle Type Beer | WRITE.... 
in Cooler THE PELTON © CRANE COMPANY 
a The bottle cooler which is illustrated here is designed | 652 HARPER AVENUE. .- DETROIT, MICHIGAN 
= to chill bottles quickly and to hold them at the proper | a 
serving temperatures. Bottles are kept dry and clean | 
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BEER BARS 


For Mechanical and Ice 
Refrigeration. 


Write Today for Cata- 
log No. 40 and Low 
Jobbers' Net Prices. 


DUKE 


MANUFACTURING CO. 
ST. LOUIS, MO. 


No. 20 BAR with body attractively fin- 
ished in the new brown crystal enamel. 
SELLS RETAIL FOR ONLY $139.00. 








Beer Dispensing Equipment 


Bar Faucets, Tap- for 


26 Years / 


ping Rods, Beer Dis- 
pensing Equipment 
and F itlings. Coils, 
Air and Gas Reg- 


ulators and pumps. 


ILLINOIS BRASS MFG. CO. 


224 NORTH ADA STREET CHICAGO, ILL. 


“GASWELD" 


Perfectly designed to meet the 
particular needs of beer dis- 
pensers, the “Gasweld” Regula- 
tor maintains a constant, never- 
changing pressure that pre- 
vents loss or spoilage of beer. 
Write for complete informa- 
tion. 











Distributors Wanted 


GASWELD EQUIPMENT CO. 
625 W. JACKSON BLVYD., CHICAGO 








CARBONIC GAS REGULATORS 











@ Our block tin pipe has long been stand- 
ard for beer-dispensing equipment. It is 
made from virgin metal only and can be 
depended upon for high quality and uni- 
formity. For sizes and prices or other in- 
formation, write nearest branch. 


NATIONAL LEAD COMPANY 


New York, Baltimore, Buffalo, Chicago, Cincinnati. 
Cleveland, St. Louis; National-Boston Lead Co., Bos- 
ton; Georgia Lead Coe., Atlanta: Gibson & Price Co.. 
Cleveland; National Lead & Oil Co. of Pennsylvania, 
Pittsburgh: John T. Lewis & Bros. Co., Philadelphia 





in this unit so as to eliminate the need for wiping and 
the loss of labels. A special chilling unit in the top 
forces a steady flow of chilled air down over the bottles. 
Thermostatic control is designed to insure steady low 
temperatures without freezing. The capacity is 126 pint 
bottles. This unit is 2734 in. in width, 26 in. in depth 
and 62 in. in height. It is supported on 8-in. legs. It 
has been designed to stand vertically so as to occupy a 
minimum amount of floor space, and to handle the bot- 
tles with the greatest amount of ease. 


Draught and Bottled 
Beer Dispenser 


Here is a combination unit which has been designed 
to be compact, self contained and portable. It contains 
a pump, coil, draft arm, tapping tube and other features 
designed to make it ready for instant service, after the 
keg is installed and tapped and after the cooling com- 
partment is iced. As indicated in the accompanying illus- 
tration the lower compartment provides a space for the 
barrel. In installing the barrel, it is placed on a roller 
platform in the bottom of the compartment. Then it 
is attached to the hand pump and is rolled in place. 
After the barrel is installed, the tapping tube is pushed 
down through the coil compartment and is fastened. 
Space also is provided in this compartment for an extra 
case of bottled beer. The illustration shows how the 
drain pan which fits into the compartment like a drawer 
can be carried lengthwise like a suitcase so as to prevent 
spilling when removed. The top comparment is divided 
to provide space for cooling 36 bottles as well as a cool- 
ing coil. The draft arm is of the quick opening type. 
A bottle opener with a cap basket immediately below 
are mounted on the side of the unit. The casters which 
make the unit portable have ball bearings. The body 
of the unit is finished in black enamel and the top rim 
and covers are finished in dark green enamel. 
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Cooler in Form 
of Stein 

The unit which is shown here is a cooler for dispens- 
ing draft beer. It has been made to resemble a large 
glass stein. The stein part rests on top of the bar 
while the glass holder and drain underneath the faucet 
hangs down. 


Beer Pump With 
Air Filter 

This beer pump is equipped with filters which filter 
the air before it enters the compressor and before it 
leaves the air tank. This is shown as the item to the 
right of the pump in the accompanying illustration. The 





unit has been designed to be quiet in operation. It starts 
automatically when the pressure in the air tank drops 
to 30 pounds and stops when it reaches 40 pounds. This 
outfit comes completely assembled and ready for imme- 
diate use. It includes, in addition to the air filters. a 
reducing valve, a check valve. a safety valve, an auto- 
matic controller and a lamp cord with socket. An after 
cooler is designed to condense the moisture in the air. 
Che unit is adjustable to higher pressures if desired. 
it is described as a three-keg outfit. The tank has a 
lour-gallon capacity. 








QUINCY 
AUTOMATIC 
BEER PUMPS 








MODERN—ECONOMICAL 
2)1.." 
long Other 
12° models 
Wide " 
1¢ QUINCY 
High Line 





OUTSTANDING FEATURES 


’% HP repulsion induction motor, automatic 
controlled pressure, intake air filter and air line 
separator insures clean pure air. 


Equipment includes: V belt drive, two pressure 
gauges, check valve, filters, reducing valve, 
automatic switch and cord with plug. 


WRITE OR WIRE FOR DISTRIBUTOR PRICES 


QUINCY COMPRESSOR CO. 


324 MAINE ST. QUINCY, ILLINOIS 















New 
Stays Tight 


Morrison Universal 


Beer lap 


Here's a new beer tap that 
does the same old job in a 
modern way. Fits snugly on 
any keg built for Peerless tap 

. remains tight over a long 
period of time. Suitable for 
every modern or old beer 





keg . . whether wood or 
steel New and = exclusive 
features include .. a wing 


nut that has added leverage 
. a wing nut that is NOT 


split . . and that will clear 
any barrel chime. Skillfully 
made .. finely finished .. 


strong, durable and safe 
Write today for FREE 
Folder and Prices. 





MORRISON BROTHERS CO. 


Oil Equipment Headquarters 


DUBUQUE. IOWA 


Si Re 
Se Aina der t 
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QUICK ACTING 
BEER FAUCET 


Makers of Tap- 


ping Rods, Air 
Cocks, Overflow 
Tubes, etc. 


A union behind the operating handle permits easy adjust- 
ment and no interference during operation. 


DETROIT BRASS & MALLEABLE WKS. 
100 S. Campbell Ave., Detroit, Mich. 











STOCK SIZES FOR 
PROMPT DELIVERY 





SRM 
BEER 


¥% inch inside diameter 
4, 5, 6 and 8 ounces 
to the foot; '/2 inch in- 
side diameter 6 and 8 
ounces to the foot. 
Other dimensions to 
order. 





Made of the purest 
grade of block tin. 











PIPE 


STANDARD ROLLING MILLS | 


264 Calyer Street - - Brooklyn, N. Y. 











Acheson BEER Fittings 


We make a line of Beer fittings for bars, including 
Brass Railing Fittings, Bar Railing Fittings and 
Unions for Block 
Tin Pipe. Also Uri- 
nal Stall Fittings, 
Flush Pipe and all 
types of Brass Pipe 
Fittings. Write for 


full information. 


i 














PA. 














ACHESON MFG. CO., RANKIN, 











MUELLER 
e ¢ « TAP 


Mueller H-1453 Tap. All 
parts rough nickel plate com- 
plete with hose nipple, and 


gaskets andl 


A complete line of beer 
fittings. 


READY TO SHIP 
CO., Decatur, Illinois 





MUELLER 
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Chilling Unit for 
Ice Cooling 

The device shown here has been designed for the 
purpose of cooling beer when it is used in contact with 
ice. It is rated as having the same cooling capacity as 
three 42-in. coils. The entire unit can be taken apart 
for cleaning by removing the four thumbscrews. It con- 
tains an automatic syphon which is designed to remove 
any air or gas which may form. As the beer enters 
through the top inlet, it settles and is drawn off at 
the bottom outlet with the idea of preventing the forma- 
tion of wild beer. 





New Beer Pump 
Is Announced 

The beer pump which is illustrated here has just been 
announced as an addition to a line which now consists 
of three distinct models. This model consists of a pump 
mounted on a horizontal air tank and equipped with a 





pressure regulator, a pressure gage, a safety relief and 
an air strainer. The pump is a direct gear driven unit 
and operates automatically by means of a special switch 
A repulsion induction motor designed to have a very 
low starting and operating current supplies the power. 
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Sanitation in Beer Dispensary— 


(Continued from Page 116) 


with a pedestal urinal of vitreous china. Both rooms 
are also fitted with liquid soap dispensers and towel 
cabinets. For convenience in cleaning each room is 
equipped with a back water floor drain with a chromium 
plated hinged cover. 

A basement cooling room, an electric pump, a floor 
drain in the cooler, a sink in the basement and a dish 
washing sink in the first floor, together with an auto- 
matic gas water heater completes the plumbing equip- 
ment. 

As time goes on there will be more and more installa- 
tions of modern plumbing equipment in beer dispensing 
stores. The proprietors of these stores will recognize 
the necessity for such equipment and certain other fac- 
tors will enter into the picture. 

For example most cities have Health Departments and 
they are vitally concerned with the cleanliness and sani- 
tation of the places where food and drink is sold, there- 
fore it is reasonable to assume that the Health Depart- 
ments in every city will soon be clothed with the proper 
authority so that it will be possible for them to require 
the installation of satisfactory plumbing equipment. 

Working hand in hand with the Department of Health 
will be the Plumbing Inspectors and last, but not least, 
we will have the State Hotel Inspection Department. 

Therefore, it is reasonable to assume that a great deal 
of work will be brought to light by these various agen- 
cies, but at the same time the plumbing dealer must be 
alive to the opportunity and must make it a point to con- 
tact the worth while beer stores so as to advise them as 
to what his competitors are doing and what he must do 
to keep in the running. 


SOME CONTRASTS—-AND POSSIBLE BUSINESS 


A trip around the suburbs brings to light some inter- 
esting contrasts. At one corner we see a modern, up-to- 
date restaurant and beer store. We observe the vent 
flashings on the roof. We enter and find that it is 
equipped with running water (a well, electric pump and 
pressure tank), both hot and cold, modern toilet rooms, 
water heater, sinks, etc. Truly a credit to the proprietor 
who has gone to the expense of making his building 
modern in every detail. 

And on the opposite corner we observe a frame store 
building ; new and clean; but the toilet facilities are two 
of those little buildings made famous by Chic Sale, 
placed at the extreme rear corners of the lot. Also a 
well and pump. It is needless to investigate further to 
know that this building is at least 30 years behind the 
times. If compelled by law to do so this man will install 
modern equipment, but it is hardly likely that any other 
sales talk will appeal to him. 

He is in business to sell beer and at the deast possible 
expense to himself. If business declines in volume he 
will find a sucker and sell out, but he will not modernize 
his establishment unless compelled to do so by a loss of 
business or by the enforcement of laws that will compel 
him to do so. 

It is true that almost similar conditions now prevail in 
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DAY TON scrowas'c BEER PUMP 


Approved by Dispensers Everywhere ! 





This highly popular pump, employing a compressor proven through 
years of exacting use, offers you the greatest ge A making oppor- 
tunity available in this field because of hig ciency, compact 
design, features universally demanded, trouble Sesion, low price and 
generous discount. 


IT INCLUDES: Wick Oiling Type Compressor—Oil Filter—% 
H.P. Nationally Known Repulsion Induction Motor—Air Filter— 
Outside Fresh Air Intake Connection—Automatic Switch—Pressure 
Gauge—Adjustable Pressure Regulating Valve—Safety Valve— 
8x24” Tank—-Many Other Features. 


Ask our representative or write the factory for complete details, prices 
and discounts on this product, also Bottled Beer Coolers and other 
up-to-the-minute Beer Dispensing Equipment. 


Manufactured and Guaranteed by 
The Makers of DAYTON Water Systems 


THE DAYTON PUMP & MFG. CO. 
Dayton Ohio 




















| 


REGULATORS 


for 


BEER DISPENSING 
EQUIPMENT 


Watts No. 
the perfect regulator for 


all types of air compressor 











26 Regulator, 


a — = 


equipment for controlling 


Se 


air pressure to beer barrels. 


Easily adjusted and holds 


Just the right 





accurately. 


pressure on the beer. 
Manufactured by 


Watts Regulator Co. 





| No. 26 Regulat 

Sizes Yury Lawrence Massachusetts 
| JOHN G. KELLY, INC. 

| Distributors 





| 210 East 45th Street 


New York City 
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CAST ALUMINUM BAR DRAINS 


12”x18", Each $ 8.00 
12’x24", Each 10.00 





Subject to 
DISCOUNT 


BEER COOLER ACCESSORIES 
Taps and Vents, Bex Couplings 


-«——BEER FAUCETS ~ 


Air Cecks, Overflew Couplings 


MESSMER BRASS CO. 


FAUCET MAKERS SINCE 1864 
2700-6 Seuth 7th Street ST. LOUIS, MISSOURI 




















AUTOMATIC © COMPACT 





Or and Beer do not mix. 

The WACO Beer Pump 
has no crank case filled with 
oil like the air compressor—it 
is an air pump—designed ex- 
pressly for dispensing clean 
wholesome air for serving beer. 
Write for details and territory 
offerings. 


WATER APPLIANCE CO. 
605 N. SECOND ST., MILWAUKEE, WIS. 


VW 








ECONOMICAL @® OIL FREE 











BEER TASTES TERRIBLE 


Unless beer pipes are clean 


Years of widespread use have de- 
veloped the finest agency for good, 
clear, tasty beer, in RITZ Beer 
Pipe Cleaning Compound for use 
with RITZ Beer Pipe Cleaner. 
“An Economy That 
Pays Dividends” 
Ritz Beer Pipe Cleaner 
with rubber hose and 


coupling. com- 
plete. . $10.00 
























Sold in Boxes 
of 24 Cans 
Per box. .$3.00 
113 Vanderp>ol St. 


RITZ CHEMICAL CO., Newark, N. J. 











Commission salesmen can 
make large immediate 


SALESMEN 
WANTE DE rroits ant baits 5 very 


ness handling Beer Dispensing Equipment. 


The great demand for Bars, Beer Coolers, Beer 
Pumps, Beer Brass, and Electric Beer Dispensing units 
has only started. Much of the equipment installed in 
the first rush, to get ready, will soon be discarded for 
better and more efficient equipment. 


Address Key 877, 
full particulars regarding «: 


4 2 4 7 
seme cnieiimaiiens: ani at Domestic Engineering 
outline of territory covered. 1900 Prairie Ave., Chicago 


Write us at once giving 
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our cities and towns but the combined efforts of every- 
one involved will gradually bring about the moderniza- 
tion which is essential to health and cleanliness. 

And in this movement, the plumbing dealer must be 
the leader and not a follower. 





Catalog of Dispensing Equipment 

Catalog No. 33 of Julius Korn Company, Chicago, III, 
carries twenty-two pages of illustrations and informa- 
tion about bar equipment and supplies. Included are 
club bar units in several sizes, and a complete line of 
brass goods for bar service, tapping apparatus, novelty 
box hardware, air storage tanks and fittings, pressure 
regulators, cleaners, novelty boxes and electric air pumps. 
Prices are included. 





Electric Beer Pump Bulletin 

Janette Manufacturing Company, Chicago, IIl., is 
distributing its Bulletin BP-333 on electric beer pumps. 
Two types of pumps are described, with specifications 
and place for use. The bulletin includes two letters of 
commendation from “old-timers” in the manufacture and 
distribution of beer. Attached to the bulletin are two 
instruction cards, giving detailed instructions for the 
care and operation of each of the two pumps described. 





Leaflets on Regulator and Air Separator 

Watts Regulator Co., Lawrence, Mass., has issued two 
single sheets, one describing the company’s carbonic gas 
regulator outfit, and the other the company’s air separa- 
tor. The regulator is for use on carbonic gas tanks on 
initial pressures up to 2,000 pounds, and is furnished 
complete. The air regulator, to remove water, oil and 
sediment from air lines, also comes complete with pres- 
sure regulator and cross for hose connections and gauge. 





Circular Describes Refrigerated Bottle 


Coolers 
Glasscock Bros. Mfg. Co., Muncie, Ind., have printed 


' Bi aE GAS ; : 
an attractive circular covering the company’s mechan 


ically refrigerated beer coolers and dispensers for bot- 
tled beer. Three models are shown, one for 78 twelve- 
ounce bottles, one for 110 of the same size, and one for 
32 six-ounce bottles. This last model is coin controlled 
for public service. Detailed measurements of each model 
are given. The outside of the circular bears the title, 
“What—No Beer?” 





A ** Jumbo”’ Booklet 

An attractive, large sized booklet, under the title, “The 
Modern Bar,” has been published by The Liquid Car- 
bonic Corporation, Chicago. The booklet stresses the 
“new atmosphere” in which beer is being dispensed in 
establishmefits patronized alike by men and women. 
The contrast is carried out by a series of drawings and 
photographs, showing the progress in various fields since 
1917, and the same progress in the dispensing of beer, 
with cleanliness and beauty the demand of today. The 


last section of the book is given over to the bar and 
carbonic gas equipment manufactured by the company. 
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Hookups— 

(Continued from Page 110) 
as all connections between the keg and the refrigerator 
coupling, and between the keg and the pressure appa- 
ratus. Fig. 1 shows a portion of these connections. 
Beer is drawn out of a keg by means of a tube or pipe 





Fig. 2—Connections inside of a beer cooler are shown here 


which is known as the draft tube. The draft tube has 
holes in its lower end through which the beer will fiow 
when under pressure. These draft tubes are sealed into 
the kegs by means of taps, two different types of which 
are available. One is used on a keg which does not have 
a metal bushing inserted into the head and the other is 
used when the keg is fitted with this metal bushing which 
locks the tap in position. When installing draft tubes, 
care should be taken to insure that the tube is always 





Fig. 3—-Here is a novelty box for dispensing beer, jusi 
delivered and being uncrated for installation in a plumb- 
ing dealer's show window 
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HERE'S THE 


Perfect Draught 
SERVICE; BAR 





Y our beverage problems 
disappear completely with this 
newly designed service bar 
containing a device to make 
possible the Perfect Draught. 

We will guarantee—no de- 
carbonation of Beer—main- 
tenance of even temperature 
between 40° and 43°—saving 
of 2 to 3 gallons of Beer per 





a 


ination of carbonic acid gas 
drums and ice. 

Made up in standard units 
with modernistic designed 
cabinets with stainless steel 
top and trim. 

Use the coupon for full in- 


half barrel—complete  elim- formation. 


— ee eee ee eee err etree ee ee ee 


CONVEYOR SYSTEMS, INC., 408 N. Lincoln St., CHICAGO 


Without obligation on our part, pleasesend complete data on your Perfect Draught service Ba : 


Our requirements 4, BblIO 1 BblO $ElectricO 
are — y BblsO leing QO 


2 % BblsO 2 




















for the 


RUBBER GOODS 
BEER TRADE 





. 


| 
Peerless Top Washers 
Peerless Bottom Washers 
Peerless Nipple Washers 
Thomas Check or Vent Valves 
Bung Rings—Hexagon, Round, Square | 
Beer Faucet Seats | 
Water Thief Washers | 
Emergency Bungs | 
Diaphragms 
Molded and Cut Parts of all Kinds 
Beer Tubing or Hose 
Air Tubing or Hose 


We carry a complete stock of all parts. 


LAVELLE RUBBER COMPANY 


320 West Illinois St. 
ILLINOIS 


CHICAGO 
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pushed to the bottom of the keg. As will be noted from 
Fig. 1 it is general practice to attach a ¥%4-in. beer hose 
connection to the top of the draft tube. This is run to 
a wall bracket where it is connected to a %-in. block tin 
pipe line running to the refrigerator coupling. The use 
of a wall bracket and the beer hose eliminates the pos- 


f 


Fig. 4—This illustration shows a sink, workboard and beer 
cooler in service behind a bar 





sibility of kinking or twisting the block tin pipe each 
time a new keg is tapped. One plumbing contractor 
who is an old timer in this work and who made a spe- 
cialty of beer installation some years ago has suggested 
that on quality installations block tin piping should be 
carried all the way to the draft tube. When it was 
pointed out that this very likely would result in kink- 
ing and twisting the tubing his further suggestion was 
that the block tin tubing should be carried through a 
flexible metal sleeve similar to the B.X. conduit used in 
electrical installations. In order to eliminate the neces- 
sity of installing separate pressure apparatus for each 


keg on tap it is customary to carry the pressure lines to. 
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a distributor which, in turn, is connected by a single line 
to the pressure apparatus. Usually the distributor is 
fastened to a wall in order to hold the lines steady. 
This distributor should be fitted with as many outlets 
and valves as there are kegs on tap. The illustration 
marked Fig. 5 shows another hook-up of tapping appa- 
ratus. This job is rather unusual in that it has a pre- 
cooling coil for the beer in the refrigerator room where 
the kegs are stored. This coil is in the box which is 
elevated and attached to the wall. It supplements the 
cooling apparatus in the bar upstairs. 

Pressure apparatus is used for forcing the beer from 
the keg through the cooling coils and out of the faucet. 
Keg beer is charged at the brewery with carbonic gas 





Fig. 5—In this installation, a second set of cooling coils 
were installed in the box to supplement those in the bar 


and usually has enough pressure in the keg to dispense 
about 14 of the contents without applying additional 
pressure. After 14 of the beer has been dispensed, how- 
ever, pressure must be applied and two forms are used, 
namely, air pressure supplied by an air pump and car- 
bonic gas purchased in drums. 









July, 1933 





DOMESTIC ENGINEERING 139 


























right lever“A juces 
ront 3 — — 
“pearls” are cy 
inder to right of op- 
erator behind we « 
Sponges should 
in middle cylinder 
and left cylinder is 
empty. Open both 
r faucets “D.” 
Select 


three foot 
th and con 


t 
beer faucet “D.” 
Use other hose length 
making connection 


Disconnect valves 
above shut- 


or connec- 


two female 
couplings “B.” Do 
not disconnect or 
disturb gas drum 
connections. Place 
Premier Machine on 
bar just above beer 
faucets so that wup- 














































erator e- 
hind bar facing 
machine. 

Turn on water faw 
cet. Turn lever “K”"’ 
from ite neutral up- 





wuh fF" onmachine 
and right beer — 
cet “D.” Use e 
long enough toreach 
from outlet valve 
“@"’ on machine to 
nearest drain. Use 
hose long enough to 
connect inlet valve 
“H” on machine 
with water faucet. 
Should water pres- 
sure be low, use Y 
connection, thus 
combining hot and 
cold water which 
nives sufficient pres 
































Allow 
in left lind 

in le nder for 
Saat eseadtr dan 
turn lever “M” 


main a few seconds, 


right position %& o 
a turn toward cy 
inder containin 
“pearls,”” which 
always toward 
right. This opens 
passage through 
which “pearls” are 
released. Turn lever 
“M” from neutral 
position % of a turn 
to left. This circw- 
lates “pearls” 
through coils. When 
‘“‘nearls”’ have com 
eted their circuit, 
they appear in left 




















then again turn 














lever “M’’ a % turn 
to left, allowing 
i's ls” to again 
make circuit to left 

inder. Repeat 
this operation, until 
water in cylinders 


to ite neutral up- 
right position. 


















































From 
Coast to Coast 
Plumbers 
are Creating 
$2,000 to $5,000 
New Annual 


Income 


























ROM one end of the country to the other—Plumbers are adding 
$2,000.00 to $5,000.00 per year to their income — the profit 
depending upon the effort the plumber lends to this newly created business. 








The coil cleaning profits that were the plumbers’ in the past are being 
far surpassed due to the fact that beer is being dispensed in greater 
volume than was anticipated—increasing the necessity for more coil 
cleaners to handle the thousands upon thousands of coils needing frequent 
cleaning in order that the beer retain all of its wholesome quality and 
taste. 


Once beer dispensers have had their coils cleaned the ''PREMIER" way, 
they will always want them cleaned the '’PREMIER" way, thus sina 
building new business for Premier cleaners. 


The "PREMIER" Beer Coil Cleaning Machine produces its motive power 
by using the water pressure from any faucet. After establishing a circuit, 
the cleaning is quickly accomplished by forcing through the a coils, 
with a scouring action, a swirling rush of water in combination with rock 
crystal pearls followed by small sponges, thus removing from the pipe 
lines the deposits of slime and other accumulations. 


Of most importance to the owner of the beer dispensing equipment is 
the fact that the "PREMIER" preserves the ‘beer stone," the natural 
coating and protection between the block tin coils and the beer, which 
in turn improves the quality of the beer. 


In addition to making an excellent extra weekly income by cleaning pipes 
and coils, you can make additional profits from the sale of the ''PRE- 
MIER" apparatus to dispensers and coil cleaners. 


Write for full information explaining how you should increase your profits 
$2,000.00 to $5,000.00 each year and up. 


Preiivier 


COIL CLEANER MFG. CO. 


SUITE 921, 208 SOUTH LA SALLE STREET, CHICAGO, ILLINOIS 
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Designed by engineers with forty-two 
years’ experience in the beer business. 
No. 165 Regulator will help to deliver bet- 
ter draft beer from the bars you manu- 
facture. You will like these five features: 


Perfect Operation—from our combi- 
nation of manufacturing experience and 
specialized engineering skill. 


Durable—a forged job eliminating por- 
ous, gas-wasting castings. 


Stainless Steel Nozzle—impervious to 
the chemical action of CO. gas, pat- 
ented double springs permits sensitive 
adjustment. 


Patented Safety Device—The 
METAL diaphragm, soldered into posi- 
tion, has a patented safety shearing ar- 
rangement to protect the regulator in 
case of excess pressure. 















Low Price—a result of our great pro- 


Complete duction facilities. 
E t pubes X-Bungs 
en en Genuine Peerless Taps 


Tapping Tubes 
from Picnic Pumps 
Barrel to 

















































Pressure Air Pumps 
Stein Equipment Regulators and gauges 
Draft Beer Faucet uick open- 
Equipment ing and ye cer ow 
types. 
The Bastian-Blessing Company's forty-two years of Water Faucets 
practical experience are available to help you build Overflows—for sink or 
a reputation for good beer dispensing equipment. coil box. 





Couplings for every need. 





Write for further FREE information. 


| THE BASTIAN-BLESSING COMPANY 


246 EAST ONTARIO ST. CHICAGO, ILL. 
















































Plumbing Department 

1,901,268. Water Mixer. Morton O. Snediker, Chicago, 
lll., assignor to The Powers Regulator Company, Chicago, 
ll., a Corporation of Illinois. 

1,901,761. Hot Water Heater Attachment. Wilmer E. 
McCorquodale, Orange, Tex., assignor to Mrs. Gladys Mc- 
Corquodale Ready, Orange, Tex., and Dr. W. H. Bennett, 
Humble, Tex. 
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1,901,820 SOLDER FITTINGS 





1,902,392. DISHWAS™!NG MACHINE 





1,902,192. Dishwashing Machine. Edgar 5S. Stoddard, 

Berwyn, Ill, assignor to The Conover Company, Chicago, 

lll., a Corporation of Illinois. 
1,901,820. Solder Fittings and 


Arthur L. Parker, Cleveland, Ohio. 


Method of Soldering. 
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1.901.478 FAUCET Oe a: 
1.601.244 APPARATUS FOR 


1,901,633. BALL-COCE 


AUTOMATICALLY FLUSHING FEWERS 





1,901,633. Ball-Cock. Herbert D. Clemmons, Sturgis, 
Mich., assignor to Scovill Manufacturing Company, Water- 
bury, Conn., a Corporation of Connecticut. 

1,901,479. Faucet. John M. Travis, St. Louis, Mo. 

1,901,244. Apparatus for Automatically Flushing Sewers. 
Howard W. Jewell, Los Angeles, Calif. 

$9,465. The Ornamental Design for a Valve Casing. 
Herbert S. Humphrey, Kalamazoo, Mich., assignor to H. L. 
G. Company, Kalamazoo, Mich. 





NEW IDEAS FROM PATENT OFFICE 


1,903,074. Meter. Harry G. Weymouth, Pittsburgh, Pa., 
assignor to Pittsburgh Equitable Meter Company, Pittsburgh, 
Pa., a Corporation of Pennsylvania. 

1,902,365. Water Heater. William M. Hills, Hartford, 
Conn. 








89,465 VALVE CASING 





1.002.365 
WATER HEATER 


1,903,074. METER 








1,905,617. Plumber’s Furnace. William Bernz, James Ed- 
ward Flitcroft and Joseph M. Imfeld, Newark, N. J., 
ors to Otto Bernz Co., Inc., Newark, N. J., 
New Jersey. 

1,903,957. 
trolling Operation Thereof. Thomas B. Clark, Rockford, IL. 


assign- 


a Corporation of 
Water Softening System and Means for Con- 


assignor by mesne assignments, to The Permutit Company, 
Wilmington, Del., a Corporation of Delaware. 











1003,057. WATER SOFTENING SYSTEM AND MEANS 
FOR CONTROLLING OPBRATION THEREOF 


d NOZZLH OR FAUCET : _— 


. 
_ 


en ad 
1,908,277 Y SINK (LEANING UTENSII 














1,903,605. Antomatic Nozzle or Faucet. William D. Allen, 
Kosse, Tex. 
1,903,277. 


ford, Conn. 


Sink Cleaning Utensil. Brien F. Barnes, Hart 


Heating Department 

1,906,093. Pipe Thread Protector. Lucien G. Ponce, Par 
nassus, Pa., assignor to Allegheny Steel Company, Bracken- 
ridge, Pa., a Corporation of Pennsylvania. 

1,903,301. Frederic E, 
den and John P. Roach, Los Angeles, Calif. 

1,903,315. Pipe Joint. Arthur W. Priebe, Milwaukee, Wis., 
assignor to A. O. Smith Corporation, Milwaukee, Wis., a 
Corporation of New York. 

1,903,339. Air Conditioner 


burg, Ohio. 


Air Cooler and Humidifier. Snow 


Thomas J. Kehoe, Perrys 
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BELLEVUE 
STRATFORD = 





Mention Philadelphia to world travellers 
and they'll say—"Bellevue-Stratford”. This famous 
hotel has always attracted those who appreciate 
the finer things of life; those whose experience 
has taught them where to find facilities, comforts 
and services in the fullest measure. 

CLAUDE H. BENNETT, Gen'l Mgr. 


Rates consistent with present times. 





—————— 








howe of the Best 








That’s what yuu get in replies from 
a DOMESTIC NGINEERING 


Classified Advertisement. 


No matter what your problem—if 
you want a job, or a man for a job, 
if you have some used equipment 
to sell or want to buy some, if you 
want to know what the leading 
books on plumbing and heating 
are, if you want bids on a job—a 
DOMESTIC ENGINEERING 
Classified Advertisement will solve 
that problem. 





Domestic Engineering 


1900 Prairie Avenue, Chicago, Illinois 
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1,906,098. PIP 
THREAD PROTECTOR 





a7 


1,903,301. AIR COQLER AND HUMIDIFIER 








4 
cam cai 


1,903,339 1,903,315. PIPE JOINT 


AIR CONDITIONER 








1,903,437. Refrigerating Device. Jules Buchel, New Or- 
leans, La. 

1,903,533. Valve Seat Reamer Sleeve. Henry C. Preston. 
Baltimore County, Md., assignor to the Black & Decker Man- 
ufacturing Company, Towson, Md., a Corporation of Mary- 
land. 




















1903533. VALVE SEAT 
RwaNER SLEEVE 











+ 1,908,717 





, 1906401. AIR 
CONDITIONEK 


1.903.564 O1L, BURNER 








1.903.364. Oil Burner. Winfield S. Grant and Francis H. 
Shoop, Detroit, Mich. 


1.905.101. Air Conditioner. Halbert T. Johnson, Paso 
Robles, Calif. 
1,903,717. Heat Consumption Meter. Aage Langkilde 


Lange, Copenhagen, Denmark. 























1,903,452 AIR CONDITIONING DEVICE 














1,904,315. Pipe Hanger. Percy N. Kenway, Newton, Mass. 
1.903.452. Air Conditioning Device. Joseph Grison, New 


York, N. Y. 
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New Trade Literature 


Automatic Stokerless Boilers 
The V. M. Cruikshank Utilities of Shamokin, Pa., has 
issued a large folder in colors, illustrating and describing 
its line of automatic stokerless boilers and hot water 
heaters. 


Folder on Sheet Packing, Metal Gaskets and Washers 

Goetze Gasket & Packing Co., Inc., of New Brunswick, 
N. J., is distributing a sixteen-page folder, 344x6™% in., illus- 
trating and describing its line of sheet packing, metal gas- 
kets and washers, solid soft steel rings and metal-asbestos 
gaskets. 

Folder About Domestic Water Heater 

Bell & Gossett Co. of Chicago is distributing a folder, 17x22 
in., describing and illustrating in detail its triple duty domes- 
tic water heater. This is an indirect heater, which provides 
demestic hot water the whole year, controls the room tem- 
perature during the heating season and furnishes rapid cir- 
culation. 

Catalog of Rubber Plumbing Specialties 

The Koehler Rubber Company of Cleveland, Ohio, has 
issued a 28-page catalog, 544,x8™% in., illustrating and de- 
scribing its line of rubber plumbing specialties, including 
tank balls, washers, bumpers, fuller balls, gaskets, stoppers, 
bath sprays, bath mats, rubber mallets, and beer pump ac- 
cessories. 

Book About Air Conditioners 

Tne De La Vergne Engine Co. of Philadelphia, Pa., has 
issued a booklet, 12 pages, 9x12 in., describing and illustrat- 
ing its line of air conditioners, which make it cool, when it 
is warm, and warm when it is cold, it is claimed. In other 
words, this device filters, cools, dehumidifies and ventilates 
in summer, and it filters, warms, humidifies and ventilates 
in winter. 

Folder on Sanitary Fittings 

Pittsburgh Brass Manufacturing Co. of Pittsburgh, Pa., 
has issued a folder, illustrating and describing its line of 
sanitary fittings including tinned copper sanitary pipe, tees, 
crosses, straightway valves, unions, reducing ferrules, pipe 
expanders, etc. The company’s anodized aluminum alloy 
fittings and its bronze nickel plated fittings are also de- 
scribed in this folder. 


Catalog of High Strength Silicon Bronzes 

The Bridgeport Brass Company of Bridgeport, Conn., has 
published a twenty-four page booklet, 544x8™% in., devoted to 
a description of its high strength silicon bronzes, supplied 
in sheets either hot or cold rolled they are designed for 
manufacturing into hot water storage tanks by either rivet- 
ing or welding. In the form of rod and wire they are 
suitable for the manufacture of bolts by the hot forging 
process, 


New Catalog of Gas Burners 

Lee B. Mettler Co. of Los Angeles, Calif., has issued a 
v2-page catalog, 84x11 in., illustrating and describing in 
detail its line of gas and oil burners and heating specialties. 
Much space is devoted to the company’s entrained combustion 
burners which have been designed for service where quiet- 
ness, Cleanliness, efficiency and economy are wanted. Sev- 
eral valuable tables of dimensions and capacities are in- 
cluded in this catalog. 


Handbook of Electric Weld Tubing 
steel and Tubes, Inc., of Cleveland, Ohio, a unit of Re- 
public Steel Corporation, has published a handbook of eleec- 
tric weld tubing, 68 pages, 4%x7 in., containing a large 
amount of information on this subject. Some of the most 
notable chapters are headed as follows: Highlights on the 
Manufacture of Electric Weld Tubing, Weld Characteristics, 
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The 
NEW 
NICOLLET 

HOTEL 


W. B. CLARK 


Manager 












































HOTEL 
‘NICOLLET 


















No matter how much or how little you wish to pay—you'll get 
more for your money at The New Nicollet. Its new low rates 
are consistent with the times. 


Conveniently located to the Business, Theatre, Wholesale, 
Financial and Shopping district, this modern fireproof Hotel 
offers every nicety in appointments. 


Its comfortable beds, famous throughout the country, and 
its quiet, airy rooms will assure you a refreshing night's rest. 


lts fine but moderately priced restaurants meet the require- 
ments of even the most critical. 


Within walking distance (three blocks) of all Passenger 
Terminals. 


In MINNEAPOLIS, MINN. 















400 ROOMS 
EACH WITH BATH 


All Theatres within one 
block and center of 
fine Shopping District 
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EXCELLENT DINING ROOM __ iil!’ 

AND COFFEE SHOP HAA 
On U.S. Highways 4O and 6! 
with Garage Accommodations 


O. PR GREATHOUSE MANAGER HA 


ON LINDELL BOULEVARD AT GRAND 


Center of Night Life in 
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~ RADIO 


IN YOUR ROOM 
WITHOUT CHARGE 


j i Completing our *200,000 
ss Modernization Program 
. 3 * 

7 Famous food in 
oe the Coffee Shop 







BREAKFAST... .. 25¢ 

LUNCHEON .....35¢ 

DINNER... 65¢ Upward 
om 


ALL ROOMS 


Se : WITH BATH ¢ 
le 7 AND RADIO’ & UP 
f: ts 

























Deters Leodh ing Hotel 
400 ROOMS-400 BATHS 
Ideal location: Modern and 
fireproof - Large airy rooms 
and circulating ice water 
$250.5 
Jor Lb Delicious Fo Food 
AND MAIN. DINING ING ROOM 

SYLVESTER BEER, Managing Director 


CHICAGO BOOKING OFFICE 
at No weet Ave Phone on A4Al6 
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Selection of Material, Physical Properties of Welded Steel 


| Tubing, Description of Trade Terms for Various Types and 


Finishes of Tubing, and Methods of Checking Tolerances 
on Tubing. 
Welded Piping for Buildings 

Air Reduction Sales Company of New York City is dis- 
tributing a twelve-page booklet, 844x111 in. in size, entitled 
“The Facts About Welded Piping for Buildings.” This 
booklet is designed to appeal particularly to heating en 
gineers and contractors. It is well illustrated with pho- 
tographs of typical installations and so arranged as to per- 
mit the reader to quickly grasp the salient facts about a 


welded piping installation. 


Catalog of Controlled Heat Equipment 

Hoffman Specialty Company, Inc., of Waterbury, Conn., 
is distributing a twelve-page catalog, 8%xl1l in. in size, 
describing and illustrating its controlled heat equipment for 
vapor and vacuum systems, including adjustable orifice mo- 
dulating valves, bellows type thermostatic traps, high pres- 
sure thermostatic steam traps, drip traps for risers, steam 
mains and unit heaters, heavy duty float and thermostatic 
traps, controlled heat vapor-vacuum systems with differen- 
tial loop equipment, or with boiler return trap equipment. 


Modern Air Conditioning Equipment 
The Air Conditioning Division of Frigidaire Corporation 


_of Dayton, Ohio, has just issued “Modern Air Conditioning 





Equipment by Frigidaire,” 32 pages, 8%x1l in., containing 
information of special interest to contractors and owners, 
engineers and architects. This book is designed to assist 
in the selection of air conditioning equipment for residences. 
offices, factories, stores and all places where people live and 
work and play. It contains many photographs of typical 
installations together with diagrams that show how such in- 
stallations may be made both in old and new buildings. 


Booklet on Home Heating and Air Conditioning 

Gar Wood Boiler Division of Wood Hydraulic Hoist & 
Body Co. of Detroit, Mich., has issued an attractive booklet, 
“Modern Home Heating and Air Conditioning,” 20 pages, 
814x11 in., containing short, illustrated treatises on the fol- 
lowing topics: “Live in the Fresh Moistened Air of Spring- 
time the Whole Year Round,” Tempered Air Warms Your 
Home in Winter and Cools It in Summer,” “Complete Air 
Conditioning at Low Cost,” “The Indirect Method of Auto- 
matic Air Conditioning,’ and “How Air Conditioning Cleans 
and Changes All the Air in Your Home.” 


Catalogs of Plumbers’ Grass Goods and Water Systems 

A. Y. McDonald Co. of Dubuque, lowa, has issued two 
catalogs, B-31, showing its line of plumbers’ brass goods, 
and P-763, showing its line of water systems and power 
pumps. The former consists of 108 pages, 7%,x10% in., and 
describes and illustrates the company’s line of compression 
and ground key work, concealed fittings for tubs, showers 
and lavatories, and bronze pipe fittings. The latter catalog 
consists of 24 pages, 6x9 in.,, and lists the company’s water 
systems and power pumps, including direct pressure water 
systems, home water supply systems, heavy duty direct pres- 
sure systems, heavy duty automatic pumping systems, deep 
well pumping systems, shallow well or suction pumps, water 
system and pump accessories, etc. 


Welding for Maintenance 

The Linde Air Products Company of New York City has 
published “Oxwelding for General Maintenance,” 16 pages, 
81%4xll in. This booklet describes the use of the oxy-acety 
lene process of welding and cutting in reclamation of broken 
and worn machine parts, alterations, fabrication and in 
stallation of equipment. Among the various plant equip 
ment covered are piping, tanks, engine and pump parts 
Repair of worn parts by bronze-surfacing and hard-facing 
is given special consideration. 
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Situations Open 





SALESMAN WANTED: CALLING ON 

plumbing supply houses to carry our 
line of beer dispensing equipment. 
KARL PHILIPS, INC., 53 EF. 25th St., 
New York, N. Y. 


SALESMEN: STRAIGHT COMMISSION. 

Acquainted with the plumbing and 
hardware trade, to sell a line of— 
PLUMBERS’ BRASS GOODS. State 
past experience; give references and 
complete details. Address Key 859, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Ill. 








HELP WANTED: SALESMAN TO SELL 

high grade plumbers’ brass goods 
and specialties, direct to master plumb- 
ers: highest quality, competitive prices. 
Give full particulars first letter. 
SHERIDAN BRASS COMPANY, Cleve- 
land, Ohio. 





OPENING FOR TWO SALESMEN IN 
New England to sell plumbing spe- 
cialties. Qualifications: Reliability and 
willingness to work. Commission basis. 
Address Key 864, “Domestic Engineer- 
ing,’ 1900 Prairie Ave., pctoienibal Ill. 


DISTRIBUTORS WANTED: SPLENDID 

opportunity for right sort of men. 
One of the oldest manufacturers of air 
conditioning equipment is about to in- 
troduce the first and only AUTOMATIC 
HUMIDIFIER for cast iron or con- 
cealed radiators, likewise adapted to 
furnaces. Product lists at from $12.00 
to $15.00. Exclusive territory arranged. 
State fully your qualifications in first 
letter. Address Key 866, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Il. 


Situations Wanted 





ESTIMATOR — SUPERINTENDENT, 

thoroughly capable, 15 years’ prac- 
tical experience, plumbing, heating, 
seeks position where ability is appreci- 
ated. Go anywhere. Address Key 865, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago, Ill 


PLUMBING ESTIMATOR—25 YEARS’ 

experience, thorough knowledge of 
all details and best methods to profit, 
leading concerns, good acquaintance all 
classes of work, American, executive, 
practical. N. Y. C. License. Would con- 
sider investment with right party, go 
anywhere. Address Key 860, “Domes- 
tic Engineering,’ 1900 Prairie Avenue, 
Chicago, IIl. 


re | 








Lines to Handle 





SPECIAL—DISTRIBUTORS, JOBBBDRS 

and dealers should write us at once 
re: prices and details of our new im- 
proved automatic gas and oil water 
heaters. KOIL-LES HEATER COM- 
PANY, Geneva, Illinois. 


WANTED: MANUFACTURERS’ 

Agents in position to handle beer 
dispensing equipment on commission 
basis. Address Key 878, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Ill. 


MANUFACTURERS’ AGENTS IN THE 
larger cities to handle a patented 
specialty line of Plumbers’ Brass Fix- 
tures. Only those with established 
jobbers’ trade will be considered. GEN- 
INDUSTRIES COMPANY, Art 
Fittings Division, Elyria, Ohio. 





WANTED: SALES AGENTS. QUALITY 

plumbing brass line. Territories 
open: Atlanta, Buffalo, Pittsburgh, 
Washington, St. Louis, Kansas City, 
Milwaukee, Omaha and Denver, state 
lines carried. Address Key 846, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago, Il. 








Representatives Wanted | 





RADIATOR SALES OPPORTUNITY. 
Strong established manufacturer. 
Outstanding new advanced type heat- 
ing radiator. High grade, experienced 
sales representatives who can operate 
upon straight commission basis should 
write for complete particulars. State 
qualifications fully. Address Post Office 
Box 1222, Pittsburgh, Pennsylvania. 





WANTED: COMMISSION REPRE- 

sentatives by manufacturer of beer 
coolers, beer pumps and complete beer 
dispensine units. In answering, give 
territory covered and names of lines 
now handled. Address Key &79, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago, Ill 





SALES REPRESENTATIVE: COVER- 


ing jobbers and retailers to handle 


low priced line of Range Oil Burners, 
space heaters, hot water heaters, ete. 
Commission basis. Write fully stating 
lines now carried. MONITOR UTILI- 
TIES CORP., 205 E. 42nd St., New York 
City. 


MANUFACTURERS’ REPRESENTA- 

tives, commission basis, complete line 
manufacturer of Sanitary Pottery 
Territories, Albany, N. Y. and vicinity; 
Pittsburgh, including western Pe nnsyl- 
vania and West Virginia; State of lowa. 
Opportunity for producers. Apply with 
full details. Address Key 863, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago, 


Lines Wanted 


MANUFACTURERS ATTENTION: SEV- 

eral additional lines desired to be 
sold to jobbers in St. Louis territory. 
Our warehouse and selling facilities of- 
fered to manufacturers without any 
fixed charges. Sanitary Distributing 
Company, Market at Vandeventer, St. 
Louis, Missouri. 

















Use this page 
to get 
what you want 





If you are looking for 
competent employes; or if 
you contemplate a change in 
position, have a patent e~ 


sale; wish to 
sell a plumbing and i 
ing business; second-hand 


machinery or tools; form a 
co-partnership, etc., your ad- 
mye - on this page will 
in touch with the 

you desire to reach. 


ao cost of insertion is 
ay es Gees Se oe 
may mean many dollars to 
you. 


























WANTED: A LINE OF EITHER COAL 

or gas water heaters for Chicago ter- 
ritory. Am in position to do a good 
job with a water heater line on a com- 
mission basis. Would like to hear from 
any manufacturer who is not securing 
a satisfactory volume of business from 
this territory. Address Key 861, “Do- 
mestic Engineering,” 1900 Prairie Ave- 
nue, Chicago, Ill. 


For Sale 


WANTED TO SELL PATENT ON THE 

simplest, most efficient and cheapest 
to manufacture, closet tripping device. 
Address Key 856, “Domestic Engineer- 
ing,’ 1900 Prairie Avenue, Chicago, Il. 











FOR SALE: COMPLETE EQUIPMENT 


for manufacturing lead pipe, consist- 


ing of press with dies and core from 
% to 4”. Compressor, motor, reels and 
scales. Plant now in operation. Can 
be inspected any time. Address Key 


S62, “Domestic 
Prairie Ave., 


} engineering,” 1900 
iacheiea 111. 


"Miscellaneous 


PRINTING for PLUMBERS 


OUR SPECIALTY 
Letter Heads, Envelopes, Bill Heads, Blotters, 
Cards, etc., with or without cuts; also Contract 
Blanks, Time Sheets, Job Tickets, etc., carried 
in stock or printed to order. Prompt service; 
reasonable prices; samples with prices mailed. 


Leuis Fink & Sons Co., Printers 
Estab. 1896 
School Bidg., Laurel Springs, N. J. 


PLUMBERS" BIN ) ae 





Send for free booklets for plumbers: “How to 
Label Plumbers Stock Bins”; “Training the 
Store Room Apprentice to Know His Goods”; 
“How to Tag Stop Valves”; “How to Lay 
Out the Plumbing and Heating Shop’; sam- 
ples of Plumbers Bin Labels; metal card hold- 
ers; celluloid protectors. 


HADDON BIN LABEL CO., 
HADDON HEIGHTS, N. J. 


We Pay Cash 


for 


Pipe Couplings 


or we will allow highest trading value 
in exchange for our complete line of 
Malleable and Cast Iron Fittings, Pipe, 
Nipples, Unions and Brass Goods. 
Write today for full details. 
CINCINNATI NIPPLE @ MFG. CO. 
Inc. 
1557-63 Gest Street, 





Cincinnati, Ohie 
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Full-Flow 


WROUGHT COPPER FITTINGS AND 
COPPER PIPE 
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For perfect joints in sweated connections, use both Arco 
Full-Flow Wrought Copper Fittings and Arco Copper Pipe. 
Patented wrought metal process assures uniform wall thick- 
ness, perfect fit and contour. All fittings identical due to 
special precision process. Arco “Precision-Made” Copper 
Fittings and Arco “Precision-Made” Copper Pipe are dis- 
tributed by leading jobbers everywhere. Ask your jobber 
for prices and literature, or write direct. 


COPPER PIPE AND FITTING DIVISION 


AMERICAN RADIATOR COMPANY 


40 West 40th Street New York, N. Y. 
Division of AMEBICAN RADIATOR & STANDARD SANITARY CORPORATION 








© 1933—American Radiator Company 
Patent Number 1850049—Others Pending 
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Are You Getting 
any of 


This Money? 













N, need to tell you that although there may not | just for hot water supplying. They have capacities 
be so many so-called heating jobs being handed out, | from 30 to 3800 gallons. Boilers for low or high 
there is something doing in hot water supplies. This | pressure use. 


you well know, is the open season for it. , ; : . eke 
, For oil they are showing decided economies. Which 


Of course, any boiler that’s a good one for ordinary statement is not just the usual advertising bally-hoo. 
heating, is good for hot water supplying. , 
& 8 E PPrymé Special equipment with each boiler at no extra cost 


i 


But don't lose sight of this fact, that anything that’s | to,you. Automatic regulator for water temperature; 
made to do a certain thing in the best way it can be | water relief valve; brass clean-out plugs; and fire 
done, just naturally will do it best. Best and most | tools. 


economically. , 
4 Send for catalog. Get some of the Burnham money 


Burnham makes a complete line of boilers designed | that’s going the rounds. 





IRVINGTON, NEW YORK 


Representatives in All Principal Cities 


MATII THIS COUPON FOR LITERATURE AND PRICES 


Burnham Boiler Corp. 
Irvington, N. Y. 


Send me full information and prices on Burnham Hot Water Supply Boiler, advertised in 
Domestic Engineering. 
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